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STATE OFFICIALS MEETING 


ATTENDANCE IS VERY LARGE 








Insurance Commissioners Discuss Live 
Questions at Their Annual Con- 
vention at Colorado Springs 





(Papers and addresses given at the In- 
surance Commissioners’ Convention can 
be found on pages 18-19.) 


Colorado Springs, Colo., Aug. 25— 
(Special)—The National Convention of 
Insurance Commissioners began its 
convention here yesterday with the 
largest attendance in its history. The 
opening session was in the afternoon 
to permit Governor Shafroth to extend 
the welcome. He spoke of the rapid 
development of Colorado along mining, 
agricultural and irrigation lines. He 
also referred to the fact that in twenty- 
six years the life insurance in force in 
this state had increased from $7,000,009 
to $123,000,000. 

Largest Attendance on Record 

Thirty-five states were represented 
at the opening session and many new 
commissioners are at hand. The total 
number present at the beginning, not 
including local visitors was 130. A 
number of ladies are at hand. Casualty 
company officials in the visitors’ gal- 
leries are: Alexander, Continental Cas- 
ualty; Bro. Smith, Travelers; Lott, 
United States Casualty; Curtis, Na- 
tional Casualty; Forrest. North Ameri- 
can Accident; Faxon, Aetna Life; F. J. 
Moore, General Accident; W. F. Moore, 
New Amsterdam Casualty. These men 
are intensely interested in the commit- 
tee report on standard requirements 
for accident and health. In the lobby 
and corners they are seen together in 
earnest conflab. The committee report 
is ready, but it was not presented the 
first day as expected. Several con- 
ferences with company officials have 
been held. 

President Crouse’s Address 

President B. F. Crouse of Maryland 
made a hit in his address in referring 
to the splendid work of ex-Secretary 
J. J. Brinkerhoff, now with Association 
of Life Insurance Presidents. He 
urged a new expression from the con- 
vention affirming last year’s protest 
against the excessive tax on companies. 

Superintendent F. W. Poter of Illi- 
nols spoke extemporaneously in re- 
Sponse to welcome address in a charm- 
Re manner. Referring to President 
Lite ome of the Provident Savings 
poset ge - insurance from the 
eppactuns ch e fence, he said it was 
7 € that all commissioners, be- 
should breve life insurance presidents, 
ousty pny om — views and studi- 
questions that ari ; eee 
a ovum —enee. company 
ae locmerty “e - Rittenhouse 
commissiones Olorado insurance 

P Notables That Are Present 

‘Among the notables seen in the lob- 
the Life em Manager R. L. Cox of 

wt ec cents Association; F. A. 
eee ne jommissioner of Connecticut; 
Of the punwood, President Rittenhouse 

e Provident Savings Life, Actuary 

_H. Wolfe of New York -Com- 
Missioner Vorys of Ohio. Soakien 

outs of ys_ of Ohio, President 

of the Fidelity Mutual Life, 
(CONTINUED ON PAGE 22) © 





The National Association of Credit Men, in one of its “Burning Subject” 
pamphlets, lays down a standard for the guidance of its members in reference 
to fire insurance as follows: 


“The points to consider in order to determine how sure is the guarantee against fire for 
which you are paying your good money are much the same as one follows in investigating a con- 
cern or individual to whom he is to extend credit. 


“iL. What is the net surplus above capital and all other liabilities? 


“2. Has it (the insurance company) a record of paying it debts (losses) promptly and 
without unjust deductions? 


“3. Are the men who manage its affairs men of character and high standing in the com- 
munity, upholding the principles of business which assurea long and honorable existence” 
The Aetna Insurance Company of Hartford, with an honorable record of 
ninety years, complies with these requirements to as great an extent as any 
Insurance Company in existence. 


THOS. E. GALLAGHER, General Agent 


159 LA SALLE ST. 
L. O. KOHTZ, Ass’t General Agent 


CHICAGO 











A SATISFIED CUSTOMER WILL BE A 
PERMANENT CUSTOMER. TO SE- 
CURE HIS SATISFACTION THE POL- 
ICY YOU CIVE HIM MUST BE PROOF 
ACAINST CRITICISM, AT ANY TIME, 
BY A COMPETING ACCENT OR 
OTHERWISE. 


BEST PROTECT YOURSELF AND YOUR CUSTCMERS 
BY CIVING THEM CONTINENTAL POLICIES 














CAPITAL 
$1,000,000 
ASSETS OVER 
$20,500,000 
LIABILITIES LESS THAN 
$8,500,000 
SURPLUS TO POLICY- 
HOLDERS OVER 


$12,000,000 


The Continental Fire Insurance Co. 


Principal Office, 46 Cedar St., New York 
Western Dept., 280 La Salle St., Chicago, Ill. 























sia jexD: W: © SKILTON, President 
° , Vice Presi t 
_— ‘THOMAS C. TEMPLE, Secretary 


Surplus to Policy-holders, $4,169,174.58. Total Losses paid, $63,545,039.49 


Cash Capital, Two Million Dollars 


JOHN B. KNOX, Secretary 


NET SURPL 
Total Assets, $8,834,271.90 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets . CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 








TO FIGHT RATE REDUCTION 


PROTEST OVER KANSAS ACTION 








Company Managers Say 12 Percent 
Decrease Ordered by the Depart- 
ment Is Not Justifiable 





The action of Commissioner Barnes 
in ordering a 12 percent reduction in 
all local tariffs in Kansas except in pre- 
ferred business, farm and tornado risks, 
will likely result in the companies’ ap- 
pealing to the courts, as provided for in 
the new rating law, on the ground that 
the decrease on all classes is unjust. 
The entire law may be contested. 

A meeting of western managers has 
been called for Saturday in Chicago to 
discuss what action shall be taken 

Position of the Companies 

Insurance men take the ground that 
some classes might justify a reduction, 
but others do not and some deserve an 
increase. It is said that on 75 percent 
of the risks involved in the ukase, the 
companies have collected the tariff or 
at least almost the full rate 

Such classes as packing houses, al- 
falfa mills, wholesale groceries, mining 
risks, glass factories, mattress factories, 
ice houses, etc., have proved unprofita 
ble. Mercantile stocks in many quar 
ters are on the wrong side of the ledger. 

Kansas Has Bad Record 

Companies say the average loss ratio 
in Kansas for the last ten years is 55 
percent. Fees, taxes, municipal licenses 
and the like run up in case of some 
companies to 9 percent. Commissions 
range from 18% to 20 percent. Add 
to this the home office and special 
agency expense, and the margin is 
small. 

It is thought Commissioner Barnes 
based his conclusions on the rates pre- 
vailing at Lawrence where there has 
been something of a rate war and now 
that full rates are exacted, the prop- 
erty owners raised a mighty howl. If 
Commissioner Barnes predicated his 
edict on the rates charged then he has 
taken a local case that is abnormal. 

Took Snap Shot Action 

To get at a correct reduction scheme 
for different classes would require a 
longer time than a few months, but, 
even at that, decreases on certain 
classes might be justified. The subject, 
company managers say, should have 
been one for conference and the experi- 
ence should have been secured. A 
sweeping reduction destroys the efficacy 
of the schedule rating system. 

It is perhaps true that the 12 percent 
reduction amounts to more than the 
difference between the tariff and rates 
that have been secured. The reduction 
and the elimination of dwelling ex 
posures goes into effect Sept. 1. Aside 
from tornado and farm risks, the 
classes exempted are dwellings, church- 
es, schools and builders’ risks. 

Shawnee Takes Action 

The Shawnee has already officially 
notified its agents of the reduction and 
Vice-President J. W. Going says: 

“It gives the company pleasure to 
testify to the loyalty of its agents in 
this state and I am sure that the action 
mentioned in the foregoing will meet 
with the approval of your patrons and 
friends and prove the efficiency of the 

(CONTINUED ON PAGE 19) 
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WANTS NO DISCRIMINATION 


OKLAHOMA POSITION SHOWN 





Commissioner McComb Issues Official 
Statement and Says No Company 
Must Allow Favoritism 





Commissioner McComb of Oklahoma 
has issued an official statement as to 
his position on fire insurance rates as 
follows: 


I am in receipt of a number of inquiries in 
regard to fire insurance rates reciting in some 
instances a partially correct statement of my 
opinion, etc., on the subject. This question of 
fire insurance rates is a troublesome one not 
only for the public but the companies as well. 
Much has been said on the subject, and no 
doubt much more will yet be said. 

In considering this question there are some 
plain simple facts that must be kept in mind, 
viz: It is a business in which almost every 
man, woman and child is interested directly or 
indirectly and being a business of a quasi public 
nature comes clearly within the police power of 
the state to regulate. Since its purpose is 
merely the meeting of losses it is not invest- 
ment but indemnity, and if companies offer to 
furnish this indemnity, the guarantee is implied 
that they will do so in an equitable and fair 
manner. If in this they fail they have no legal 
or moral right to operate in the state. 

Distribution Must be Equitable 

Since insurance is but the distribution of a 
loss over the heads of many so that it may fall 
just as lightly as possible on the individual, this 
distribution must be quitable, for no man should 
pay too little any more than pay too much. If he 
pays too little he gets more than he should and 
someone else pays for the excess benefit he re- 
ceives. Now, all property is not subject to the same 
hazard and it is a simple conclusion, therefore, 
to say that classification is necessary in order 
that each man may pay his just proportion of 
the fire tax and no more. A variance from 
this principle it seems to me necessarily results 
in discrimination. Railroads are not allowed to 
discriminate. Why should insurance companies? 
Provisions of Antitrust Laws—2 

Oklahoma has a law known as the antitrust 
law prohibiting combinations or conspiracies, etc., 
in restraint of trade or commerce and provides 
as follows, in section 6683: 

“It shall be unlawful for any person, firm, 
corporation or association engaged in the pro- 
duction, manufacture, distribution, or sale of 
any commodity of general use, or rendering any 
service to the public to discriminate between 
different persons, firms, associations or corpora- 
tions, or different sections, communities, or 
cities of the state by selling such commodity, or 
rendering such service at a lower rate in one 
section, community, or city than another, or at 
the same rate or price at a point away from 
that of production or manufacture as at the 
place of production or manufacture, after mak- 
ing due allowances for the difference, if any, in 
the grade, quantity, or quality and in the actual 
cost of transportation from the point of produc- 


tion or if the effect or 


manufacture, intent 


thereof is to establish, or maintain a virtual 
moore hindering competition, or restriction of 
trade,” 


Penalties for Violation 

In section 6684: 

‘Any person who shall violate any of the pro- 
visions of this act, or take part, or aid, or ad- 
vise in the violation of any such provisions, or 
who shall, as officer, manager, director, agent, 
servant, or employe of any firm, corporation or 
association knowingly carry out any of the stipu- 
lations, purposes, prices, rates, or furnish any 
information, knowingly, to assist in carrying out 
such purposes, or in pursuance thereof, in vio- 
lation of said provisions, shall be punished by 
a fine of not less than $50 nor more than 
$10,000, and by imprisonment not less than ten 
days nor more than ten years at the discretion 
of the court; and each day’s violation of the 
provisions or any of them, of this act, shall 
constitute a separate offense. And any sum 
which might be assessed as a fine by way of 
punishment for a crime as in this act provided, 
may be recovered by the state as a penalty in 
civil action in addition to, or irrespective of, 
the assessment and assessability of said fine, 
either before, after, or simultaneously with the 
pendency of said criminal action.” 

Said law also declares ‘‘Whenever any busi- 
ness, by reason of its nature, extent, or the ex- 
istence of a virtual monopoly therein, is such 
that the public must use the same, or its serv- 
ices, or the consideration by it given or taken 
or offered, or the commodities bought or sold 
therein are offered or taken by purchase or sale 
in such a manner as to make it of public con- 
sequence, or to affect the community at large as 
to supply, demand, or price or rate thereof, or 
said business is conducted in violation of the 
first section of this act, said business is a public 
business, And it is hereby de- 
clared to be the duty of any person, firm, or 
corporation engaged in any public business to 
render its services and offer its commodities or 
either upon reasonable terms without discrimina- 
tion and adequately to the needs of the public, 
considering the facilities of said business.’ 


Ruling as to Rate Making 

Going back to the proposition of classification 
and equitable distribution of the fire tax, it is, 
of course, necessary to compile statistics, data, 
etc., upon which to base rates. Early after the 
assage of the antitrust law by our first state 
egislature the rating bureau at Oklahoma City 
as maintained by the fire companies advised me 
that same was closed. I was asked whether an 


individual could independently make estimates 





FORM BURGLARY CONFERENCE 





Chicago Men After Many Preliminary 
Meetings Organize—Important 
Points Yet to be Settled 





The Chicago Burglary Underwriters 
Conference was organized yesterday 
after a number of meetings held during 
the past few weeks. Officers were 
elected as follows: 

President—C. C. Davis, Maryland Casualty. 
Vice-President—Jos. E. Callender, Ocean. _ 
Secretary and Treasurer—C. J. Porter, New 
Amsterdam Casualty. : : 
Executive Committee—The president ex-officio; 
George D. Webb, London; George S. Haskell, 
National Surety; George A. Gilbert, Employers 
Liability; F. A. Hancock, United States Fidelity 
& Guaranty. 

The important questions of commis- 
sions and number of policy-wri#fing 
agencies is still open, but it is be- 
lieved that these can be adjusted to 
such an extent that most of the com- 
panies will come in. 

At the meeting yesterday all the 
burglary insurance companies operating 
in Chicago were represented except the 


following: General Accident, New 
Jersey Plate Glass, Massachusetts 
Bonding, Frankfort, United States 


Casualty, Pacific Coast Casualty and 
American Fidelity. 

Those present were pretty generally 
agreed that commissions should be 
fixed at 20 percent for residence busi- 
ness and 15 percent for mercantile and 
safe business. A. U. Quint, manager 
of the American Bonding, was the chief 
objector to this arrangement. He de- 
sires a differential to offset what he 
believes is the advantage which fire 
offices have over casualty offices. The 
representatives of the Empire State 
Surety and the United Surety were 
also lukewarm on certain plans pro- 
posed, but did not make a pronounced 
statement of their objections. 

It was proposed that each company 
be allowed two policy-writing agencies, 
as under the old gentlemen’s agree- 
ment, with one additional agency in 
Evanston for Evanston business only. 
There was objection to this plan, and 
one agency was then proposed. Fi- 
nally the subject was left to agreement 
next Tuesday, when another meeting 
will be held. The Pacific Coast Cas- 
ualty has four agencies and desires to 
retain them all, and this concession 
may be granted in order to get it into 
the association. While the Employers 
Liability was represented at the meet- 
ing, Mr. Gilbert stated that his joining 
would be conditioned upon the consent 
of his company, 





King Goes to Royal Exchange 

W. Harry King of Chicago has re- 
signed as special agent of the Georgia 
Home for Indiana, Michigan and Wis- 
consin to become special agent of the 
Royal Exchange in Wisconsin and 
Minnesota under James B. Tallman, 
supervising special agent of the west. 
Mr. King has been with the Georgia 
Home since shortly after it entered 
the north. 

Manager Sherwood D. Andrus of the 
Georgia Home appointed Alfred X. da 
Silva special agent to succeed Mr. 
King. Mr. da Silva has done excellent 
work as an examiner in the western 
department of the company and was 
practically in charge of the office dur- 
ing the long illness of the late Manager 
Truman W. Eustis. 





Report on Old Colony Life 
The Old Colony Life received yes- 
terday the report of its examination 
by the insurance departments of IIli- 
nois and Alabama, which was com- 
pleted Aug. 2. The report shows total 
income from Jan. 1 to June 30 of $36,- 
728, of which $21,958 was first year’s 
premiums, $3,628 renewal premiums 
and $9,277 assets of the Provident An- 
nuity Life Association of Bloomington, 
Ill, which company reinsured March 
17 


Disbursements amounted to $28,408, 





(CONTINUED ON PAGE 19) 


Insurance 
Company 


The Western Reserve 
OF CLEVELAND, OHIO 
MARS E. WAGAR President ROBERT E. GOOCH, Secretary 


APRIL 1, 1909 


CASH ASSETS : : - $549,065.61 
REINS. RESERVE . - - 237,917.00 
SURPLUS TO POLICY HOLDERS 275,298.61 











You need the Agency for Another Company, 


PROVIDED IT’S THE RIGHT COMPANY. 
WE’LL FURNISH THE RIGHT COMPANY 
IF YOU’LL FURNISH THE RIGHT AGENT 


The Shawnee Fire Insurance Co. 
TOPEKA, KANSAS 
Insures against Fire, Lightning, Tornado, Cyclone and Wind 
Storm—Assets over one million five hundred thousand dollars— 
Losses paid over three million five hundred thousand dollars. 
Established Oyer a Quarter of a Century 





TECUMSEN 
CHIE? OF THE SHAWNEES 














Stands First among American Companies 
for Length of Service and Losses Paid 


[nsurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid in 116 Years, $140,302,105-87 

Established in 1864 


W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 


Western Department, Erie, Pa. 
J. F. Downinc, Gen’l Agt. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,212,749.70 

UNITED STATES NET SURPLUS, 4,973,879.20 
New York Office, 45 William St. Northwestern Department: 
J.M. DE CAMP, General Agent 205 La Salle Street CHICAGO 


WILLIAM S. WARREN, Resident Secy. 
Ohio, Indiana, Kentucky, Tennessee, Arkansas, GEO. H, MOORE, Assistant Secy, 
West Virginia at Cincinnati. HUGH R. LOUDON, Deputy Ass’t Secy. 
ne SRE? 


TTT 














MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 





- $2,532,353.26 






ABBCtS 0000 cccces cece ccees 
Liabilities, except Capital 


---1,647,866.07 - 
Policyholders’ Surplus ....-.----..---- 884,487.19 
F. M. GUND, Manager Western Department 
FREEPORT, ILL. 


BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 


PHENIX 


OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 











INSURANCE 
COMPANY 


FIRE 
TORNADO 











J. H. LENEHAR, General Agent ©. R. STREET, Ass’t General Agent 











of which $3,000 was for two death 
(CONTINUED OW PAGE 283.) 
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PROBLEM OF THE BIG BARN 


ONE OF FARM UNDERWRITING 





Claimed that Companies are Making 
No Money on Farm Business 
in Iowa Now 





BY WM. 8S. CRAWFORD 


Des Moines, Iowa, Aug. 23.—The big 
farm barn is the serious question be- 
fore the fire companies doing farm 
business in lowa, and there are others 
of almost equal importance. It is 
claimed on good authority that there is 
no profit in farm business in Iowa at 
the present time. One manager here 
says that he does not believe more than 
two companies have made any money 
on that branch of their business in the 
state in the past five years. He does 
not lay it to inadequate rates, except on 
large barns, but to bad underwriting 
and to weakness on the part of agents. 
The loss ratio of one of the oldest and 
best companies in the state on farm 
barns alone is said to be over 77 per- 
cent for a period of fifteen years. 


Distribution Not Good 


While this manager believes that $2.50 
for five years for combined fire and 
tornado insurance is sufficient, except 
where large barns are involved, if there 
is a proper distribution of liability over 
the profitable and unprofitable parts of 
a farm risk, it is insufficient if the lia- 
bility is not properly distributed. In 
other words, the companies must get a 
fair share of their liability on live stock 
if they would make money, and he 
claims they are not doing this. 

The farmers know where the danger 
to themselves lies as well as the insur- 
ance companies do. They want some- 
thing like full protection on houses, 
barns, grain, hay and implements, but 
they know the chief danger to live stock 
is in lightning and they are willing to 
take long chances on that. Their con- 
stant aim is to load the companies up 
with the hazardous portions of their 
risks and give them little of the com- 
paratively nonhazardous. Unless the 
agent is strong enough to withstand 
this pressure, he lets the assured have 
somewhat his own way. 

The companies have adopted certain 
rules to insure their getting a distribu- 
tion of liability that will give them a 
chance at a profit, but even then 
through misrepresentation or otherwise 
they apparently are getting stung. 

Once Was Profitable 

According to the manager mentioned 
the farm business used to be highly 
profitable. The rate used to be $3 in- 
Stead of $2.50, but that did not make 
all the difference. Companies in the 
business wanted more of it and re- 
garded every risk that came in as a 
good thing. This, he intimates, led to 
their overlooking a change in condi- 
tions which was taking place. 

In Iowa the farm risk used to be 
Scattered. There was the house, the 
barn, the cattle sheds, the implement 
sheds, the granary, the corncrib and 
the haystacks, well enough separated so 
a farm fire meant the loss of only part 
of the risk. Iowa farmers have pros- 
Pered and grown rich. For several 
years past they have been building in- 
creasingly valuable barns. Now barns 
worth $2,500 are getting very common 
and those worth $5,000 excite no par- 
ticular comment. In these big barns 
are stored seventy-five or a hundred 
tons of hay instead of ten or fifteen as 
was the case in the small ones. The 
implements are kept in them. The 
a _ included and much of the 
— ock is housed in them. With this 

ease in prosperity has come the 
owning of better stock and many a big 
arn is now the almost constant home 
of a valuable pedigreed bull. 


Additional Hazard Introduced 


In addition to the foregoing concen- 
ation of the hazard, has been intro- 
uced the silo, the gasolene engine to 
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POUNDED A. D. 1710 


‘UNITED STATES BRANCHg 
54 Pine Street, New York 
J. J. Guile A. M. Thorburn 


MANAGER SECRETARY 





INSURANCE OFFICE 


©F London 


TWO HUNDREDTH YEAR 


OF ACTIVE BUSINESS EXISTENCE 


The policy of the SUN INSURANCE OFFICE recommends itself. 
The oldest insurance company in the world furnishes the longest 


tried indemnity. 





OLDEST INSURANCE COMPANY IN THE WORLD 


WESTERN DEPARTMDNT 
171 La Salle Street, Chicage 
Hi. U._Kelsey, P. T. Kelsey, 


MANAGER AGSS'T MANAGER 


Sansome & Sacramento Sts., San Francisco 


PACIFIC COAST DEPARTMENT( 


C. A. Henry & Ce., 


GENERAL AGENTS 











run the feed grinders and pump water, 
the steam feed cookers and the automo- 
bile. Aside from his house, his live 
stock and possibly his corn, nearly all 
the farmer’s insurable values are now 
concentrated in one risk—the barn and 
its contents. 

It is a fact long recognized by scien- 
tists and farm tnderwriters that the 
column of warm, damp air that rises 
from a mow full of fresh hay proves a 
conductor for lightning. It also is 
claimed that hay in curing gives off in- 
flammable gases. At any rate when a 
barn containing green hay is struck by 
lightning it often bursts into flame all 
over at once. With the large quanti- 
ties of hay in these big barns the col- 
umn of damp air is increased and they 
are susceptible to lightning loss, and 
when they go the loss is heavy. 

Can Not Agree Upon Rates 

This big barn problem is one under- 
writers have wrestled with for some 
time. One man says the rate on these 
structures and contents should be 4 
per-cent for five years. Another says 
he thinks 3 or 3% percent would be 
sufficient. The present rate of 2% per- 
cent for farm risks was fixed when the 
anticompact law was out of business 
and the companies have adhered to it, 
each of its own accord; but it would be 
hard to get a new rate now that would 
be uniform even if all were agreed 
what it should be, as the law stands in 
the way of agreement and no company 
would want to take the initiative indi- 
vidually and trust that the others would 
follow its example. Under the circum- 
stances the prospect is not encourag- 
ing. 

The entrance into the farm field 
within the past year or two of several 
prominent companies which quit that 
business several years ago does not 
make the situation easier to face. The 
keener the competition the harder it is 
to compel agents to hold out for terms 
and lines that will enable the companies 
to make money. 





Another Tennessee Ruling 


Commissioner Folk of Tennessee has 
ruled that companies in agreeing to the 
use and wording of the coinsurance 
clause are in violation of the anticom- 
pact law. Companies have instructed 
agents as to the credits for the use of 
the clause and prohibit the writing of 
certain risks unless it is used. As most 
of these instructions are alike, Commis- 
sioner Folk concludes there is a gen- 
eral agreement among the companies. 





LancBEHN—Frank Langbehn, secretary of the 
Teutonia of New Orleans, is in_ the west visit- 
ing prominent agencies with S. Collins, 
western special agent. 





WILL TEST RETALIATION LAW 





Move to Dissolve Injunction in Pacific 
Mutual-Firemans Fund Case Against 
Nebraska Department 





The question as to whether or not the 
Pacific Mutual Life and the Firemans 
Fund, both of California, can be shut 
out of Nebraska after being already es- 
tablished there, in retaliation for a Ne- 
braska life insurance company being 
shut out of California, is now being 
tested in the federal court of Nebraska. 

There is no objection to the two 
companies, or their manner of doing 
business, except that they are from 
California. But the California insur- 
ance department forbade the Nebraska 
life insurance company from doing 
business there because it has but $100,- 
000 paid-up capital, whereas the Cali- 
fornia law requires $200,000. Under a 
state law which instructs the state au- 
ditor to refuse licenses to the insurance 
companies of any state that shuts out 
Nebraska companies that have complied 
with the Nebraska law, the Nebraska 
state auditor refused licenses to the Cal- 
ifornia companies. 

In defense of the Nebraska insurance 
department, C. O. Whedon, attorney 
for the state, in a brief just filed, seek- 
ing to have dismissed the temporary re- 
straining order issued by the federal 
court last April, asserts that there is not 
$2,000 involved in the case, aside from 
interest and costs, and that the case is 
therefore out of the jurisdiction of the 
federal court; that there is no impair- 
ment of contracts involved, as charged, 
because all policies already written by 
the California companies in Nebraska 
will remain in force; that, being corpor- 
ations, they are not citizens, and can not 
claim immunities and privileges in Ne- 
braska as such, and that the licenses 
permitting them to do business in Ne- 
braska are gratuities on the part of the 
state, subject to its will at all times. 





Seeks to Recover Securities 


The Hollon Parker Company is sue- 
ing the receiver of the Walla Walla 
Fire to recover securities held by the 
insurance company but now claimed by 
Hollin Parker. Mr. Parker claims 
certain mortgages and notes of his were 
turned over to the Walla Walla with- 
out his knowledge and he charges con- 
spiracy on part of C. K. Holloway, J. 
L. Elain and O. G. Parker to defraud 
him. 

If all the assets can be held, the receiver re- 
ports $260,174 on hand. With outstanding 


agency accounts of doubtful collection, the total 
is $437,957. The liabilities are $271,000. 





BOARD OF THE EX-PRESIDENTS 





Meeting of Former Chief Executives of 
Fire Underwriters Association of 
Northwest Is Called 





President H. N. Kelsey of the Fire 
Underwriters Association of the North- 
west has called a meeting of the ex- 
presidents in Chicago Sept. 7. He says 
in his letter: 

The influence of the association now is wide- 
spread; yet its usefulness can be greatly en- 
hanced, and its power in forming wholesome 
public opinion should be employed at this time 
when every effort is being made to properly 
present the subject of fire insurance to the 
public in a manner calculated to dispel com- 
mon prejudice against the business; and also 
to obtain relief dependent =n legislation and 
to improve our standing in the courts. 

The association is unique in this country in 
affording a forum for the propagation and dis- 
semination of fire insurance doctrine. The ob- 
ject of this meeting is to crystallize and nurture 
such sentiment, and to submit the practicability 
of the present president recommending at the 
fortieth annual meeting that the ex-presidents 
of the association be requested to mect. annu- 
ally and constitute an honorary board of 
directors of the association, who will lend their 
counsel and aid in fostering the best interests 
and perpetuity of the association, and with whom 
the president-elect may feel free to consult with 
reference to suitable subjects to be brought 
forward at any meetings. 

The living ex-presidents are: 

I. S. Blackwelder, Chicago; J. M. De Come, 
Cincinnati; J. L. Whitlock, Chicago; H. C. 
Eddy, Chicago; H. P. Gray, San Francisco; 
H. Clay Stuart, Des Moines; W. J. Littlejohn, 
Chicago; Geo. M. Lovejoy, Cincinnati; George 


H. Moore, Chicago; J. H. Lenehan, Chicago; 
F. H. Whitney, Detroit; Otto E. Greeley, Chi- 
cago; P, D. McGregor, Chicago; H. N. Wood, 
Omaha; John Marshall, Jr., wo H. H. 
Friedley, Indianapolis; Thos. E, Gallagher, Chi- 
cago; R. S. Odell, Chicago; Carroll L, DeWitt, 
Chicago. 





Takes Up General Agency 

Kentucky agents of the Calumet are 
being instructed to report directly to 
the home office, beginning Sept. 1. 
Kentucky was formerly handled by Ar- 
thur G. Lanham of Louisville as gen- 
eral agent. Followine Mr. Langham’s 
tragic death on July 4, the question of 
his successor had to be considered and 
it was decided to discontinue the gen- 
eral agency. The company has only 
about twenty-five agents in Kentucky 
and will not appoint a field man for 
the state. Charles E. Curtis, the ex- 
ecutive special agent, who is familiar 
with Kentucky, will probably make oc- 
casional trips, and field men from ad- 
joining states will be sent in tempora- 
rily if advisable. 

Without any increase in territory the 
Calumet is making about a 70 percent 
increase in business this year, and so 
far the loss ratio has been very favor- 
able. 





The La Fayette Life has done about 40 per- 
cent more new business this year than in the 
same period last year. 
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STOCK FLURRY APPEARS OVER 


Attack on the Citadel of a Prominent 
Eastern Fire Company Appar- 
ently Has Subsided 


New York, Aug. 25.—(Special)—The 
flurry a few weeks ago over the stock 
of a well known eastern fire company, 
seems to have subsided. At least no 


recent developments have come to 
light. 
It was discovered that a move was 


on foot to purchase a controlling in- 
terest and some of the stockholders 
were not averse to selling at the figure 
quoted. There were three theories ad- 
vanced as to the cause. Some held 
that an English company was back of 
the purchasers, desiring to have a 
strong permanent connection in this 
country. Others claimed that the pur- 
chasers had no other object than re- 
insuring the company and making a 
handsome profit. Still others believe a 
prominent western promotion enter- 
prise that has been attracting wide at- 
tention was the power behind the 
scenes. It is known here that this 
source has been on a still hunt for a com- 
pany and a few months ago caused no 
end of anxiety for the officers of an 
old Philadelphia institution, whose 
stock was being quietly purchased. 

At the time of the recent eastern 
flurry of a month ago, the president 


was on a business trip and hurried 
home on receipt of advices that the 
stock was being sought. It is said 


that the president was forced to ar- 
range to outbid the buyers in order 
to ward off the attack on the citadel. 


HAWAII BUSINESS LAST YEAR 





Fire Companies Received $445,035 in 
Premiums and Paid $39,097 in 
Losses During 1908 


The following shows the premiums 
and losses for 190s in the territory of 
Hawait: 


Prems. Losses. 

Socios ee ff’ err 
Pt Ceti csanegevaneexnsgeuse 30,315 = aves 
haserlenn COED cccecscvases GOIS =a vsee 
eee 14,546 $ 25 
Beene AUROTIOR oc ccccsccveccs Ss are 
TS errr 6,913 788 
SSPE rare 8,276 23 
CRS eee Ls ree 
Commercial Union ........... 6,863 583 
NE scicotcccesece 13,996 516 
General Accident .........+.0. 12,092 88 
German AMANCE cccccccccess USOB = cover 
German American ..........-. 2,608 
PR secccsesness Ge eases 
Guardian Assurance .......... 546 
PEOEEPETOINOR ccccccecccce S886 reve 
DED ste sttbseneraeeneaes 58 
Insurance Co. of No. America 75 
Law Union & Crown......... 8,204  ...<. 
Liverpool & London & Globe.. 6,133 
London Assurance .........-. 6,684 .... 
London & Lancashire......... 2,851 
DE Sccensdesésvececee GE sa000 
DEE SOD acccsccccesas “SR ceave 
National, Ct. 93 
DE stecrsesccdsscice LEE. <s%ee 
POT 27 
DE OE svecsisectacrss DE. “sheen 


North British & Mercantile... 
Northern Assurance 
Norwich Union 








Phoenix Assur. 
SS. ee ere 
Providence Washington 
Prussian National 








DE Scenss coewerceneckes ons 7 
BE Socaetnccdategensvesené 5,260 
DE SOE cc ckccdseecess 567 
sorneeee eveasscnseconseces BREE = ceces 
i) ere °° marr 
Sun ee Seer le 
i sheaves acd eoaeeuneneeas 1,500 
Union Assurance .....ccceoes 15,358 
Westchester Fire ............ 17 
Western Assurance ........+. 3,373  .sec- 
OE UE wtchteccnseote, Me  <saen 
MU Sia Kenecechubenndaeee $39,097 
Struck with Westchester 

J. A. Struck of Pekin, Ill, son of the 
well known Pekin and Peoria local 
agent. Herman Struck, has been ap- 


pointed special agent of the Westches- 


ter in Illinois and Iowa. Mr. Struck 
was formerly special agert of the 
Georgia Home and recently has been 


doing per diem work for the Boston and 
other companies. 








MAKES REPORT AS TO LLOYDS 


New York Department Issues State- 
ment on Those Under Its Con- 
trol—Historical Matter 


The New York department has gotten 
out a report on Lloyds and interinsur- 
ance institutions reporting to that state. 
It gives a history of London Lloyds 
and then reviews the career of Lloyds 
in New York. Agents will be inter- 
ested in a brief financial exhibit of the 
most important of those now in busi- 
ness, as of Dec. 31: 

LumBer Unpberwriters—Underwriters deposit 
$100,000, premiums $191,730, assets $214,262, re- 
serve $115,043, total liabilities $130,277. 

MANUFACTURERS Lioyps—Deposit $62,500, 
miums $40,619, assets $107,591, 
137, total liabilities $33,166. 

Mercuants Lioyps— Deposit $14,000, pre- 
miums $40,324, assets $89,109, reserve $17,055, 
liabilities $19,888 : 

NATIONAL Unverwriters — Deposit 
premiums $48,183, assets $197,547, 
718, liabilities $39,800. 

New York CoMMERCIAL 
deposit, premiums $77,985, 
serve $45,627, 


pre- 
reserve $10,- 


$52,000, 
reserve $24,- 
Unpberwriters—No 


assets $70,933, re- 
liabilities $60,003. 


Unitep STATES Lioyps—Deposit $655,758, pre- 
miums $1,185,169, assets $1,375,003, reserve 
$496,964, liabilities $1,197,928. 


Union Unperwriters—Deposit $52,000, 
miums $38,576, assets $109,838, 
li abilities, $30,860. 


pre- 
reserve $20,865, 


AMERICAN Lioyps — Deposit $108,000, _pre- 
miums $284,350, assets $917,950, reserve $159,- 
628, liabilities $304,891. 


Great Western Lioyps—Deposit $88,000, pre- 
miums $65,513, assets $260,190, reserve $39,962, 
liabilities $54,476. 

New York & Boston Lioyps—Deposit $40,- 
000, premiums $24,389, assets $106,530, reserve 
$13,281, liabilities $26,190. 

AMERICAN EXCHANGE UNDERWRITERS—Deposit 
$12,733, premiums $37,301, assets $81,388, re- 
serve $18,530, liabilities $19,368, 

NortH AMERICAN INTERINSURERS—No cash de- 


posit, premiums $67,402, assets $423,142, reserve 
$33,765, liabilities $34,265. 

INDIVIDUAL UnNpeErRwriters—Deposit $321,000, 
premiums $398,654, assets $767,447, reserve 


$154,664, liabilities $614,848. 

New Yor Recriprocat Unperwriters—No de- 
posit, premiums $458,567, assets $1,410,603, re- 
serve $190,324, liabilities $438,230. 

INDEMNITY Excnuance, Chicago—Deposits $59,- 
100, premiums $171,596, assets $87,743, reserve 
$70,819, liabilities $76,507. 

The New York superintendent has 
taken steps to wind up the Garfield As- 
surance Fire Lloyds, New York Insur- 
ance Association, International Fire 
Office, New York and New England 
Underwriters. 





H. L. Ekern Resigns 


Deputy Insurance Commissioner H. 
L. Ekern of Wisconsin tendered his 
resignation Monday, to take effect at 
once, giving as his purpose in so doing 
the desire for an opportunity to attend 
to his personal business. It is under- 
stood that Mr. Ekern desires to enter 
the race next year for the nomination 


for the office of insurance commis- 
sioner. 
Mr. Ekern became deputy commis- 


sioner last January, succeeding M. W. 
Waite. He had formerly served three 
terms in the assembly and been a mem- 
ber of the legislative commission which 
investigated life insurance. He has 
been a very active factor in the depart- 
ment since his appointment. Commis- 
sioner Beedle is very desirous that he 
return to the department as soon as 
his personal affairs will permit, and it 
is said he may do so. 





Propose Million Dollar Company 
The Trans-Mississippi Fire & Marine is the 
name of a new corporation being organized at 
Little Rock, Ark., with a capital of $1,000,000. 





Piremans Fund Record 


After over three years of silence, the Firemans 
Fund Record appears again. It was put out of 
commission by the San Francisco conflagration, 
the last issue being March, 1906. The Fire- 
mans Fund was crippled the following month 
and had greater qualliaiee to solve than getting 
out a company paper. Now that this splendid 
institution is again on its feet, it resuscitates its 
very interesting and profitable publication. 





Stray Insurance Company 
A_company under the name of Globe General 
& Fraternal Insurance Company of Minnesota 
has been brought to light by the Policyholders 
Union of Chicago. It was incorporated in 1908 
with $50,000, but has never been licensed by 
the Minnesota department. 


DaMKOEHLER—Frank Damkoehler, secretary 
of the Concordia, is home after an extended 
tour in Europe. 





FIDELITY | 9 "assets" 
_ eg 


INSURANCE CO. 
46 CEDAR ST., N. Y. 


$872,613. 
SURPLUS TO POLICY HOLDERS 


79,669. 

















WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 185 


Lumbermens Insurance Co., of Philadelphia 
INCORPORATED Co 
German Fire Insurance Co., of Wheeling 
INCORPORATED 1867 
GOOD ACENTS WANTED 
CHAS. E. MANN, EXECUTIVE SPECIAL 
189 LA SALLE STREET CHICAGO, ILL. 


Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CC. 





of San Francisco, Cal. of Jersey City, N. J. 
MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO.. Led 
of Maanheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 
Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen's floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 


Motor boat insurance. 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, If. 
Agents wanted in desirable localities 








A PROGRESSIVE COMPANY, FOR PROGRESSIVE ACENTS 


EASTERN FIRE INSURANCE CO. 


ATLANTIC CITY, N. J. 


Total Assets, $498,913.88 Capital, $200,000 
Surplus to Policyholders, $222,517.50 
W. MALCOLM LOWRY, Special Agent 


Illinois and Missouri 


4515 Washington Bivd., St. Louis 


C. R. BARBER, Special Agent 
Illinois, Michigan, Ohio, Wisconsin 
153 La Salle Street, Chicago 


KNIGHT & BARBER, Cook County Managers 
153 La Salle Street, Chicago, Il. 


KATIONAT [UMBRR sue 


COMPANY 














WAREHOUSES 


Agents controlling special hazards wanted at points in Indiana, Illinoif 
and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 
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JOHN W. ALLING, Pres't. 
CHAS, E. CURTIS, Vice Pres't. 


CAPITAL $500,000. 


COLORADO 
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AGENTS WANTED 





New HAVEN, CONN. 


SURPLUS TO POLICY HOLDERS $990,372.58 


ASSETS $2,433,674.79. 






FIRE 


of’ 





Western Department, Rockford, Ill. 


J. A. DAGGETT, Manager. 





TORNADO 


nsurance Co. 


ILLINOIS INDIANA IOWA KANSAS MICHIGAN MINNESOTA MISSOURI 
NEBRASKA NORTH DAKOTA SOUTH DAKOTA WISCONSIN 
W. E. JONES, State Agent 
COLUMBUS, OHIO 
OHIO KENTUCKY WEST VIRGINIA 


AT ALL DESIRABLE POINTS 


VICTOR ROTH, See'y 
WILLIS PARKER, Asst, See y 











AS VIEWED FROM CHICAGO 


NORTHWEST PRESIDENCY 

While there is no general activity 
toward securing the presidency of the 
Fire Underwriters Association of the 
Northwest, yet as this is field men’s 
year, there will be a keen interest in 
the election when the time comes. 

Two years ago when Carroll L. De 
Witt was elected president, C. T. Dea- 
trick, Ohio state agent of the Home, 
and M. W. Van Valkenberg, Kansas 
State agent of the Liverpool & Lon- 
don & Globe, were opposing candi- 
dates. In the course of the balloting, 
Mr.Van Valkenberg withdrew his name, 
resulting in a tight race between 
Messrs. De Witt and Deatrick. 

At that time it was taken for granted 
that Messrs. Deatrick and Van Val- 
kenberg would be put forth by their 
friends at the next field man’s year. 

Up to a few days ago it was not 
thought that Mr. Deatrick would per- 
mit his name to be used again in con- 
nection with the presidency. His 
friends, both in Ohio and in other 
States, are insisting that he allow them 
to present his name, and under pres- 
sure he may consent if the Ohio dele- 
8ation is practically a unit in his favor, 
— there is every reason to believe 
_ “Pete” Deatrick is one of the big in- 
surance factors of Ohio, a fine presid- 
ing officer, a man of superior ability, 
S gander who has done much to de- 
velop the Blue Goose. His race two 
years ago showed unlooked for en- 
thusiasm. 

_ The friends of Mr. Van Valkenberg 
— that he be placed in nomination 
i will prove a strong man. It 
nicl oe some years since the far 
Wood " Pe recognized. H. N. 
North Re — State agent of the 
The T ish, was president in 1902. 
' rans-Mississippi field has always 
een active in the association, but it 











has not received the presidency but a 
very few times. 

Aside from geographical considera- 
tions, Mr. Van Valkenberg is known 
most favorably in different sections 
and belongs to that substantial class of 
field men that has done much for the 
far west in the face of hostile laws and 
unsatisfactory conditions, 

While doubtless other candidates will 
come to the fore during the convention 
in the Hotel La Salle at Chicago, yet 
so far there have been no other names 
generally mentioned. 

. * * 
BLUE GOOSE LUNCHEON 

The Illinois pond of the Blue Goose 
will give a luncheon at Vogelsang’s 
Aug. 30 at 12:30 p. m. and a business 
meeting will follow. 

Some of the Illinois ganders to whom 
the subject has been presented are in 
favor of an amendment to the consti- 
tution and by-laws of the grand nest, 
which will permit the organization of 
more than one pond in a state. The 





California pond has recently instructed 
its delegates to the meeting of the 
grand nest to start such a move, as it 
wants ponds at San Francisco and Los 
Angeles, which are some 300 miles | 
apart. The situation in Illinois is dif- | 
ferent from this, but there, too, it is 
thought two ponds would be beneficial. 
Of the members of the Illinois pond 
about 150 reside in Chicago or Cook 
county, about 35 down the state and 
the others are mostly officers of east- 
ern companies or field men who have 
left Illinois but have not taken flight. 
Of the Chicago members a large pro- 
portion are managers, assistant man- 
agers, adjusters and Cook county spe- 
cials. It is impossible to hold a meet- 
ing of the Illinois pond at any dis- 
tance from Chicago and hope to have 
any considerable proportion of the 
members present. On the other hand, 
the members who live down the state 
are deprived of nearly all the privi- 
leges of attending meetings because 





they can not afford to go to Chicago 
every time the pond meets. If there 
were one pond for Cook county and 
one down the state the latter could 
meet at different cities and there 
would be much more inducement for 
field men located there to join the or- 
der. 
* * * 
REASONS FOR MOVING 

Joseph Frudenfeld, who is organizing 
the Manufacturers Fire Association, 
will move his headquarters from Chi- 
cago to St. Louis in a few days. He 
has one or two prominent backers in 
St. Louis and he desires to be nearer 
to them. 
field in Chicago is overworked. 
Frudenfeld says he will be able to be- 
gin business on $100,000 capital by 
March 1. 

eo 


GET THE IMPERIAL OF DENVER 


President H. T. Lamey of the Im-| 


perial Fire of Denver, while in Chicago 
this week, appointed Waller, Chandler 
& Grey as local agents and Cook county 
managers. 

The company will not appoint any 
other agents in Illinois this year.- Its 
policy is to increase its premiums at 
the rate of $50,000 a year. 


* * * 
OLDHAM VISITING THE EAST 


Secretary O. O. Oldham of the West- 
ern Fire of Ogden, Utah, was in Chi- 
cago last week and has now gone east. 
He is arranging for general agency 
contracts and under the terms the gen- 
eral agents are to guarantee the sald 
of some stock. 

The company has an Arizona char- 
ter which originally authorized $500,000 
capital. This has been reduced to 
$200,000. Secretary Oldham states that 
the new stock is being paid in cash 
at $150 per share, the par being $100. 
He declares that the assets have been 
sifted out until the company possesses 
$50,000 of good assets. M. W. Fugit 


He finds that the promoting | 
Mr. | 


Illinois is | 
the only state it has entered this year. ! 





of Chicago is general agent for sur- 
plus lines in the central west. Petti- 
bone & Krause represent the company 
at Philadelphia. 

Mr. Oldham asserts that when the 
stock is all paid in, the New York and 
Illinois departments will be asked to 
make an examination. 

x * * 
MICHIGAN POND SELECTED 

The Ohio pond of the Blue Goose 
has decided not to enter the initiation 
contest at the grand festivities in Chi- 
cago, in October. Michigan has been 
selected in its place. The three con- 
testants will therefore be Wisconsin, 
Michigan and Mississippi-Louisiana. 

The committee has about decided on 
the night of Oct. 6 as the time for 
the social festivities of the Blue Goose, 
it being the first evening of the North- 
western meeting. 

Most Loyal Grand Gander Main will 
notify the different grand officers that 
the initiation will occur Oct. 6. It has 
been decided to hold the grand nest 
meeting Oct. 5, the day before the 
Northwest meeting. 

* * * 

ADDITIONAL CHICAGO PREMIUMS 

About fifty companies doing business 
in Chicago failed to pay the tax for 
1909, which was due July 1. Those re- 
porting during the past week are: 


1909 1908 1907 
I a oo nl $28,055 $31,197 $34,026 
Florida Home ........ 9,384 10,621 3,504 
Freeholders .....++++. UB,606- cecoce covce 
BOER 6560000600060 73,167 69,369 77,733 
ZG D waessesone Gigs ccece aseve 
Teutonia, La. .....+.. 27,693 27,145 28,524 

+ * . 


PLANS OF THE MONONGAHELA 

W. G. Whilden of Whilden & Han- 
cock of New York, was in Chicago last 
week in the interest of the Mononga- 
hela Fire, of which his firm is general 
agent. It may be decided to open a 
western gene-al agency or the field 
may be handled direct with a special 
agent in charge. It is now operating 
in Illinois, Michigan and Ohio and is 
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entering Indiana and Wisconsin. It 
may also seek admission to Missouri. 

As already announced, it is increas- 
ing its capital from $200,000 to $500,000, 
The par value is $50 and is being sold 
at $75. 

The Monongahela started in 1857 and 
until recently has confined its opera- 
tions to the vicinity of Pittsburg. 

The company has continuously paid 
semi-annual dividends every year of 
its existence except in the years 1882 
and 1888. The cash dividends have 
averaged 27 percent per annum for the 
entire fifty-two years on the original 
investment. In addition to this cash 
dividend the company has declared an 
average stock dividend of 9 percent per 
annum, thus increasing its capital with 
stock dividends from $35,000 to $200,- 
000, which is fully paid up. 

The capital, (with the exception of 
the $35,000 paid in,) net surplus of $66,- 
680..78 and reserve of $81,624.89, have 
been earned from the business trans- 
acted, in addition to the cash dividend 


of 27 percent per annum, which has 
been declared and distributed from 
year to year to its stockholders on 


their original investment. Assets as 
of June 30, 1909, amount to $358,902. 
* * * 
SAYS COOPERATION IS SEEN 

According to a field man who travels 
several states the nonunion companies 
which pay reasonable rates of commis- 
sion are cooperating to some extent as 
against the excess commission compa- 
nies. He says that agents at a num- 
ber of points have recently lost some 
of their most desirable companies be- 
cause they had filled their offices with 
excess commission companies, and that 
it is noticeable that agents at some 
points which have good companies are 
taking on only such others as are ap- 
proved by those they already have. 

+. * * 
Some Local Events 

Newberger & Co. get an agency of the New 
Hampshire. This fills out the company’s quota, 
Manager E. D. Kinney having the main agency 
and A. Loeb & Sons a second agency. 

The St. Paul F. & M. will appoint two auto- 
mobile agencies in Chicago if the 2% percent 
rate agreement sticks. 





May Enter Western Union 

The Atlas of Des Moines may enter 
the Western Union. It is branching 
out into new’states and increasing its 
capital. If it joins it will be the only 
lowa union company. 

President Wilkinson is in Chicago 
this week to appoint a local agent and 
talk over union membership. 





OHIO AND WEST VIRGINIA 


LOOK FOR STATE RATING LAW 








Thought in Ohio that a Measure Fash- 
ioned After Kansas Statute 
Will Be Introduced 





Columbus, Ohio, Aug. 23.—(Special 
Correspondence.)—That the next ses- 
sion of the legislature is going to be an 
important one from the standpoint of 
the fire insurance companies seems to 
be the settled conviction of a consid- 
erable number of field men. Nobody 
is able to forecast just what may be 
expected, but there exists a strong be- 
lief that some measure fashioned after 
the Kansas rating law is to be intro- 
duced. The basis for this belief is 
statements made by a member of the 
legislature that he would “bust the 
trust.” This particular member is said 
to have been the beneficiary for five 
years of the Bowling Green rate war. 
When his policy came up for renewal 
and the advisory rate was demanded he 
was Satisfied that something was 
wrong and the opinion seems to be 
equally well grounded in his mind that 
he is-the proper person to do the need- 
ful. 

So far as can be learned the fire in- 
surance men have no program mapped 
out in case such a measure does come 
up. The event is probably too far off 
and too uncertain to warrant the for- 
mulating of plans yet. There is little 
doubt that if the opinions of fire in- 
surance men could be obtained they 
would be found to be as far apart as 
the poles. This conclusion is justified 
by the fact that one prominent field 
man recently expressed himself as in 
favor of the enactment in Ohio of a 
modified Kansas law, while it is known 
that a strong sentiment prevails 
against any more regulation than the 
companies are obliged to submit to. 
The field man in question is satisfied 
that state regulation laws are coming 
throughout the west. In his opinion it 
would be wiser for the insurance inter- 
ests to join this movement and guide it 
along reasonable lines rather than fight 
it and be beaten out in the end. 


— 


Rate conditions in Ohio are fairly 
satisfactory at the present time. 
Throughout the state some rate-cutting 
is reported, but it is not serious enough 





A New Model Supply Cabinet for Agents 





A cabinet that meets the needs of the local agent at a moderate price, in which he can 
keep in good order the supplies of his various companies. The cabinet comes in sections of 
ten drawers each, that fit together perfectly, and an agent can buy as many sections as he 


needs and add to them if his agency grows larger. 


Every section a complete cabinet in itself. 


Each section will take care of the supplies of ten companies, one drawer holding all the 


supplies of one company laid flat. 


Made in beautiful imitation quartered oak, with brass pulls and label holder. 


The most 


handsome, durable and convenient supply cabinet made and at a price half what you would 


pay a retailer. 


More complete information will gladly be furnished regarding this cabinet to any agent 


who will address, 


THE WESTERN UNDERWRITER CO., 145 La Salle St., Chicago, Ill. 





(OHIO FARMERS INSURANCE COMPANY 
LEROY, OHIO 
FIRE, LIGHTNING AND TORNADO INDEMNITY 
es STATEMENT JANUARY 1, 1909 








Reserve for Reinsurance - $1,487,930.64 
Reserve for Losses - - 49,554.79 
Reserve for Contingencies - 125,000.00 
Net Cash Surplus” - - 637,926.86 

Total Assets, - + $2,300,412.29 


Losses Paid More Than $14,000,000.00 


JAS. C. JOHNSON, President 
M. L. BENHAM Secretary 


Organized in 1848 














SAFE—SANE—SOUND 


That’s the CINCINNATI MUTUAL FIREINSURANCE COM- 
PANY—Moderate sized lines, lots of them, well scattered on Ohio 
risks. That’s our motto and the high-way to success that we are 


traveling. Our last appeal met with response, as we show a nice in- 
Suite 503-04-05 Fourth National Bank Building, Cincinnati, Ohio 
Fire Insurance Co.) tnsuRANCE COMPANY 


crease in our premiums for June and July. Keep it up, boys. 
O O P E ORGANIZED 1851 

of Dayton, O. re ; 

Of Cincinnati, Ohio 











| 
C OO0F=R NATIONAL 





DAVID B. CORWIN CHAS. W. SCHENK | 
President Vice-President 


SAM.L. LA ROSE 
Secretary 


THE SPRINGFIELD UNDERWRITERS 
a a 


M.-L. MILLIGAN, racas. 
SPRINGFIELD, OHI0 


E. C. PRICE, avoivon ev. pase’ 
JOHN G. WETZEL, sze'tr, 
AGENTS WANTED AT ALL DESIRABLE 
CORRESPONDENCE SOLICITED 


POINTS IN OHIé 
MERCHANTS AND THE CINCINNATI 
MANUFACTURERS UNDERWRITERS 


CoMPOSED OF 
INSURANCE COMPANY The Eureka F. & M. Insurance Co. 
CINCINNATI. 


The Security Insurance Company 


G. W. POHLMAN, Jr. - 
‘EDW. A. WINTER -—= - 


~ President 


Secretary 











CHARTERED 1838 PERPETUAL OF CINCINNATI, OHIO 
ASSETS. , a a eter Statement Jan. 1, 1909 
sU POLICY SEE ere eer 
ROLDERS . es « 192,801.24 ay Reinsurance ........cccccces Pe er 
EE ccicccheideccnasenesiadia 25,491.28 
William H. Calvert, President PE PNED cc cscacecsesnersvovesssesees 227,805.11 
Winfield S. Hukill, Jr., Secretary Total Asséts...........ss00000000 $741,463.18 





404 First National Bank Building | P, A. ROTHIER, Prest. 


The Akron Mutual Fire Insurance Company 
AKRON, OHIO 

RELIABLE AGENTS WANTED i* every town in Ohio where we are not 

satisfactorily represented. 


WE PAY both top price commissions to Agents — and our losses promptly. 
Net assets above all liabilities January Ist, 1909, $124,246.51. 
He me Office: Rooms 315-316 Hamilton Bldg... Akron, Ohio 


W. M. HILTABIDLE, General Manager C. E. MITCHELL, Secreta, 
ORGANIZED 1876 ‘OHIO AGENTS, ATTENTION! 


The Ohio Mutual) the Dayton Mutual 


Fire Insurance Company Fire Insurance Co. 


. 
SALEM, OHIO | Organized in June, 1908, and Doing 
$917,889.33 2 Successful Business, is Now Pre- 
107,709.33 | paring to Extend Its Agency, th 
,.| Throughout Ohio. Agents Wishing 
J.R.VERNON, Pres. J. AMBLER, Sec’ |to Represent a Conservative Stated 


During its entire history the Company a continu | Company Address 


ously fulfilled every estimate of saving 
eae | B.C. COLEMAN, Secretary 
__ DAYTON, OHI0 


CHARTER PERPETUAL 


ADAM BENUS, Sec’y 














Assets - ° 
Cash Surplus - » 





Ohio Business Only Through Local Agencies 17 East Third Street ht 
INCORPORATED 1804 


tae UNION 0 PHILADELPHIA 


FIRE INSURANCE COMPANY 
J. HENRY SCATTERWOOD, Pres. M. JOS NOWLAN, Ist Vice-Pres. E.R. DANNELS, Sec’y 


hb High 
M. F. GRIM, General Agent, Stic, Fentucky and Souther Michigan, $ Nor 


MONTGOMERY & FUNKHOUSER, Gen. Agts. j= "ifnaita ‘sal Ue sins, 





sin, Minnesota and Upper Michigan, 159 
La Salle Street, Chicago. 
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to cause alarm. It is very annoying, 
but the field men are inclined to con- 
gratulate themselves that it is no 
worse. Some very bad cases of excess 
commissions are reported, but the com- 
panies indulging in this practice are 
said to be adhering to rates pretty well. 





Richmond Admitted: to Ohio 


The Richmond Insurance Company 
of West New Brighton, N. Y., with 
$200,000 of capital stock, has been 
licensed to write fire, lightning and 
tornado insurance in Ohio. It has 
$341,334 of assets and a surplus over 
all liabilities of $59,564.69. F. F. Mur- 
ray of Cincinnati, special agent of the 
other Crum & Forster companies in 
Ohio, has been appointed special agent 
of the Richmond. 

Frank W. Weisenberger, for the past 
nine years with the J. M. Todd Com- 
pany’s local agency at Louisville, has 
been appointed to assist Mr. Murray in 
Ohio as special agent of the Crum & 
Forster companies. His headquarters 
will be in Cincinnati. 





Report on Wapakoneta 
During the last three weeks the Ohio 
Inspection Bureau has turned out an 
unusual number of advisory estimates 
on small Ohio towns. The most im- 
portant, which includes a brief, though 





comprehensive report, is on Wapakon- 
eta, the seat of Auglaize county, which 
is rated as of the fourth class. 
estimates, some of which contain brief | 
reports, are: Greensprings, Seneca: 
county; Alger, Hardin county; Cecil, ; 
Paulding county; Adelphi, Boss county; 
Macksburg, Washington county; Rush- | 
ylvania, Logan county; Bettsville, Sen- | 
eca county, and Berlin Heights, Erie | 
county, all of the fifth class; and Cur-| 
tice, Ottawa county; Taylorsville, Mus- 
kingum county; Vincent, Washington | 
county, and Norwich, Muskingum coun- | 
ty, all of the sixth class. 

The Wapakoneta report shows that 
the city waterworks system grades 
about 50 percent, and declares that to 
be up to standard it should be im- 
proved to be able to throw four 250- 
gallon streams in twenty-four hours. 
Lack of modern equipment, especially 
chemical apparatus, is charged against 
the fire department. The city is with- 





Other} « 


out ordinances of a fire preventive or 
fire protective nature, except that fix- 
ing the fire limits, which is said to be 
incomplete and not well enforced. 





Ohio Agency Appointments 

Agricultural—Forest Murphy, Versailles; 

Smallwood, Cambridge. 

Adirondack—J. L. Ledwig, Amherst. 

Allegheny—Berry Bros. Co., Cleveland. 

Boston—Consolidated Realty Co., Alliance. 

Continental—W. L. Pease, Wakeman, 

Concordia—R. G. Miller, Fostoria. 

Delaware—G. W. Meade and Henry Mudin- 
ger, Cleveland. 

Federal Union—W. V. Jordan, Newark; O. 
P. Meyers, Alliance; pate Jacob Agency, Can- 
ton; Fleming & Wheeler, Massilon. 

Fidelity . M. Callacott and ‘E. S. Curtiss, 
Cleveland. 

Germania—W. L. Pease, a Ee 
Brinzer, Bellecenter. 

Hawkeye—E. T. Johnson, Newark. 

es C. Fisher, Union City. 

umber, N. Y.—J. L. Ludwig, Amherst. 

Milw. Mech.—E. G. Becker, Cleveland. 

Nassau—Edward Talbott, Crestline. 

New Brunswick—Bergert Bros., Canton. 

New Hampshire—W. D. Hanna, Shelby. 

Nor. Union—A. C. Setchell, Havana;. W. H. 
Orr, Dillonvale; M. W. Hammon, Garrettsville. 

N. Natl—W. H. Simon, Canton; P. J. 
Turner, Union City; H. M. Rossiter, Cincin- 
nati; Wells-Bowen Co. and C. V. Beck, Toledo; 

é David, Cleveland. 

Phoenix, Ct.—H. L. Brunson, Milford; J. J. 
Pomeroy, Fayette; A. M. Tucker, Brookville; R. 
D. Line, Sidney. 

ueen City—J. W. Scott, Newark. 
ueen—L. P. Davis, Willoughby; A. R. Fish- 
er, Baltic. 

Reliance—Poulson & Schlupp, New Phila. 

Roch. Ger.—Hoffman & Gunn, Collinwood; M. 
W. Johnson, Toledo; W. J. Phipps, Celina. 

Security, Ct—J. W. Smallwood, Cambridge; 
F. A. Sedgwick, Martins Ferry. 

Western, Pa.—F. D. Stiffler, New Philadelphia. 
Pittsburg Und.—B. D. Sheley, Middletown; 
3. W. Fording, Alliance; C. D. Hare, Upper 
Sandusky; Miller & Isenbarger, Barberton. 


J. 


Wakeman; 





Fire Was Not Incendiary 


Some of the Akron agents declare 
that the report that there was any in- 
cendiarism in connection with the 
Buckeye Rubber Company plant, which 
sustained losses on Aug. 12 and Aug. 
15, is entirely groundless. The con- 
cern requires some $500,000 insurance. 

The state fire marshal’s office has in- 
vestigated the matter thoroughly and it 
is of the opinion that the first loss was 
occasioned by spontaneous combus- 
tion over the office where the work- 
men undressed and where their oily 
clothing was contained. In this cloth- 
ing matches were often found and rats 
are plentiful about a risk of this kind 
because crude rubber makes a very pal- 
atable meal. After the first fire a great 





ORGANIZED 1870 


THE CONCORDIA FIRE 


INSURANCE COMPANY 


OF MILWAUKEE, WIS. 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr., Vice President 
H. AUG. LUEDKE, Vice President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


BIERCE & SAGE, General Agents for Michi | 
and Ohio, Whitney Opera ock,  De- 
troit, Michie aed » a Bl Be 

SPECIAL AGENTS: .T. KIRKW! | 
land; FRANK M. tack Detrote GEO B. 
SEDGWICK, Ishpeming, Michigan. ; 





LONDON & 
LANCASHIRE 


FIR 


RANCE 


¥ 





Of Liverpool, England 





CHARLES E. DOX, Manager 


Western Department 


$71 La Salle St., Chicago, Iil. 





MANUAL OF INSPECTIONS 


By W. D. MA’ 


TTHEW: 
(Chief Surveyor, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 


(By mail, postage prepaid, $3.10.) 


The “Manual” has been carefully compiled for the particular + 
| Protection Engineers, Contractors. Agents. ” 
2 — Builders, solicitors. 
pecial Agents, Students, Architects. 
Meaminers, Inspectors, Engineers, 
B ~ al Officers, Local Board Officials. Technical Schools. 
; a Staten, Property Owners. 
me 
And all others interested in Fire a 


Hazards, Inspections and the Safe-guarding of 


P. 0. Box 617, Louisville, Ev 


PITTSBURGH INSURANCE COMPANY °“:;""° 


1808-11 Commonwealth Bidg., Pittsburgh, Pa. 
375,250.59 Surplus to Policyholders.....--. +--+ .+0+0+ 2 
Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 
R. J. WILSON, President D. C. SHAW, Vice-President R. J. McKNIGHT, Sec’y and Treas. 
W. J. R. MAGILL, Asst. Secretary JOSEPH H. GORDON, General Agent 


ALLECHENY FIRE INSURANCE Co. 


1627 Beaver Ave., N. S., PITTSBURG, PA. 
CAPITAL, $200,000 SURPLUS TO POLICYHOLDERS, $226,000 


AGENTS WANTED 2.o%.Mistigne THOS. C. PARSONS, Special Agent 


and Pennsylvania Cleveland, Ohio 
INCORPORATED 1849 


GERMAN FIRE 
WESTERN 


Insurance Company 
of Wheeling, West Va. 
INSURANCE COMPANY 
of Pittsburgh 








ORGANIZED IN 1867 
Cash Capital $200,000 00 Net Surplus $237,557.58 
WM. F. STIFEL, President 


F. RIESTER, Secretary 


FIRE AND TORNADO S. W. RICE, Supt. of Agencies 





DANA E. LATIMER 
CAPITAL - © = += = $ 300,000.00 
SURPLUS TO POLICY HOLDERS 406,162.75 WILLIAMSON BLDG. CLEVELAND, OHIO 
ASSETS -©- -©- *©« #* # # 881,944.34 Special Agent for 
LOSSES PAID TO DATE - - 4,453,215.00 Ohio, Indiana and Michigan 





The Pittsburgh Casualty Company 


Announces its admission to Ohio, and desires to secure responsible Agents in every City and Town in the 
tate at once. rites 


Accident, Health and Plate Glass Insurance Exclusively 
Apply tt JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. _ aba 
PiTrTrsBuURG UNDERWRITERS 


IRVAN NECKERMAN, Manager. Commonwealth Bidg. PITTSBURG, PA. 
UNDERWRITTEN BY COMBINED STATEMENT 

















Allemannia, Fire ins. Co., of Pittsburg. Pa. ital, - - - + 1,3000,000.00 
} Humboide Fire Ins. Co.. of A hey Pa ol * a - = $ i 624.334 93 
} Ben Franklin Ins. Co.. of . Pa. . . ; 

} Teutonia Fire Ins. Co.. of Al y.Pa. Awets, - = - - 5,632.724.06 

H National Ins. Co,, of All . Pa. Surplus to policyholdera ‘ - 2,924 334.93 

CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio. 

| W. Stei yer, President C. P. Kellerman, Secretary C. B. Reiter, Assistani Secretary 

Organized 1868 

| * 

| 

| 

Fire Insurance Company, Pittsburgh, Pa. 

| 

} ° 

| Assets $1,317,518.02 Capital $200,000.00 Surplus $416,322.99 
WM. FEILER, General Agent THOS. H, SMITH, State Agent F. L. WEAVER, Special Agent 

Illinois, Missouri and Minnesota Ohio 


Indiana and Michigan 


at Chicago, Ills. at Detroit, Mich. 


at Dayton, Ohio 








INCORPORATED {854i 


Monongahela Insurance Company 
OF PITTSBURCH 
Agents wanted. Correspondence solicited. 


_— = = eee 


WHILDEN & HANCOCK, Managing Underwriters 
105 William St., New York 














FIRE INSURANCE 
Lohmeyer & Goshorn 
General Agents for West Virginia 
Charleston-on-Kanawha, W. Va. 


AGENTS WANTED IN UNOCCUPIED TERRITORY 


AGENTS desiring a connection 
for bonding and burglary busi- 
ness will do well to write Earls 
& Johansing, General Agents, 
First National Bank Building, 
Cincinnati, Ohio. 


Tue AMERICAN AppRAISAL Co. 


pe Fourth National Bank Building. NEW ORLEANS, Hibernian Bank B 








uildiag 
N, Weld Building. NEW YORK, Wall Street Excuange Bid, 
CHICAGO, First National Bank Building. MILWAUKEE, = pu LADELPHIA, Croser Bullding” 
CINCINNATI, First National Bank Bui ing. a. &. A. Building. 


8T. LOUIS, Frisco 

CLEVELAND, Garfield Building. SAN FRANCISCO. 
TORONTO, Bank of Hamilton Building. 

Disinterested Appraisals. 





The Standard Authority on Physical Values. 
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deal of stock which was contained in 
the building was moved into the shed 
building destroyed by the second fire, 
and the fire marshal’s office thinks the 
second fire was either occasioned by 
smoldering embers in this stock or a 
switch engine which is in operation 
almost continually about this plant. 





Loss from Bad Wiring 


Fire which started early Friday eve- 
ning from defective wiring in the base- 
ment of Mayor C. A. Bond’s clothing 
store at Gay and High streets and 
caused damage variously estimated 
from $10,200 to $20,000, will result in 
the authorization and appointment of a 
city electrical inspector for Columbus, 
Ohio, if the plans of Safety Director 
Foster G. Burdell do not miscarry. 
“Too many fires are starting from this 
cause to permit longer neglect of the 
subject,” he said. “Many buildings are 
wired in a haphazard manner, without 
the knowledge of the owners. In some 
instances wires are run through wooden 
joists in the cellar and in many others 
are fastened to wooden ceilings and 
floors without proper insulation.” 


OHIO NOTES 
W. L. Pease has taken over the Henry M. 
Brenensthal agency at Wakeman, 








Report on Queen City Fire 
The report of the examination of the 
Queen City Fire by the departments 


of South Dakota and Nebraska has 
been completed, the figures being 
brought down to Aug. 1. The assets 


‘ are $475,364, unpaid losses $44,736, re- 
insurance reserve $117,668, capital $200,- 
000, net surplus $78,022. The exam- 
iners say in part: 


In arriving .t its present condition, as of Aug. 
1, 1909, we have applied the strictest rules in 
regard to the admission of assets as well as in 
regard to the charging of liabilities and it is 
safe to a that the condition of the company 
is if anything, better than is disclosed. 

Mortgage loans on real estate $205,140. We 
have made a most careful and critical examina- 
tion of each mortgage and abstract. We are 
satisfied that all the items making up _ this 
amount are adequately secured and a good in- 
vestment. 

Collateral loans $79,448.73. 
are believed to be adequatel 
is only one item of past 
time. 

Stocks and bonds $5,582.51. From the best in- 
formation we can get these stocks are not over- 
valued and constitute a good item of assets. 

We find there is every reason to believe that 
the course the company has adopted, of re- 
stricting its field of operations, adhering to the 
most conservative methods in the selection of its 
risks and in the retrenchment in the matter 
of expenses will result in even a_ better show- 
ing at the close of the year than it now makes. 


All these loans 
secured and there 
ue interest at this 





MISCELLANEOUS NOTES 


James B, Smith, city manager for Barbee & 
Castleman of Louisville, Ky., has been appointed 
general agent of the Shawnee Fire, succeeding 
the late Arthur G. Langham. 


Fire and life insurance companies with head- 
quarters at Lincoln, Neb., have arranged to go 
into court to resist the attempt of their county 
assessment board to assess their reserves, which 
they assert should be exempt. But the county 
board asserts that everything should be assessed. 
What most irritates the companies is the fact 


that their rivals in Omaha have not been 
assessed on their reserves by their county 
board. 


MICHIGAN AND INDIANA 


WHY HE’S NOT AN OPTIMIST 











Old Detroiter Can Not See That Every- 
thing Is for the Best in the In- 
surance Business 





Detroit, Mich. Aug. 23.—(Special 
Correspondence. )—A friend of mine got 
on to the fact that I was “Old Detroit- 
er,” how I could not tell. He said, “I 
always read what you write, and some- 
times enjoy it.” You see, he was letting 
me down easy. “The greatest objection 
I find to your stuff is that you are al- 
ways pessimistic. Get out of that rut, 
be a little more cheerful, don’t think 
because the clouds are dark today that 
the sun is forever hidden from view. 
It’s always darkest just before day,” 
etc., etc. I said, “My dear fellow, I 
tried long, long ago to lift myself over 
the fence by the straps on my boots, 
but didn’t get over. I tried to fool my- 
self and got left. There is not a more 
cheerful agent in Detroit than your 
humble servant. I can lose a line and 
smile. The satisfaction I get is that 
some other fellow has got to sooner or 
later take his hat off to me, but, while 
George Washington has been quoted as 
the champion truth teller, he is not the 
only pebble on the beach. I tell the 
truth myself sometimes. So when I 
say the insurance business in Detroit 
is punk, and I don’t see any prospects 
for a change, you can quote me as 
Truthful James.” 

I was talking to a gentleman a few 
days ago who recently came to Detroit, 
and revived a business that was about 
dead. I asked him how he did it. 
“Well,” he replied, “I killed the pessim- 


ist.” That worked all right in his busi- : 


ness, but the axe is not forged yet that 
can kill the fellows that make an ordi- 
nary insurance agent in Detroit a pes- 
simist. I am not an optimist because 
I don’t believe everything is for the 
best. 

We wrote a line of $3,000 on house- 
hold goods a short time ago, not in- 
tending to cover on clothing, but rather 


to protect a furniture house which sold , 


goods on the installment plan. Last 
week we had several very severe thun- 
der and lightning storms. The light- 
ning got next to the rear of this house, 
and got in all right, and raised fury 
with the contents. 
loss to the companies. 
matter in proper hands for settlement. 
h heard from them about as follows: 

Say, do you know what you are up 
against? We find this loss is a serious 
one. In looking over the claim we find 
the dresses costing anywhere from $250 
to $400.” And they are there, too, fine 
draperies, beautiful rugs, elegant paint- 
ings and bric-a-brac to beat the band. 
We did not inquire what the lady’s 
business was when we wrote the policy. 
After the loss we did, and found out. 





ORGANIZED 1881 





Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
STATEMENT JULY Ist, 1909 


Assets — - = cs 
Capital - 
Losses Paid 


ASSETS 
Cash on hand and in bank $ 22,336.17 
City and County Bonds ... 518,690.10 
Mortgages on Real Estate . 488,833.00 
BUOUE TEBGMOS cocccc .2cccccs 83,137.73 
Interest due and accrued... 12,545.74 
Due from Agents and 


PRE sakscvcrvvsaning 99,346.21 

$1 224,888.95 

M, W. O’BRIEN F. H. WHITNEY 
President Vice-President 


- - $1,224,888.95 
>= 28#® .000.00 
= «= §,760,000.00 
LIABILITIES 
Capital Stock............. $ 400,000.00 


Amount required to rein- 
sure all outstanding 


SD: dcicacdvetedeeeius 472,762.07 
Losses unadjusted and 
ROEGEE 5 cscececcsevss 29,682.43 
Wet GUEPIUS 6. ccccccccecss 322,444.45 
$1,224 888.95 
E. J. BOOTH E. P. WEBB 
Secretary Ass’t Secretary 





Total Assets . - . 
Surplus to Policy Holders . 20 


F. A. Hooker, President 


B. L. Hewett, Ass’t Secretary 











FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Insurance Company 
Lansing, Mich. 





A. D. Baker, Secretary 





Michigan Commercial 


$1,335,923.18 
481,083.02 


Robert Henkel, Vice President 


Ralph Rawlings, Ass*t Secretary 











Ohio 


Indiana Michigan 


Wisconsin 


Minnesota 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 





‘ 
; 


Union Trust Bldg. 


AGENTS WANTED 


ee 
*¢ 


Union Companies writing a general business. 


Detroit, Michigan 





Monongahela 


Insurance Company 





OF PITTSBURGH, PA. 


INCORPORATED 1854 


; has entered Indiana and desires agents in all towns and cities, 


GEO. M. COBB & CoO. 


We reported the. 
They put the, 


Address 


INDIANAPOLIS, IND. 


General Agents 














MICHIGAN WISCONSIN KENTUCKY MINNESOTA ILLINOIS 
GENERAL AGENTS, DETROIT, MICH. 
COMPANIES REPRESENTED TERRITORY 
CORDIA FIRE INSURANCE CO., of Milwaukee, Wis. Michigan & Ohio 
NORTH RIVER INSURANCE CO of New vork Michiown &: Wiseensa 
MRE INSURANCE CO.” of Paebocké Penn. ihre & Wheenin 
fe N FIRE INSURANCE. GO., of Philadelphia ichigan, Wisconsin, Ohio, Minnesota 
NASSAU TRANCE CO CO., of "Brooklyn Michigan. 
oe yy: INS! BIN OUR ANGE sa .. of Peg ee Michigan, oe. Wares & Minecons 
EN FRA RAN M , Wisconsin innesota 
BOMMONWEALTH FIRE INSURANCE CO” Fon Onumwe, le. Michigan, Ohio, Wisc.. Ills., & Ky. 











‘We wale 0 gonesal clase of business end dasise aguats in every Chay, Town or Vilage whave we ave act sapeunated. 


F. M. SA’ 
Detroit, Mak” 


dT sit! Tt, FIREWOOD. 


SPECIAL AGENTS 
GEO. B. SEDGWICK, 


an applications for agencies to 


Cleveland, Ohio 612 Pabst Bidg., Milwaukee, Wis. 


A. M. WEIR, i 


BIERCE @ SAGE, Detroit, Mich. 





E. S. KELLEY, Manager Motor Boat Department 





Motor Boat Insurance 


Full Marine Policies, or Fire Only 


FIREMANS FUND INSURANCE CO., of San Francisco. 
AETNA INSURANCE CO., of Hartford. 
WESTERN ASSURANCE CO., of Canada 
FEDERAL UNION INSURANCE CO., of Illinois. 


UNION MARINE INSURANCE CO., of Liverpool. 
MANNHEIM INSURANCE CO., of Germany. 
COLUMBIA INSURANCE CO., of Jersey City 


Active Agents Wanted 


ADDRESS ALL CORRESPONDENCE TO 


ST. JOSEPH, MICHIGAN 
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Of course, we can guess who buys the 
goods, but the question that bothers us 
most now is are we liable for damages 
to wearing apparel where we only in- 
tended insuring household goods? 


We made a statement a short time 
ago that losses in Michigan were let- 
ting up. Even Detroit and Grand Rap- 
ids were willing.to let the companies 
make a little money. A good special 
agent gave us a bump by saying the 
losses all over Michigan were above 
normal. To make good, Detroit gave 
us a $100,000 loss on Bagley & Co.’s 
tobacco warehouse last week. 

Op DETROITER. 


SEE SIGNS OF DISINTEGRATION 








With Prosecution by the State Authori- 
ties, Indiana agents Are Becom- 
ing Lax as to Rates 





Indiana field men see the disinte- 
gration setting in following the prose- 
cution started by the attorney general. 
With stamping toffices no longer ef- 
fective and no pressure of consequence 
as to rates, the agents in different 
points are using the lowest quoted 
rates on risks, choosing the most fav- 
orable either from the old or new tar- 
iffs. So far this is as far as the agents 
have gone. Companies are not dis- 
posed to use much influence. The 
signs of the times are not auspicious. 





Adopts Contingent Plan 
_ The Indiana State Fire of Indianapo- 
lis has adopted the contingent liability 
plan instead of premium notes, the lia- 
bility being three times the annual pre- 
mium. 





Indianapolis Appoints Delegates 

_ The Indianapolis Local Board is the 
first local board to provide for regu- 
larly appointed delegates to attend the 
convention of the National Association 
of Local Fire Insurance Agents. At a 
recent meeting of the board it was de- 
cided to send three men to the Atlantic 
City convention as delegates, expenses 
being paid by the local board. The 
following have been selected for this 
purpose: W. F. Wocher O. J. Smith, 
James H. Drew. 





Indiana Agency Appointments 
Aachen & M.—J. C. Young, Frankfort. 
Agricultural—Watson & Greenlee, Sullivan. 

_ American—F,. M. Doan, Ossian; Jesse Mar- 
tin, Paragon. 
Atlas—J. H. Rhoades, Hartford City. 
Brit. Amer., Ont.—W. H. Carrier, —— 
Continental—L. W. Wilson, New Harmony; 
.P. Walters, Monroeville. 
Cooper—E. R. O’Donnell, Gary; C. L. Thom- 
as, Terre Haute. 
New Brunswick—C. V. Nipp, Rushville. 
Norwich Union—Tri-State Toes & Trust Co., 
t. Wayne; C. B. Thompson, Newcastle. 
Shawnee—Wesley Taylor, Monticello; Leonard 
Reimewanz, San Pierre; Allen, Lenning & Mc- 
Bride, Linton. 
c. Vestchester—Frederick Opperman, 
H 


ler Aurora; 
Rising Sun; J. 


Kreske, 


Hanover—J. G. Johnson, Chesterton; Bell & 
Manner, Lebanon; M. H. oevet, Lowell; Ed 
ward Stenger, Brookville; D. C. Thomas, Elk- 
hart; J. W. Teter, Sheridan. 

Ham.-Brem.— W. Brunn, Bluffton. 


Humboldt—The Vinnedge-McCullough Agency, 
Anderson; W. J. Rosebery, Fayette; C. 


Zerface, Elwood; Otto Axline, Wabash; F. R 
Fiddelt, Laporte; J. W. Jones, Labenea, 


H—Michigan Agency Appointments—3 


Frank G. Row’s Paper 

Frank G. Row, Michigan state agent 
of the Springfield, read a paper on 
Moral Hazards” before the Interna- 
tional Association of Fire Engineers, 
pr met in Grand Rapids last week. 

€ claims that 35 percent of the fires 
are incendiary. .He thinks that dis- 
anvet insurance agents are one cause 
° such losses as these agents are out 
the commissions regardless of the 
“aoe of the property. Mr. Row de- 
— that such agents keep back all 
7 Ormation detrimental to the risk from 

€ companies. He believes that insur- 
ance companies should select compe- 


lic should be protected by a law com- 
pelling agents to pass an examination 
showing that they are fitted to conduct 
their business properly. 

He ascribes another cause of moral 
hazard to the hasty adjustment and 
payment of losses. He said the ad- 
justers should sufficiently investigate 
the cause of the fire and the value of 
the property destroyed. He takes the 
ground that companies pay thousands 
of dollars more than they should on 
account of carelessness and hasty 
methods used in adjustments. 

Mr. Row stated that dangerous per- 
sons for insurance companies are those 
who attempt to get large gains from 
small investments. They erect badly 
constructed buildings, do not keep their 
premises clean, and are guilty of care- 
lessness. He holds that it is time that 
the legislatures began to hold people 
personally responsible for losses where 
recklessness or criminal carelessness 
is found. 


HOT NEWS FROM MULLET LAKE 








Special Agency Summer Headquarters 
Is the Source of All Michigan 
Underwriting Activities 





Mullet Lake, Mich. Aug. 25.—(By 
Special Wireless Telegraph.)—The in- 
surance men resorting here this year 
are Charles Row, A. F. Powrie, R. F. 
Medbury, W. S. Abbott, M. M. Hawx- 
hurst, J. K. Livingston, C. D. Living- 
ston and B, T. Duffey. 

Mayor Abbott has started a circulat- 
ing library. His first books are Dean’s 
“Analytic System for the Measurement 
of Relative Fire Hazard” and “Spald- 
ing’s 1909 Catalogue.” THE WESTERN 
UNDERWRITER is very popular here. 

Visiting specials are N. A. Bloom, 
R. H. Douglass, Fred T. McOmber, M. 
H. N. Raymond, J. H. Maxwell, J. J. L. 
England and W. F,. Hawxhurst. 

N. A. Bloom, state agent for the 
Continental, stopped over between boat 
and train for his annual bath in the 
lake. He left a sadder but wiser man. 

W. F. Hawxhurst at the lake over 
Sunday spent most of his time drink- 
ing at the fountain. 

Mrs. E. J. Booth has landed the larg- 
est fish. It weighed over eight pounds. 

Baseball is played every morning. 
“The Powries” walloped “The Duffeys” 
Monday. “The Duffeys” slaughtered 
“The Powries” Tuesday. Wednesday 
both nines are approaching the dia- 
mond from different directions. The 
bands are playing “The Wearing of the 
Green” and “Bluebells of Scotland.” 
The game will be for blood. Large 
sums of money are up. No one can tell 
the outcome. 

(Late Telegram)—“The game was 
called off on account of the intense 
feeling; no one could be found to act 
as umpire.” 

Abbott made two runs in one inning 
for “The Duffs.” That’s going some. 
McOmber was a hard hitter, but it was 
wind only. The umpire said “Three 
Strikes” every time up. “Bob” Med- 
bury refuses to join either nine. He 
says he never could hit a low ball. J. 
K.’s pitching days are about over. Only 
half his twisters went on the right side 
of the batter. “Rob” Douglass throws 
like a girl, only not as far. “The 
Boys” beat “The Men” three games 
this year, but they were all close. 





Michigan Agency Appointments 


Aachen & M.—Thos. & Wm. A. Benjamin, 
Grand Rapids. ‘ 

Agricultural—L. A. Donahoe, Dowagiac. 

Allegheny—J. C. Eslow, Albion. 

Atlas, Eng.—T. F. Mitchell, Stambaugh. 

California—Northrup & Northrup, Escanaba; 
G. R. Empson, Gladstone; Hugh McLaughlin, 
Iron Mountain; alton, Rochester. 

Central Natl.—Alma L. Marsh, Big Rapids; 
F. E. Bowen, Cadillac; Chas. Van Ness, Fre- 
mont; J. L. Sibben, Manistee; L. K. Cleveland, 
Traverse City; L. W. Fuller, White Cloud. 

Concordia—W,. J. Graham, Manistee. 

Delaware—W. H. Hodges, Cadillac; J. M. 
Johnson, Flint. 

Federal Union—Wm. McLeavy, Hastings; H. 
E. Hollon, Marshall. 

L. & L. & G., Eng.—Michael Hoban, St. Ig- 





tent agents and if they do not the pub- 








Hartford—J. B. Burns, Three Rivers. 
Lon. & Lan.—J. B. Burns, Three Rivers. 
Millers Natl—F. P. Sayre, Flushing. 
National, Pa.—L. J. Merique and A. E. Sn 
der, Detroit. 
New Brunswick—Lee & Rusch, Benton Har- 
bor; Kridler & Son, Grand Rapids; G. A. Know- 
les, Kalamazoo; E. N. Wiest, Manistee; L. J. 
Tormey, Niles. 
N. W. Natl.—O. J. McBride, Dundee; Alice 
M. Trussell, Milan. 
Nor. Union—P. W. Phelps, Marquette. 
Orient—W. W. Smith, Grand Rapids; Henry 
Ball, Grand Haven. 

och, Ger.—A. B. Curtis, Traverse City. 
Royal—L. F. Hale, Mesick. 
Royal Ex.—G. H. Riley, Mt. Pleasant. 
Scott. U. & N.—Spear & Lewis, Bay City. 
Western, Pa.—H. W. Hagerman, Sturgis. 
Wmsburg City—O. J. Reyberg, Alto; M. L. 
Peck, Hubbardston; Butler & Rankin, Shelby. 


L. S. MAC ENANEY 


169 LA SALLE ST., CHICAGO 
Ge -«-L AGENT 
DIXIE FIRE 
(For Illinois and Indiana) 
NATIONAL LUMBER 
(For Illinois) 
LUMBER UNDERWRITERS 


(For the entire West) 


FALLS CITY FIRE 


(For the entire West) 





VIRGINIA STATE 
INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 

Robert Lecky, Jr., V. Pres. and Sec’y 
Assets - - - $844,501.74 
Surplus to Policyholders 285,146.38 


Agents Wanted in Illinois and Indiana 


SHIPMAN & WAYNE 


General Agents 


159 La Salle Street CHICAGO 





GERMANIA 


FIRE INSURANCE CO. 
NEW YORK 


ORGANIZED 1859 


Cash Capital, - - $1,000,000.00 
Assets, - - - $5,874,016.00 
$1,509,442.33 


Net Surplus, - - 
Surplus for Policy Holders $2,609,442.33 





HEAD OFFICE: 
William and Cor. Cedar Streets 





on June 29, 1908. 


Founded 1792 


handling of gasoline. 





No. 434 WALNUT STREET, 


This automobile was purchased and insured on June 15, 1908. 
destroyed by fire arising within the machine itself while the owner was touring 


AUTOMOBILE INSURANCE 





It was 


The full amount of the policy was paid on July 9, 1908. 
Protection for Automobile Owners 


Insurance Company of North America 


Capital $3,000,000.00 


Special Form of Automobile Policy covers not only in building where 
automobile is usually stored, but in any building or on the road anywhere 
in the United States and Canada. 


Policy does not restrict the use or 


Applications for Agencies should be made to 


Platt, Yungman & Company 


General Agents for the United States 


- PHILADELPHIA, PENNA 





10 


THE WESTERN 





UNDERWRITER. 





August 26, 1909. 








IN ILLINOIS AND WISCONSIN 


ILLINOIS 





AGENTS’ MEETING 





State Association Will Hold Forth at 
Champaign Sept. 11—Secretary 
Putnam to Speak 





The Illinois Local Agents’ Associa- 
tion is up and coming. The new offi- 
cers have called a meeting for Sept. 11 
at Beardsley hotel, Champaign, in or- 
der that more interest may be aroused. 
Secretary Putnam of the National As- 
sociation will be present and give an 
address. O. B. Ryon, special attorney 
for the Illinois department, has been 
asked to speak on “Needed Insurance 
Legislation.” Other speakers will be 
selected, but the thought is to give con- 
siderable time to discussing agency 
problems. Champaign is in the middle 
eastern part of the state, readily ac- 
cessible to all agents. It is a good rail- 
road center. The meeting should at- 
tract wide attention. There is new 
blood in the association management 
and the officers are aiming to do some- 
thing. Fhe Illinois agents should rally 
to their support. 





Decatur’s Big Loss 

The fire at Decatur, IIL, this week is 
the largest loss of the year so far out in 
the state. Some of the risks- were 
counted good business. Decatur had a 
fairly good sized fire recently when 
a cereal concern burned. It is ap- 
parent to companies that the city’s wa- 
ter supply and mains are inadequate. 
They have not kept pace with the 
growth of the city. Until its fire pro- 
tection is improved it will be regarded 
as a danger spot. 





Ryon the Likely Man 

O. B. Ryon, special attorney for the 
Illinois department, a local agent at 
Streator, Ill, and a well known lawyer, 
is siated for the position of Illinois 
state fire marshal. Mr. Ryon is an 
ideal man for the place and all insur- 
ance men would be glad to see an offi- 
cial of his caliber organize the new 
bureau. 





To Take Up Field Work 

IF, -M, Bishop, who has sold his 
agency at Quincy, Ill, expects to re- 
turn to field work. He, hopes to travel 
in the Trans-Mississippi territory. 


‘ 





Rate Controversy Recalled 
_The $40,000 loss on the Springfield 
Filler Company plant at Manito, IIl., 
recalls the controversy over the rate on 
the plant some months ago. The IIli- 
nois inspection bureau did not allow 
any reduction for the coinsurance 
clause. The local tariff sheets, however, 
showed that a 10 percent reduction was 
permissible regardless of the character 
of the building. The agent who former- 
ly held the line claimed it was a mis- 
take made in printing the local tariffs 
and that the control of the insurance 
was gotten from him by taking advan- 
tage of the error. It ended in all com- 
panies cancelling at the lower rates, but 
the Manito agents held it at the higher 
rate and the same companies went in 
again. 

The concern manufactures a filler for 
fertilizer from a peculiar soil. Its heavy 
machinery was badly warped and de- 
faced by the intense heat due to the 
trame structure burning rapidly, setting 
fire to the filler. 


Will Have Picnic Saturday 

The annual picnic and outing of the 
Milwaukee board of fire underwriters 
which was postponed from Aug. 14 on 
account of the death of Herman A. 
Nolte, secretary of the Milwaukee Fire, 
will he beld on Saturday, Aug. 28, at 
Waukesha Beach. Special interurban 


cars will take the Milwaukee agents 
and their friends, the special agents, 
out from the city and the program as 


originally planned will be carried out. 
H. F. Washburne, chairman of the ex- 
ecutive committee of the underwriters, 
announces that he expects an unusually 
large attendance. The big feature of 
the day will be the baseball game be- 
tween the local and the special agents, 
with the silver cup offered by the board 
of underwriters at stake. 





Wisconsin Agency Appointments 
City of N. Y.—A. J. Martin, Ladysmith. 
Coml. Union, N. Y.—F. A. Luckfield, Janes- 

ville. 

Des Moines—C. R. Kent, Appleton; G. H. 
Young, New London; F. W. Johnson, Waupun; 
G. H. Nordsi, Waupaca. 

Hanover—B. J. Stallard, Humbird. 

North America—Ross C. Coon, Milton Junc- 
tion. 

Ger. Ameri., N. Y.—R. D. Hartley, Evans- 





Sun, Eng.—S. W. Brown, West Salem; Lewis | 
Larson, Cumberland; H. F. Boortz, Rice Lake; | 
L. J. Thompson, Spooner. 

U. S. Lloyds—C. J. 
Lewis, Milwaukee. 

United American—Frank Reiske, Milwaukee. 

Westchester—Ryland Southworth; Mondovi. 


| 

ville; Hal Murley, Belmont. 

Northern, Eng.—E. J. Aschenbrenner, Park | 
Falls. 

Springfield—Simon Clough, Laona; H. J. | 

Brazee, Hollandale; Arthur Grabow, Iron | 

Ridge. | 


Schwarten and F. J. 





Hanover—Eckard & Son, Greenup; W. D. 
Syers, Blue Mound; H. M. Ellinwood, Berwyn; 
G. H. Rubens, Clay City; S. M. Davis, Farmer 
City; W. M. Connor, Toledo; H.R. Senior, 
Albany; L. P. Wetzel, Alhambra; Richard Em- 
erson and J. F. Hansen, Chicago; Kate B. 
Smith, Danvers; Wesley Stone, Marine; Chas. 
Schmitz, Mt. Pulaski. 

North America—A. L. White, Fairmount; Ed. 
J. Quinn, Stonington; Akin & Knickerbocker, 
Maywood; C. F. Echelbarger, Lyndon; C. WwW. 
Kesler & Son, Herrick; J. C. Pfeiffer, Stras- 
burg; McKinnie Bros., Evanston; William Crox- 
en, Ir., Manteno; C. J. Schmidt, St. Charles; 
hee Pingrey, Bloomington; R. G. Kimball, 
Anton Johnson and J. W. Donnelly, Chicago. 

L. & L. & G.. Eng—A. N. Young, Kan- 
sas; Dumphy & Uliksch, Ravenswood; Wm. M. 
Short & Co., Auburn Park; J. C. Martin, Sa- 
lem; C. V. Carlson & Co., Englewood; Akin & 
Knickerbocker, Maywood. 

Lon. & Lan.—John Ahlborn, West Hammond. 

Milw. Mech.—John Le Messurier, Glen Ellyn; 
G. F. Hageman, Wheaton; Arnold Bros., Cooks- 
ville; H. W. Mathis, Morton; J. E. Zimmerman 
& Co., Springfield; F. E. Edgerton, Berwick. 

Mich. F. & M.—T. W. Manning, De Kalb; 
F. E. Wilson, Knoxville; R. A. Norling, Galva; 
D. G. Graham, Downers Grove; W. H. Fry, 
Tuscola. 

Mich. Coml.—C. C. Farr, Kewanee. 

Mech. & Traders—August Nolting, Elgin. 

Milwaukee—J. Ross and O. O. illon, 
Fairbury. 

Northern, N. Y.—F. JT. Steger, E. St. Louis. 

N. B. & M.—D. B. Marvin & Co., Bement; 
V. T. Brassard, Momence; J. M. Patterson, Jr., 
Stewardson. 

Northern, Eng.—Frank Lambb, Chebanse; 
Huffaker & Edgar, Virden. 

N. W. F. & M.—G. O. Huckstaedt, Rock 
Island; B. C. Bobb, Decatur; T. W. Maher, 
Moline. 

Natl. Union—C. F. Hoy, saggy | 


Illinois Agency Appointments | 
! 


ROYAL EXCHANGE ASSURANCE 


OF LONDON, ENGLAND 
Incorporated A. D. 1720 
United States Branch, 92 William St., New York 


UBERTO C. CROSBY, 
General Manager 


RICHARD D. HARVEY 
Assistant General Manager 








<A a TT LL RTT 
A CENTURY OLD IN 1909 


The North British and Mercantile Ins. Co. 


Losses Paid, over $157,000,000.00 


WESTERN DEPT., 159 La Salle St., CHICAGO, ILL. 
W. J LITTLEJOHN, Manager; GEO H. BELL, Asst. Manager 
ENTERED UNITED STATES IN 1866. 


INTE? LOE LE LE 


FIRE ASSOCIATION OF PHILADELPHIA 


ORGANIZED 1817 





Assets January ist, 1909, - = © + 
Net Surplus, - - - - $2,019,851.48 
Surplus to Policy Holders, - 2,769,851.48 
Western and Pacific Coast Department: 
159 LA SALLE ST., ° - _ CHICAGO, ILL. 
J. W. ROBERTSON, Manager 


GEKEORGIA HOME 


INSURANCE COMPANY OF COLUMBUS, GA., (Chartered 1859.) 


$8,097,410.61 








CI. oi esivccciesciceess er Pore. 
Assets, January 3, 1909.........cccccecce sesoce acce SES 
Surplus to Policy-Holders........ Oe ae 


Western Department, 159 La Salle St., Chicago 
Sherwood D. Andrus, General Agent 





Incorporated 1833 


British America Assurance Go. 


HEAD OFFICE ~ TORONTO, CANADA 
United States Branch, Ist January, 1909 


I 6356s hui 52 Nake ie Ke AIA einer ees See dben ue $1,473,470.08 
a eee penatin wieciidnta wanes 902,747.45 
re eee re eee errr 570,722.63 


HON. GEORGE A. COX, President R. BROCK and JOHN HOSKIN, K.C., LL. D., Vice-President 





: 2% 
King, Kings; Steepleton & Kelly, Galesburg; 
C. S. Carter, Macomb; Alvoid & Hughes, Be- 
ment; Dunlap & Sheppard, ee oe e. 
Niagara—L. G. Schaeffer, Beardstown; C. C. 
Hamilton, Plymouth; J. H. Harding, Staun- 
O. Applebee, Cuba; C. Rorey Barnes, 
4 E. S. Combs, 
Findlay; C. A. Carlson, Morton Park; J. Rea 
& Co., E. E. Combs, J. B. Wheeler and A. W. 
Dickinson, Chicago; A. W. Croughan, Xenia. 
National, Ct.—B. F. Jacobson, Bryant; F. C. 
Holtke, Dunlap; W. C. Knigge, Rockefeller; C. 
A. Nash, Sharpesburg; J. G. Sapp, Wyanet; 
. N. Duvall, Thomasboro; E. S. Combs, Find- 
ay. 
Orient—Tohn Ahlborn, West Hammond. 
Phila. Und.—C. J. Schmidt, St. Charles. 
Phoenix, Ct.—J. R. Swan, Chambersburg; 
Gregson & Shimmin, Essex; Logan Perry, Hey- 


W. 
W. B. MEIKLE, Gen’! Manager 





Organized 1852 Capital $1,000,000 


HAN OWV E R 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1909 

Assets, $4,395,625.89 Liabilities $2,332,581.88 Net Surplus $1,063,044.01 

Western Department, 184 La Salle St., Chicago 

















C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 

















QU KEN 


INS. CO. OF AMERICA 





Statement January 1, 1909 








TOTAL ASSETS - - - =- - $7,81 1,798.85 
NEW YORK Unearned Premiums - - $3,585,615.93 
Unpaid Losses - - - 361,973.08 
WESTERN DEPARTMENT Other Liabilities - - - 142,907.96 
CHICAGO Capital Stock - - = = 1,000,000.00 
P.D. McGREGOR, - - - Manager NET SURPLUS - -— = 2,721,301.88 
A.R. MONROE, - - Assistant Manager $7,811,798.85 $7,811,798.85 


SURPLUS TO POLICY-HOLDERS, $3,721,301.88 








Hiuim a ae ae 





Augi st" 26, 1909. 
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worth; A. W. oawell, Illiopolis; J. A. Valen- 
tine & Son, Rochelle; H. H. Hausser, Chica; 
Dunphy & Milssch and Lydia A. pee, hi- 
cago; Arthur Wilson, Broughton; J. H. Duffy, 
Highland; Wm. B. Williams, Irving; Wilson & 
Wilson, St. Elmo. 


AWAITING WISCONSIN RULING 





Agents Expect to Be Able to Receive 
Commissions on Their Own 
Property 





Wisconsin agents are awaiting the 
final opinion of the attorney general 
on the question of agents securing a 
commission on policies covering their 
own property and also whether bro- 
kerage can be allowed on exchange 
business. 

It seems to be the impression that 
the attorney general will hold an agent 
can receive commissions on his own 
property. The attorney general ap- 
preciates the fact that the object of 
the anti-rebate law is to prevent dis- 
crimination. An agent secures a line 


and goes through all the clerical work in ; 


issuing the policy, notifying the com- 
pany and keeping his own records. 
He is paid a certain commission for 
his work. He writes a policy on prop- 
erty he owns, does the same work 
and receives the same commission. 
The insurance men argue there is no 
discrimination whatever. 

There is considerable doubt as to 
whether under the license law com- 
mission can be allowed on exchange 
business. The law seems to contem- 
plate that all who solicit insura\ce 
must be licensed by the companies in 
which the line is placed. In case the 
ruling stands it will prevent brokers 
from doing business unless licensed 
and will also prohibit commissions be- 
ing paid non-residents. 

In case the attorney general does 
not reverse the opinion, it will result 
in local agents in the larger cities mak- 
ing an even trade on exchange busi- 
ness, nO commissions being paid but 
the matter evening up so far as dollars 
and cents go. 


Alleged Fire Bugs Arrested 

W. E. Finnegan of Green Bay, Wis., deputy 
state fire marshal, on Tuesday swore out war- 
rants for the arrest of D. E. Borian and his 
wife, Appleton, 

The Borian residence was partly destroyed by 
fire on the night of Aug. 13. Mr. Finnegan 
claims that fires were set in three places; that 


: ing admission to the state, 





every member of the family was dressed when 
the department arrived; that on the day pre- 
vious to the fire the couple caused piano, cur- 
tains, rugs and pieces of furniture to be re- 
moved from the house, and that Borian refused 
to turn in an alarm and asked neighbors not 
to do so. Borian carried two policies for 
$300 each on household goods. Mr. Finnegan 
has had an appraisement made and finds that the 
total value of all household goods is less than 
$250. A local agent has told Mr. Finnegan 
that Borian applied for the second policy for 
$300 not long ago, claiming that he had no 
other insurance. 


ILLINOIS NOTES 

B. S. Smith has purchased the Cooley agency 
at Oblong, Ill 

W. R. Whitfield has purchased the agency of 
F. O. Stuckler at Sullivan, Ill 

F. Roy Vaughn has taken over the C. L. 
Randolph agency at Golconda, Il. 

M. F. Zent, formerly compact manager at 
East St. Louis, has opened a local agency at 
San Diego, Cal. 

J. A. La Teer, special agent of the 
of Iowa, has changed his headquarters 
Farmer City to Bloomington, 


WISCONSIN NOTES 


C. F. Hibbard, the Milwaukee agent, who has 
been abroad for several months, is home again. 

James M. Nolan, the Chippewa Falls, Wis., 
local agent, was married Aug. 17 to Miss 
Katherine Skelly, and is on his wedding trip in 
Chicago. 

The Sun of New Orleans, which had some 
issue with the Wisconsin department over seek- 
is now renewing its 





Security 
from 





application. 

F. W. Edler, Wisconsin special agent of the 
New York Underwriters, and Montgomery Clark, 
special agent of the Hanover, are taking a two 
weeks’ trip to the Pacific coast. 

Fred. W. Kiefer and W. A. Maertz, of An- 
tigo, Wis., have incorporated the Kiefer-Maertz 
Co. to do an insurance and real estate business. 


They have had separate local agencies hereto- 
fore. 
Robert Tainter, formerly a well known ath- 


lete at Beloit college, has just been sentenced at 
La Crosse, Wis., to two years in the state re- 
formatory at Green Bay on the confessed charge 
of having robbed the C. H. Holway garage at 
La Crosse, and then setting it on fire to hide 
his crime. Many believe Tainter to be mentally 
unsound. 

Arrested as he was leaving the house of 
correction at Milwaukee, Wis., after a_ six 
months’ incarceration for larceny, John Silke 
of Wausau, Wis., is charged with having set 
fire to the home of the Rev. A. F. Lemke of 
Wausau on Feb. 5, 1908. It is supposed that 
the motive prompting the accused to arson was 
the theft by him of money and valuables be- 
longing to roomers at the Lamke residence. 


The total destruction of nearly 6,000,000 feet 
of choice white pine lumber on the docks of the 
John Schroeder Lumber Company of Milwaukee 
at Ashland, Wis., on Aug. 21, with a loss of 
$125,000 and an additional $10, 000 loss to other 
firms, has spurred the Wisconsin fire marshal’s 
department to further effort to discover the 
origin of the numerous fires that have ravaged 
lumbering ‘industries of Wisconsin for two 
months or more. 
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Chartered in 1846 
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CHAS. E. SHELDON, 
Manager Western Department 
Rockford, Il. 


of Newark 


$ 750,000.00 


: 4,743,032.63 
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- 1,954,999.45 
$7,748,032.08 


C. Weston Bailey, Sec’y. 
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Insurance Company 
LINCOLN, ———_ 


CHICAGO BRANCH, 159 La Salle St. 


GEO. Ww. 


M. Ise Co 


MON TGOMERY-FPUNKHOUGER 


President 


HENRY M., ZWEIG, General agent for 
Texas; Dallas, Tex. 

E. M. HITCHCOCK, Special Agent for 
Minnesota and Wisconsin; Minne- 
apolis, Minn. @ 

CHAS. L. McCORMICK, Special Agent 
for Missouri; Chicago, ill. 


Vice-President 


CHAS. A.WEHMEYER, Special Agent 
for Michigan; Goshen, Ind. 

EVERETT T. TANNER, Specia) Agt. 
for Illinois; Paris, Ill. 

EDW. A. KEELER, Special Agent for 
Ohio and West Va., olumbus, Ohio. 
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Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 


COOK COUNTY GENERAL AGENTS 


Sovereign Fire Assurance Co. 
OF CANADA 


SURPLUS LINES 
We have a binding contract with London Lloyds for United States, Canada 
and Mexico, including Automobile business. 
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Paris. Du Phanta't (Est. i) of Paris. 
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FIRE AND TORNADO INSURANCE 


Insurance, 
State nf eee 


OF ROCKFORD, ILLINOIS 
ASSETS OVER $1,000,000.00 
FOURTEENTH ANNUAL STATEMENT, JANUARY 1, 1900 


Reserve for all other Liabilities 


A. W. WORTHINGTON, Ass’t Sec’y 


Mpa, 





- .  §1,027,549.69 


$415,083.12 
GEORGE L. WILEY, Secretary 




















Local Agents Why Keep an Expiration Register? 





When os 


tooling tn “mer to hunt through so much dead matter to find any expiration you may be 


Md = the up. up-to-date Card Index System, in which THERE IS NO DEAD 


which you can expand to take care of any volume of ‘business, no matter 


w large it may increase over what you have now. 


Write and tell us how many expira- 


tions you have, and we will gladly outline for you a complete system for taking care of them 


eal a 
Owe? wae usiness necessitates. 


and will send you full instructions as to how to operate the plan. 
it really operates itself. All you have to do is to start it and watch it 
Why stick to the old and 


cumbersome methods any 


? Write us and get particulars at least on a system that will exactly fit your needs. 


All-ess The Western Underwriter Co., 145 LaSalle Street, CHICAGO, ILL. 





FIRE AND TORNADO INSURANCE 


American National Insurance Company 


H, H. CLEAVELAND, Pres, 





F. C. DENKMANN, Vice-Pres. 


ROCK ISLAND, ILLINOIS 


M, P. VORE, Sac’y 


Applications for agencies solicited from responsible agents 
in the desirable cities and towns where the company is 
mot represented in the States of Illinois, lowa, Missouri, 
Minnesota, Wisconsin, Michigan, Indiana and Ohio. 


Applications should be addressed to the 
Home Office at Rock Island, Illinois 
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THE KANSAS RULING 

WHueEn the Kansas rating law was en- 
acted the fire insurance companies were 
given to understand by Superintendent 
of Insurance Barnes that their rights 
would be duly considered in any action 
taken by his department. Now, without 
consultation with the companies, he has 
ordered a general rate reduction on near- 
ly all classes except a few of the most 
profitable. He has no data on which to 
base the opinion that these classes will 
stand such a reduction and still show a 
fair profit to the companies, or even play 
even. To all appearances his action is 
arbitrary and ill-considered. The fair- 
ness and conservatism which it was hoped 
would mark his administration 
proved an alibi. 

There is no doubt that Mr. Barnes has 
been subjected to great pressure. With- 
out question he sees at this time the mak- 
ing or marring of his future political ca- 
reer. These furnish no sufficient excuse 
for his action. The insurance companies 
were at least entitled to a hearing before 
such an important order was_ issued. 
They could readily have proved to any 
man of open mind and fair intelligence 
that certain classes should have been ex- 
cepted from this reduction. Those can 
scarcely be accused of unfairness who as- 
sume that Mr. Barnes preferred to do in 
ignorance what he might not have had 
the nerve to do had he received available 
information. 

Mr. Barngs’ action is most unfortunate. 
Not only is it grossly unjust, but it shakes 
the faith of many who believed that the 
general principles underlying the Kansas 
law are right. The law may still be right 
in principle, but if it is to be made a 
grim joke by frailty in its enforcement it 
is a decidedly dangerous measure, 
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NEW YORK LIFE’S MOTIVE 

THe New York Lire declares that it 
is perfectly sincere in its recent moves 
to protect its all time, professional agents. 
Doubt was cast on the motives of the 
company in the recent statement of the 
New York department and by some com- 
petitors. It states that no new men are 
being employed to fill the vacancies 
caused by the reduction of its organiza- 
tion. The company asserts it has aimed 
to create plenty of room for the whole 
time men. 

The asseveration of the New York Lire 
must be given consideration. There is no 
good reason to impugn its motives. The 
NORTHWESTERN MutTvat a few years ago 
cut off brokerage and helpers and _ its 
step was accorded praise. The sentiment 
in the New York Lire is summed up in 
the following pronouncement: 

“Every dollar of this $150,000,000 must 
be reserved for the whole-time fieldmen 
of this company. We want you—the real 
New York Lire agent—wherever you live 





and work—to earn and receive all the 
commissions on the entire limit allowed 
by law, and not be compelled to divide 
or share any part of the business or the 
commissions with any outsider, any 
broker, any part-time man who merely 
writes insurance on the side, or with 
agents of other companies.” 





GREATER UNIFORMITY 

THE report of the committee on in- 
surance law presented to the AMERICAN 
Bar ASSOCIATION at its meeting in Detroit 
this week is of interest because the chair- 
man, R. W. BRECKENRIDGE of Omaha, 
has made an exhaustive study of present 
insurance laws of the various states. He 
is impressed with their incongruities, 
wide and material differences and their 
injustice. 

The committee declares that legisla- 
tures seem to think that the way to cor- 
rect abuses in company management is 
to cripple the companies. In other words, 
when disease strikes a man, kill him or 
add further burdens to his body. 

The legislators, in the opinion of the 
bar committee, are seeking to arrive at 
an end in the wrong way and by their 
processes are hampering the natural 
mechanism of the insurance institution, 
adding to its expenses and increasing 
the cost, 

Bills in the interest of one class of com- 
panies to the detriment of others, valued 
policy measures, bills to increase taxes, 
bills to add greater power to state de- 
partments, bills to regulate policy forms, 
and numerous other uncalled-for acts 
have been fathered and some have been 
passed. 

The committee sees no improvement of 
a genuine kind in insurance legislation. 
Those seeking to bring about so-called 
reforms are groping blindly in the dark 
and mistrusting the insurance interests. 

The committee recommends a model 
code for the District of Columbia to be 
used as an example in the different states. 
The committee says: 

It is the avowed desire of the commissioners 
for the District of Columbia, and of Superin- 
tendent Drake, to have the Congress enact an 
insurance code for the district, but their efforts 
in that direction have not been hitherto success- 
ful. If the Congress should enact an insurance 
code for the District of Columbia (which would 
doubtless also be extended to the territories of 
the United States), having for its purpose the 
protection of the re, and which in 
its operation would compel publicity with re- 
spect to the organization of insurance com- 
panies, the procedure by which the same is ef- 
fected and the details of their management, and 
the investment of funds committed to their 
charge; and which would also permit legitimate 
expansion and growth on the part of the com- 
panies, such a code would go far to enlighten the 
public ignorance concerning insurance, and point 
the sure way to a cure for many evils that 
cling to the business. It goes without saying 
that whatever is for the interest of the policy- 
holder in any legitimate company, under honest 
and conservative management, will also prove 
for the interest of the company; and a law that 
would put the insurance business on a sound 
basis, ought to have the sanction of this asso- 
ciation, and would then probably be accepted 
as a model for a uniform insurance law and in 
time be adopted in the several states of the 
union; for the association has not only bred, 
but has cultivated the movement towards uni- 
form laws which is full of promise for the fu- 
ture. 

It is also perfectly clear that an insurance 
code for the District of Columbia would not 
have to be drawn with the view of making fat 
jobs for politicians. All insurance departments 
could very easily be put under civil service reg- 
ulation. Neither would there be the temptation 
to raise large sums of money 7 way of taxes 
and license fees imposed upon the several com- 
panies such as the state laws now exact for the 
support of state governments, thereby taxing 
the thrift and prudence of the policyholders. 

The scheme outlined by the bar com- 
mittee is perhaps the most practical one 
suggested. Federal supervision seems a 
dream and the states are not likely to 
relinquish their control of insurance com- 
panies. The only hope is to arouse public 
interest in the necessity of greater uni- 
formity. 








Personal Side of the 
Insurance Business 


George J. Haller, special agent of 
the National Surety at Detroit, was 
married recently. The bride is Miss 
Blanche Mildred Bigham of Detroit. 





Fred F. Gordon, state agent of the 
Michigan Commercial, Old Colony and 
Boston, gave a number of his agents 
and friends a treat last week with the 
aid of the beautiful gasoline launch 
Blue Goose. O. A. Kremers and R. C. 
Mueller, Jr., Milwaukee; Byron F. 
Blisch, Racine; Val Hawkins, Duluth; 
Harry G. Carpenter, Fargo; Harry 
George and R. A. Hutchinson, St. Paul, 
enjoyed a delightful four-day trip from 
Winona to St. Paul and return. 

The cry of “man overboard” caused 
great excitement during the cruise 
through Lake Pippin. O. A. Kremers 
was seen struggling in the turbulent 
waters as the boat sped on. Quick ac- 
tion brought the launch about and the 
rescue was effected. Otto claims some 
one pushed him in. He is now worried 
over the possibility of losing his brew- 
ery lines, as he is said to be the only 
one to take water on the trip. 


Word from J. W. Warnshuis, Iowa 
state agent of the Home and president 
of the Iowa Fire Prevention Associa- 
tion, is that Mrs. Warnshuis is not im- 
proving at Chamberlain, S. D., and that 
her condition is very grave. 


Shirley E. Moisant, the prominent 
local agent at Kankakee, IIl., and secre- 
tary of the Illinois Local Agents Asso- 
ciation, is engaged to be married to 
Miss Sarah Gladys Green of Pasadena. 
Cal., who spends considerable time with 
her grandmother, Mrs. William Barton 
of Kankakee. Mr. Moisant is one of 
the live wires among the Illinois 
agency ranks and is known to almost 
every field man in the state. 


The late H. A. Nolte, secretary of 
the Milwaukee Fire, who died Aug. 
11, had a long and interesting career 
as a fire underwriter, and as no ex- 
tended account of his life has appeared, 
the main facts are presented here. 

Mr. Nolte was born in St. Louis 
Oct. 12, 1857, and received his edu- 
cation there in the graded and high 
schools. In 1871 he became office boy 
in the office of the Franklin of St. 
Louis and worked up to the position 
of assistant secretary. In 1881 he be- 
came special agent of the Concordia in 
Wisconsin, making his headquarters at 
Milwaukee. In 1889 he left the Con- 
cordia to become associate manager 
of the Cook county office of the Mil- 
waukee Mechanics and a few months 
later he became Wisconsin state agent 
of that company. In 1900 he became 
secretary of the Milwaukee Fire. 

He was a member and officer of the 
old Wisconsin Fire Underwriters As- 
sociation, now out of existence, a char- 
ter member of the Min-Dako-Wis 
Tribe and a member of the Fire Un- 
derwriters Association of the North- 
west and of the Blue Goose. 


Walter B. Renton, formerly with the 
A. M. Best Company at Chicago and 
later in the surplus line business there, 
has been assigned to the Illinois field 
as special agent of the Empire State 
Surety. After leaving Chicago, Mr. 
Renton was in the insurance business 
in New York and recently has been 
doing special work for Jameson & 
Frelinghuysen. 

John R. Vernon, president of the 
Ohio Mutual Fire of Salem, O., the 
celebrated antiquarian and curio col- 
lector, has now added a section of the 
cable that Admiral Dewey cut in Ma- 
nila Bay. It is about twenty inches 
long. 





Commissioner McComb of Oklahoma has ex- 
amined the American Central Life and Reserve 
Loan Life of Indianapolis. 





Insurance From a 
Western Viewpoint 





Samuel Bosworth Smith, president of 
the American Life Convention and 
counsel for the Volunteer State Life 
of Chattanooga, delivered an address 
on “Insurance from a Western View- 
point,” before the Trans-Mississippi 
Commercial Congress at Denver last 
week. After a general view of life in- 
surance historically and_ statistically, 
the statistics showing the great sums 
sent to the east by the west as life in- 
surance premiums, Mr. Smith said: 


I am talking to business men, to manufac- 
turers; I am talking to bankers, to the repre- 
sentatives of all lines of financial and com- 
mercial endeavor; I am talking to the men who 
represent their constituents in the halls of Cong- 
ress; what would you think if the people of 
your section turn away from you and spent 
seventy-one percent of their income in the stores, 
the shops, the banks, of the east or of any 
other section of this country, or of the world? 

Think what the annual outgo of this amount 
of money means. It is true that some propor- 
tion of it comes back in the way of death 
losses; this would be true if your insurance 
were taken in home companies. It #3 said that 
some of the money goes to agents, but the 
agent of the home company would receive just 
as much; it is said that you are graciously al- 
lowed to borrow part of this in the security of 
your farms, of your business blocks, and your 
residences; this is true, but the increment of 
the money which you borrow goes to the east 
and does not stay at home where it would do 
the most good; it is said that the great eastern 
insurance companies invest their money in the 
stocks and bonds of your railroads; this is true. 
and it is also true that these same great con- 
cerns take out of your midst the earnings of 
these railroads, and that the eastern money 
market controls your railroad lines, and con- 
trols them largely through the sums that have 
been paid by you men of the west, for the in- 
surance which you_can just as well purchase at 
your own door. Why not keep the ownership 
of your railroads at home; why not distribute 
your interest where it can again be loaned to 
those whose needs require it: why not, in a 
word, conserve your own wealth and maintain 
yourself in this line of endeavor, as you have 
in all other lines, as leaders, not followers, as 
young giants, not puny babes, who feel yet 
unable to walk. 

* @# * 

Up to a few years ago it might have been 
claimed that the condition I complain of ex- 
isted because of the fact that there were prac- 
tically no old-line companies in the west or in 
the south. While this was true, and while there 
are comparatively few companies in the west of 
any considerable age, and while three of the 
older companies in the west carry more than 
half of the insurance and have more than half 
of the insurance assets of the western companies, 
yet for a number of years this condition has 
been rapidly changing. There are now in the 
eastern states some forty-eight legal reserve 
companies, of which more than thirty are over 
twenty-five years old, and almost all of this 
thirty date back into the forties, fifties and six- 
ties. In the west there are but seven companies 
more than twenty-five years of age, and but four 
in the south. 

If we come to more recent times, however, 
we find that there have been organized in the 
east in the past ten years, fourteen companies; 
in the west there have heen organized fifty-two; 
in the south, thirty. These more recent com- 
panies represent practically every state in our 
great country. They have had to face call_ of 
the disclosures of the Armstrong investigating 
committee and the accompanying scandals of 
some of the older companies. Instead of being 
met with encouragement and assistance by the 
states of their creation and of their section. they 
have faced ever-changing methods of examina- 
tion, of reports, of tests of solvency; they have 
been subjected to heavy taxation, to esnionage. 
to regulation. which would have throttled any 
less vital and sound business preposition than 
that of legal reserve life insurance. 

* 


The habit, formed two generations ago and 
just now breaking, of sending our insurance 
money to the eastern mart has taken from our 
respective communities sums too large to i 
readily comprehended, which might just as we 
be handled at home. The small company 1s just 
as safe as the large, the new company is as $8 e 
as the old. The new company is small because 
it is new, and has not yet had the opportunity 
to accumulate; as a general rule, the small com- 
pany is small because it is new, the two term 
being, in a well conducted company, correlative. 

What the west needs is the insurance = 
pany, strong, virile. energetic. To have = 
insurance company it should promote its grove. 
not through adverse legislation and inp. : 
impositions, but by encouraging laws and wit i. 
helpful hand. There should be but two —_ 
of laws upon our statute books in so far as “ 
legal reserve company is concerned. the = 
should require absolute safety in investment: 
the other should demand absolute publicity. W1tD 
these two ideas carried out, and the public con 
stantly informed as to the actual _moral and 
financial condition of each company im the com 
munity, nothing more should be done. | hich 

In addition to the paternal legislation > 
has passed so many states and is threatene¢ : 
many more, the states of the west particu ro 
impose greater burdens of taxation “ee “ 
life insurance company than are impose —_ 
any other form of enterprise. A very — — 
cent of this taxation takes the form of the 


(CONTINUED ON PAGE 17) 
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IN LIFE INSURANCE CIRCLES 


ILLINOIS LIFE’S CONVENTION 











Colorado Springs the Meeting Place— 
Thirty-five Members of $100,000 
Club 





The $100,000 Club of the Illinois Life 
will leave Chicago Aug. 31 in a special 
train for the annual convention, which 
will be held this year at the Hotel 
Antlers, Colorado Springs, Sept. 1-4. 
Part of the entertainment of the club 
will consist of trips to Pikes Peak, the 
Garden of the Gods, Cripple Creek and 
Denver. 

The club this year consists of thirty- 
five members. Mrs. L. E. White of 
Illinois is the first woman to win mem- 
bership in the club. Mrs. White wrote 
111 applications, ninety-three of which 
were for endowment policies. Her 
premiums aggregated $5,288.19. 

M. B. Lockyer led the club in produc- 
tion, but as he was president last year, 
he carried a handicap of $500,000. The 
second, third, fourth and fifth men are 
therefore president and first, second and 
third vice-president, respectively. 

General agents whose offices pro- 
duced $500,000 in paid-for business are 
honorary members of the club. The 
members this year are: 

W. B. Davis, St. Louis; J. L. Ferguson, Chi- 


cago; T. J. Henderson, Grand Rapids, Mich.; 
E. C. Wharf, Danville, Ill. 

_ The club members rank in order as 
follows: 

M. B. Lockyer, Penn.; M. S. Atwood, Jr., 
S. M. Pugh and G. W. Rhawn, Pennsylvania; 
Z. A, Barnes, Jr. Georgia; W. T. Pursell, Illi- 


nois; G. M. Withers, Missouri; F. N. Tschudi, 
Kansas; F. W. Weston, Michigan; fF C. Tumlin, 
Georgia; O. H. Gabel and B. F. Bradbury, 


Illinois; R. C, Bagby, Missouri; J. J. Tuckey, 
Michigan; C. N. Brown, Illinois; O. H. Augus- 
tine and E. J. Hutchinson, Illinois; F. C. 
Seeber, Kansas; E. J. Stevens, Illinois; A. R. 
Hunt and J. W. Griggs. Missouri; C. E, Ben- 
nett, Illinois; A. T, Hagerman, Michigan; W. 
B. Menick, Illinois; L. A. Griffin, Ohio; R. L. 
Barnes, Georgia; = Turner, Michigan; G. 
A. Withers, Missouri; A. E. Smith, Kansas; 
H. Sterchi, Illinois; M. R. Roberts, Kansas; 
Mrs. L. E. White, J. C. Snow, F. P. Me- 
Intyre and W. P. Todd, Illinois. 





Gets Charge of Illinois 

A. R. Chamberlain, agency super- 
visor of the Equitable of New York in 
Chicago, has been placed in charge of 
the entire Illinois field because of the 
excellent work he has done in the 
metropolis. Mr. Chamberlain will be- 
gin at once to stimulate the Illinois or- 
ganization and add to it. 





Illinois Fraternal Quits 


The Fraternal Bankers, an Illinois 
society, has ceased business and its 
charter is declared to be dead. It was 
organized in 1907 by W. T. S. Barnes, 
who at the time was operating a fra- 
ternal of the same name in Missouri. 
Superintendent Vandiver of that state 
held that the concern was run for the 
benefit of the officers rather than of 
the members and made conditions so 
inpleasant that Barnes changed his 
field of operations. His Illinois fra- 
ternal did not do much business. Pres- 
ident Barnes is now said to be con- 
nected with some fraternal in Missouri. 





Nonforfeiture Law Not Applicable 


The St. Louis court of appeals has 
decided, in the case of Smoot vs. Bank- 
ers Life of Iowa, that the Bankers is 
not subject to the nonforfeiture laws of 
Missouri. Smoot, a country lawyer, 
ailed to Pay an assessment and was 
refused reinstatement on account of his 
habits. He brought suit for damages 
for the full amount of his certificate 
and guarantee deposit, $2,042, on the 
theory that under the Missouri law his 
contract was  nonforfeitable. He 
claimed that by denying reinstatement 
and declaring the contract terminated, 
the company committed a breach for 
which he was entitled to damages. He 
did not base his suit on a right to a 
Share in the reserve, which would have 
amounted to only $72, but claimed that 





as he was then uninsurable and could 
not get a policy in any other company, 
his damages amounted to the full 
amount that would have been payable 
at his death. The circuit court of Sher- 
idan county, Missouri, gave him a judg- 
ment for $1,620, but the court of ap- 
peals was unable to discover how this 
sum was arrived at. It disposed of the 
whole matter by holding that the 
Bankers was not subject to the nonfor- 
feiture law and that the terms of the 
certificate, which provided for forfeit- 
ure if assessments were not paid, were 
binding. 





Will Resume Insurance School 


The Central Life of Des Moines is 
expecting to resume its insurance 
school which last spring was so suc- 
cessful. At that time there were forty- 
three students enrolled. Dr. Emery, 
actuary of the company, expects the at- 
tendance this fall to double that num- 
ber. The school will commence shortly 
after the colleges in Des Moines get 
down to business and it is not improb- 
able that the school next spring will be 
conducted under the auspices of Drake 
University. 





Brady & Tuttle’s Showing 

Brady & Tuttle of Cleveland, gen- 
eral agents for the Midland Mutual 
Life for eighteen counties in northeast- 
ern Ohio, have increased the amount 
of insurance written from Jan. -1, 1909, 
to Aug. 20, more than 40 percent over 
the same period last year, while the 
amount of premiums on new paid-for 
business exceeds that for the same 
period last year by more than 50 per- 


WANTED 


A Field Organizer of sufficient calibre 
to take an official position in a growing 
young life company. A good place fora 
strong man. Address 


40-N, care The Western Underwriter. 


FIELD MAN WANTED 


The well established Illinois General 
Agency of an old, well known and pro- 
gressive New England Life company needs 
a field man not over 40 years of age 
(residing either in or out of Chicago) who 
has had successful experience in securing 
and training agents and in producing 
business. 

To one determined to do faithful work, a 
good position is open with an excellent 
opportunity for future advancement. 

Address, with references and full par- 
ticulars as to record and present and 
previous connections, 

8-L, The Western Underwriter. 


GENERAL AGENCY 
OPENINGS 


A young, middle-western life 
company with a fine record and an 
exceptionally bright future has 
good openings for 


CENERAL ACENTS 


IOWA AND SOUTH DAKOTA 


If low expense ratio and low 
mortality record, and a policy 
without any board or other ques- 
tionable schemes means anything 
to you. 











Address in confidence, 


CENTRAL LIFE INSURANCE 
COMPANY, OF ILLINOIS 


OTTAWA, ILLINOIS 


‘ 





The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
T. A. NORRIS, Agency Superintendent 








Available to Keen, Active, Reli- 
able Solicitors. 


Desirable Territory 
Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 

















American Central Life 
Insurance Company 


INDIANAPOLIS; INDIANA 


Assets ° - - - + - - $ 2,118,200 
Surplus Security to Policy-Holders - 327,005 
msuranceinforce - - - - - 24,521,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write to- 
day direct to the Company. 


THE CONSERVATIVE LIFE INSURANCE COMPANY 


Has over 1000 stockholders in Ohio and West 
Virginia. Every one a man of influence. 
i; Every one a helper. Besides it issues the 


MULTIFORM POLICY 


which is in a class by itself. Men who can 
make good, can make good contracts direct 
with the Company. 





For further information regarding the past, present and future of this 


HOME OFFICE, - - Wheeling, W.Va. 


The Very Nome THE OHIO STATE LIFE 


Should appeal to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country, The business 
getter will appreciate the advantages. 








To the agent contemplating a permanent connection, address 


THE COMPANY, Columbus, Ohio 
Commercial Life Insurance Company C#1CAGO 


HAROLD DYRENFORTH, President 
Incorporated under the Laws of the State of Illinois 





Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 
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cent. Their business consists of en- 
dowment policies chiefly, written in the 
smaller towns and the country. Over 
500 policies have been issued through 
their agency since Jan. 1. August 
promises to be the largest month in 
the history of this agency, as the 
amount already written to Aug. 23 
greatly exceeds the amount written 
during the first twenty-three days of 
any month. 





MEET AT THE HOME OFFICE 





Massachusetts Mutual General Agents’ 
Association Holds Its Annual Con- 
vention—Change Made in 
Constitution 





The General Agents’ Association of 
the Massachusetts Mutual Life held its 
annual convention last week at the 
home office of the company. This was 
the first meeting it has held in the 
summertime and the entertainment was 
varied with outdoor amusements. 

At the business meetings talks were 
made by President McClinch, Vice- 
President Sergeant, Assistant Actuary 
Angell, Medical Director Chapin and 
General Agents J. H. Smith of Nash- 
ville and L. B. Bishop of Chicago. 

Resolutions were passed on the death 
of Benjamin Eckel, which occurred 
during the year. The announcement 
was made that the company had gained 
$10,000,000 in insurance in force in the 
first six months of 1909, which is the 
largest gain it ever made in the same 
period. 

The constitution of the association 
was changed so that all members are 
now on the same footing, there being 
no distinction between general and 
other agents, and the word “general” 
was dropped from the title. 

There was a clambake at — 
Park on the evening of the last day, < 
which 178 people were present, oles 
ing those from the home office force. 

. Wilson Rogers of Hartford, Conn., 





was elected president; J. Putnam Ste- 
vens of Portland, Me., vice-president, 
and W. L. Richards of Springfield, 
Mass., chairman of the executive com- 
mittee. 





Must Get Company’s Consent 
The New York Life notifies its agents 
that where applications have been sent 
in on the annual payment basis, agents 
can not accept quarterly or semiannual 
payments without the consent of the 
company, and furthermore the policy is 
not in effect until the home office has 
made the change. There are some 
cases which the New York Life is will- 
ing to take straight, if premiums are 
payable annually, which the company 
might not be willing to take straight for 
the full amount if premiums are to be 

payable quarterly or semiannually. 





Opens a Chicago Office 

C. P. Holland has been appointed 
Chicago and Illinois manager of the 
American Temperance Life with head- 
quarters in the Y. M. C. A. building. 

Mr. Holland is a successful salesman. 
The company has returned to Chicago 
after some years’ absence and expects 
to build up a nice business among total 
abstainers. 

J. D. Knapp, its former Chicago man- 
ager, and now superintendent of agents 
at the home office, has been in Chicago 
for a month or so arranging to estab- 
lish the office. 





Many Contestants Entered 


Preparatory to the annual convention 
of the National Association of Life Un- 
derwriters at Louisville Oct. 6 to 9, 
Charles E. Ady, general agent of the 
National Life of Vermont, at Omaha, 
and chairman of the prize essay com- 
mittee of the association, reports that 
a large number of essays are being re- 
ceived in the contest. The subject this 
year is “The Life Insurance Agent as 
a Public Benefactor.” The contest will 
close Saturday night of this week. The 








ACENTS, 


ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 


tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND, 


C. K. McCullough, Pres. 


R. P. Grimes, Secretary 





EXCEPTIONAL 


PROPOSITION 


If you can sell life insurance stock, for company 


organized and doing business in Indiana only. 


We 


want high-grade men; professional advance men 


need not apply. 
ern Underwriter. 


Address 13-M, care The West- 





HAMILTON NATIONAL LIFE INSURANCE COMPANY 


SOUTH BEND, INDIANA 
ay , We have the best fro position ever offered to the insuring and investing public. 
i 


Good 


ve Insurance and Stock men—Take Notice. 


Address, W. R. SCUDDER, President. 





Indiana Agents—Attention! 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Building, xe xe INDIANAPOLIS, IND. 


The Commercial Life Insurance Company 
of INDIANAPOLIS, INDIANA 





wants a good reliable man to take charge of its office at Evansville, Ind. 
Only men with good records need apply. Address 


ALBERT J. HELIKER, Home Office, President. 





Look Up Our Record 


~» CONSERVATIVE YET PROGRESSIVE 
\ Everything the Agent Needs 


Annual Dividends and Non-Par Forms. 

Guaranteed Coupon Policies. Disability Riders. 

Liberal First-Year and Non- Forfeitable Renewal 
Commissions. 


tINDIANA, OHIO, MICHIGAN, PENNSYLVANIA 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 


W AN TH D 
Salaried Field Men 
THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 


W. O. JOHNSON, President, Rookery Bidg., Chicago, Ill. 






rf none warne & 














Would like to hear from men with clean records in Ohio, Tennessee, 
Missouri, Kansas and Illinois. 


Address, PRESIDENT’S OFFICE, 
J. B. Sells, Assistant to President 


SCONSIN NATIONAL |, LIFE 








OOF OSHROSH-MILWAUREE OFFICE "caSweu B.Locr.. 





SUR ANCE COMPANY 


Oshkosh, Wisconsin 
Capital Stock, $400,000 
ISSUES ONLY NON-PARTICIPATING POLICIES 


NO ESTIMATES & & % EVERYTHING GUARANTEED 


OFFERS EXCEPTIONAL OPPORTUNITY TO LIVE 
MEN OF ABILITY WHO CAN GET THE BUSINESS 


For an Agency Appointment address the Home Office. 


Life Insurance Men who are looking 





for the right kind of a connection will 
learn of something to their advantage 
by communicating with THE OLD 
COLONY LIFE INSURANCE 
COMPANY, 445 Old Colony Building, 
Chicago. 


United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 
Home Office: Heyworth Building, Chicago 





Issuss Poriciss THat SEL_ Bacauss oF} 


Annual Dividends. 

Management expenses limited by policy contract. 

Reserve deposited with State of Illinois. 

Annual additions on Twenty Payment Life and Endowment. 
Maturity when reserve and accumulations are sufficient. 


For attractive contract and territory, address 





ZENO M. HOST, Director of Agencies 
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members of the committee on award 
are Franklin Webster, editor of the 
Insurance Press; C. M. Cartwright, 
managing editor of THe WesTEeRN UN- 
DERWRITER, and Young E. Allison, edi- 
tor of the Insurance Field. The com- 
mittee on award is to report Sept. 15. 





Plans of Provident Savings 
When in Chicago last week Presi- 
dent E. E. Rittenhouse of the Provi- 
dent Savings Life said that the com- 
pany expected to be admitted to Ohio 
within a few days and soon to be op- 
erating in a good part of its old field. 
It now has its assets properly valued, 
much of the old term insurance has ex- 
pired or lapsed, the company is in good 
shape generally and purposes to do 

business on clean, high-class lines. 





Extending Its Plant 


The Indiana Industrial Life of Terre 
Haute is now extending its plant. 
Branch offices have recently been 
opened in Michigan City, Vincennes, 
Kokomo, Brazil, Greencastle and South 
Bend. Secretary P. B. Garrot, who or- 
ganized the company last fall, adopted 
from the start the plan of giving men 
home office training before putting 
them in charge of branch offices, and 
this system has been followed. 





Midland Life’s Progress 


The Midland Life of St. Anthony 
Park, Minn., which is being organized 
to take over the assessment company 
of the same name, reports that about 
half the stock is subscribed. It is 
selling two for one. The Midland will 
start with $100,000 capital and a like 
surplus. The agents are selling two 
shares of stock with each $1,000 of in- 
surance. It expects to have $5,000,000 
of business at the start. 





Richmires Are Out 


_Geo. I. Richmire, president of the 
South Bend Life of South Bend, Ind., 
and his son, J. E. Richmire, superin- 
tendent of agents, have retired entirely 
irom the company. The father, an old 
State Life man. organized the South 
Bend Life. The factors in the com- 
pany now are Vice-President Joel M. 
Padgett, Secretary and General Man- 
ager Joseph Stout and Treasurer E. N. 
Hayhurst. A stock company is being 
organized to take over the present 
mutual. The par value of the stock is 
$10 a share and it is selling at $20. 





Commercial Life’s New Men 


_ E. R. Millet has been made super- 
intendent of agents of the Commercial 
Life of Indianapolis. He was formerly 
with the Lincoln National Life and 
prior to that with the Franklin Life and 
Modern Life of South Bend. 

A. W. Tallman, of the Columbian 
National at Rochester, N. Y., is made 
Superintendent of the renewal depart- 
ment of the Commercial Life. Mr. 
Tallman has been one of the leaders 
in business with the Columbian Nation- 
al, Standing fifth among its entire 
‘gency force during July. He has had 
a great deal of experience in this line 


with the New York Life and the Mu- 
tual Benefit. 





Prospects for Good Meeting 


there are prospects that the Louis- 
ville convention of the National Asso- 
ciation of Life Underwriters in Oc- 
tober, will be enlivened by the dis- 
cussion of some questions of real inter- 
est. One will be the Life Association 
‘ews. Several local associations have 
instructed their delegates to oppose the 
enneed publication of this organ at 
the expense of the association. At the 
— time the paper has its active sup- 
tters who will not see it crippled 
— up without strong protest. 
The Los Angeles association’s cam- 
— to show California bankers just 
a the Bankers Life Association of 
— really is has attracted wide atten- 
rs among life insurance men, and 
ere are those who think the national 





association should take up this work 
on a systematic plan. The greatest 
complaint about the national associa- 
tion is that it does not do more that 
is practical from a business standpoint. 
It is held that representatives of legal 
reserve companies would be in perfect 
harmony on the proposition to tell the 
country generally just what the Bank- 
ers Life is. 





Company Meets with Success 

The Inter-National Securities Com- 
pan’ of Wheeling, W. Va., is meeting 
with splendid success in the organiza- 
tion of the Citizens National Life. 
Since the company started last May, 
it has filled its board of twenty-five 
directors with bankers throughout the 
Ohio valley. It has over one hundred 
stockholders, who are prominent men 
in West Virginia and Ohio, and who 
are very enthusiastic supporters of the 
company. 

The directors have been very fortunate 
in securing two capable and successful 
insurance men to take charge of their 


insurance department, which_ spells 
success for the organization. John T. 
Costello, the sales manager, fs in 


charge of the twenty-five stock sales- 
men. He is placing stock at a low 
expense, and is doing remarkably well. 
F. W. Killen is president of the com- 
pany. 





Ruling as to Deposit Phrase 


The Montana department issues the 
following notice: 


Certain life companies transacting business in 
Montana whose home offices are situated in 
states having a compulsory deposit law, in the 
past have made a practice of imprinting across 
the face of their policies the following phrase: 
“This policy is secured by a deposit of approved 
securities in the state of ——————,” and it 
is en from the large type used in the 
wording, and the prominence it occupies on the 
face of the policy, that it was particularly in- 
tended to be called to the attention of the pros- 
pective policyholder. This department considers 
that the using of this phrase in the manner pre- 
viously allowed constitutes in itself a misrepre- 
sentation of the terms of the policy, as it is, in 
fact, only the legal reserve of such policy which 
is secured and, in no sense, the policy itself. 
Therefore, in order to prevent any possible 
means for further misrepresentation and allow- 
ing a misleading phrase to be used in the word- 
ing of these policies, the following ruling has 
been made: 

“On and after Sept. 1, 1909, no life insur- 
ance company will be permitted to write, print 
or stamp upon any policies which may be issued 
in this state, any statement referring to this 
particular phase of the deposit law other than 


THE PEOPLES LIFE INSURANCE 
COMPANY, CHICAGO 


will make a few special contracts 
with exceptionally good men in 
Illinois and Michigan; will pay 
traveling expenses and commis- 
sions to first-class men who can 
furnish a bond and satisfactory 
references. 


Address, HOME OFFICE 
Tacoma Bldg., CHICAGO, ILL. 











WANTED---Manager for Cleveland 


(,0O0D proposition, salary and commission for 
high class man---others will waste postage. 
Life, Health and Accident, and Monthly Pre- 

mium Departments. Attractive special policies. 

Address, 
W. C. CULKINS, 
Vice-Prest. and Genl. Megr., 
The Columbia Life Insurance Co., Cincinnati. O. 




















Unsurpassed Record for 1908 


New and Up-to-date Policies 
for 1909 


MICHIGAN STATE LIFE 
INSURANCE COMPANY 


Attractive contracts for ex- 


clusive territory to reliable 
producers. 


ADDRESS THE HOME OFFICE 
Detroit, [Michigan 














@ The Western and Southern Life, of Cin- 
cinnati, offers exceptional opportunities to 
agents capable in both industrial and ordi- 
nary branches. 

FRANK CALDWELL, President, 














Life Insurance Agents will find our new Policies the 
most attractive contracts to sell now on the 
market. 

The 












Cleveland Life led all other 
companies in increase in Ohio 
for the year 1908. 


‘< 


The 
Cleveland Life 
Insurance Company 


WM. H. HUNT, President. 
HOME OFFICE: 


ROCKEFELLER BLDG., CLEVELAND, OHIO 
LIFE INSURANCE STOCK 








If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. 
Say, Mr. Agent! You’ve looked for the square deal 


company for many moons—it’s here— 
Ghe 


MODERN LIFE INSURANCE COMPANY 


of INDIANA 














Liberal Commissions and non-forfeitable renewals. 
The best policy contract extant. Honest Individual Accounting. 
Modern in every respect. Ask to be shown. 


Home Office; SOUTH BEND, INDIANA 
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the ena ‘The legal reserve on this policy 
is secured by a deposit of approved securities 
with the state of ——————.” 

While this department does not look with any 
degree of favor upon the usage of any phrase 
en life insurance licies which are calculated 
to especially call the attention of the public to 
any extraordinary alleged advantage which may 
Or may not exist, as in this particular case, it 
will not absolutely prohibit this feature, but is 
determined to forbid the use of any wording 
which can in any manner be misconstructed or 
misinterpreted by the insuring ate, as it is a 
well known fact that the simplest and plainest 
provisions set out in policies are very liable to 
misinterpretation by the people in general. 

refore the above ruling 1s made so that the 
actual facts in the case may be stated in the 
plainest language, and all companies heretofore 
using the imprint referred to have been notified 
of this action. 


Bars Promissory Applications 


The Montana department has ruled 
that companies in process of organiza- 
tion, offering stock and taking promis- 
sory applications for insurance, can not 
have agents in Montana as the canvas- 
sing for promissory applications for in- 
surance constitutes soliciting insurance 
and comes within the provisions of the 
license law. 








Penn Mutual’s Record. 


The Penn Mutual wrote during July 
$6,346,089 with premiums of $236,270. 
[Its record for the first seven months 
is $49,312,163, a gain of $4,113,105 over 
last year. The premiums were $1,779,- 
143, gain, $115,725. The death losses 
were $2,695,182, increase of $154,991. 
The July leaders that head the list are 
the home office agency at Philadelphia, 
Plympton & Bunting of Boston, Martin 
Callin of Philadelphia, Smith, McCary 
& Co. of Chicago. 


Will Write $6,000,000 This Year 
The North American Life of New Jersey ex- 
pects to round out $6,000,000 of new business 
this year, giving it $10,000,000 in force. It had 
about $3,000,000 on July 31. 








New York Life’s Business 
On Aug. 15, the paid for business of the New 
York Life for 1909 was $95,182,000 a gain of 
$12,634,000 over the same period of last year. 





E. R. Perkins Improving 


E. R. Perkins, second vice-president of the 
New York Life, who underwent an operation 
for appendicitis Aug. 9, is now on the road to 
recovery. 





Superintendent F. E. White Resigns 


Frederick E. White, formerly with the Co- 
lumbian National in New York City and Bos- 


ton, and later at Chicago, who went with the 
Puritan Life of Rhode Island as superintendent 
of agents, has resigned and it is understood 
he will form an agency company of his own at 
Boston. 


Report on Indianapolis Life 
An examination of the Indianapolis Life that 
has just been made by the Indiana department 
shows assets $129,909, reserve $110,567, surplus 
$18,236, and insurance in force July 31 
$2,650,000. 





Company Shows Progress 
The Northern Life of Rock Island, IIl., re- 
ports that its surplus is increasing $4,000 or 
$5,000 a month. It is disposing of its extra 
issue of stock to bankers and prominent men, 
whom it is trying to organize into active groups 
for the production of business. 


LIFE APPOINTMENTS 


Michigan 

Des Moines—J. F. Fahrner, Ann Arbor. 

Federal—C. McKeag, Detroit; Mrs. M. H. 
W. Bennett, South Haven. 

Hartford—W. A. Phillips, Ypsilanti. 

Illinois—B. J. Ford an z J. Henderson, Big 
Rapids; Margaret McGuinness, Dexter, 

Mass, Mutual—G. V. Niles, Burt. 

Mich. Mut.—C. R. Cooper, Gassopolis; H. F. 
Adams, Dowagiac; i; M. Green, Houghton; F. 
R. Richardson, Kalamazoo; E. G. Laughhead, 
Lansing; H, G. McCarty, Mackinac Island; H. 
W. Price, Marquette; L. S. Glinkofstine, Sagi- 
naw; J. J. Soucie, St. Ignace; W. M. Hayden, 
Sault Ste. Marie. 

Mich, State—J. W. Cavanaugh, B. C. Tower, 
Detroit. 

National, Vt.—W. H. Barrett, Ann Arbor. 

Northern Mich.—L. A. Donahoe, Dowagiac; 
W. E. Hollinrake, 7S. 

Pacific Mut.—B. E. Baragar, Grand Rapids. 

Penn Mut.—H. A. Hedden, Albion. 

Security, Va.—C. M. Preston, Detroit. 

Travelers—W. N. Van Aman and B. P. Van 
Court, Detroit; C. A. Randall, South Haven. 

Wisconsin 


Northwestern Mutual Life—G. B. Skogmo, 
River Falls; W. Meacham, Casco; S. J. Killen, 
Cato; Herbert Murray, Kenosha. 

Travelers—O. D. Springer, Elmwood; O. H. 
Hoyer, Princeton. 





Aetna Life—E. A. Loop, Logansport. 
Indianapolis Life Endow.—Alex Miller, Cory- 
don; L. C. Dunn, Atlanta; V. homas, 
Washington; Vincent Hormuth, Evansville. 
Modern Life—J. H. Ray and S. P. Bard, 
Terre Haute; R. M. Hendershot, Logansport. 
State Life—H. G. Templeton, Hartford City. 


Ohio 


American Central—N. B. Thorp, 
F. L. Burns, Youngstown. 
Aetna—I. F. Heacock, Alliance. 
Conn. Mutual—F, H. Robinson, Bellevue. 
Columbian Natl.—G. F. Shepherd, Curtice. 
Equitable, N. Y.—F. L. Stewart, Niles. 
Equitable, Ia.—O. M. Jefferis, Union City. 
Hartford—Raymond Richardson, Barberton; J. 
A. Entwistle, Cleveland. 
John Hancock—J. L, Stoltz, Columbus; Aaron 
Rubright, Akron. 
Lincoln Natl—J. M. Kinner, Cleveland; L. 


Columbus; 








A FOURTEEN MILLION DOLLAR COMPANY 


A PLAN THAT HAS STOOD THE TEST FOR ONE-THIRD OF A CENTURY 
Modern cya Bn: 
i ici ith Disability B. ts that appeal to bankers and business men. 
Plain Seite bo hi oe pm ey ae es 18 to 55, on amounts from one to five thous- 
per thousand annually, proportionate amount 


Life Insurance for protection on a 

rite both men and women on 
and dollars. Cost at age thirty, $10. 
on other ages. 


If you want to be relieved from selling high priced or lodge insurance, this is your 
chance. Persons of standing, experience and ability write at once for attractive 


contract and state territory desired. 


s wanted in Pa., Va., Ga., Tenn., Ky., S. Dak., Neb., Ark., Utah and Wash. 
on in Mich., Ind., Wis., Il. iowa, Mo., Kan., Tex.. Colo. Wyo. and N. Mex. 


Address HENRY PYLE, Sec’y and Mgr. 


Fund System. Attractive, 


Leading 


IONAL LIFE ASSOCIATION 
—_ DES MOINES, IOWA 





1 F—you could find an old line life company twenty-two years old, WHICH —is maturing its policies above the estima 
when sold, THA f—is selling its policies on an average of $4.00 
wr - / AND is offering the 


larger dividends than 
dividend (stock) tex 
dividends decla 


annual dividend 
atter being first 


LINCOLN, 


WITH—a 
mortgages on farms, WOULD—you want to investigate i? Would 
Address, OLD LINE BANKERS LIFE INSURANCE COMPANY 


per thousand less than Eastern comoanies and yet is earnn 
ic its choice of annual dividends, deferred divi or on 


iatement thet inakatee in it nothing but money 
you like to work for st? 


NEBRASKA 





Name Your Own 





Terms 





If you can sell life insurance | 


stock for Company organized 
and doing business in Ohio 
only. Need not reply unless 
you are an experienced man in 
this line. Address Ohio, care 
Western Underwriter. 


PROOF 


of the popularity and salability 
of “‘Unity protection” is found 
in the fact that we have several 
one hundred thousand dollar a 
month men. A few others 
wanted. Address, 


ORDER OF UNITY, 


A.G. BULLOCE, Pres. B. H. WRIGHT, Sec’y 


State Mutual Life Assurance Co. 


of WORCHESTER, MASS. 
Incorporated 1844 


50% Increase to July Ist. 
June Largest Month. 
WHY? 


Superior Selling Proposition 
Liberal Policy Conditions. Sgpartet Judgment by 


Large Values. ebb’s Comparisons 
Low Premiums. Simplified” gives us 
highest score. 
Increased Dividend Apportionment. 
Up-to-Date Latest Competitive Helps. 
Agency Department. Attractive Advertising Matter. 
Our salesmen are doubling their incomes. you? 


igate. Join us and 


nvest grow. 
EDGAR C. FOWLER, Supt. of Agencies 





VICTORIOUS AGENTS 


Our agents have modern weapons, ¢here- 
Sore they WIN—the best policies (includ. 
ing a perfect Monthly Income policy), 
brilliant Annual Dividend record, low cost, 
strong literature, dud/s-eye competitive data 
This year’s business the largest in our 
long history. Are you satisfied? 
Coienes fe Merzhants Loon and Trost Ballding 
Columbus Agency: 1003 Outlook Building. 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 











SPRINGFIELD, MASS, Inc, 1851 





A PENN MUTUAL PREMIUM, less a PENN MU- 
TUAL DIVIDEND, purchasing a PENN MUTUAL 
POLICY, containing PENN MUTUAL VALUES 
makes an INSURANCE PROPOSITION which in the 
sum of ALL ITS BENEFITS is unsurpassed for net 
low cost and care of interests of all members. 








THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 








On January 1, 1909, rates were reduced 
and values increased to full 3 per cent 
reserve. 


| 
j 
| 
| 








| Many Good Places Are 
Waiting for the RightMen 


Much desirable territory is unoccupied, ready 
for men who can demonstrate their capabilities 
Policy plans recently revised, thoroughly in 
accord with new laws, with reasonable 
premium rates and liberal values and rights, 


| ARE YOU ONE OF THEM?| 


UNION MUTUAL LIFE INSURANCE CO, 
PORTLAND, MAINE 
FRED E. RICHARDS, President 
THORNTON CHASE, Supt., 
Ad 84 Adams St., Chicago, Ill. 
either: EDSON D.SCOFIELD. Supt., 
180 Broadway, New York City 























The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 
Never Issued Special Contracts. 
Never Issued “Dated-Back” Policies. 
Never Had an Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
Blends of any Company Operating in Indiana. 
Policyholders Well Satisfied. 

Agents Making Money. 


FRANK P. MANLY Vice-Piss & Gen. Mes 
Indianapolis 















The Fidelity Mutual Life 
INSURANCE COMPANY 
—OF PHILADELPHIA—— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McENIGHT, Vice-President 


——L. G. Fousz, President—— 














Insurance in Force, $201,185,435 

The NEW POLICIES of the Provident are 
adaptability and a in all essentials, The 
are still further reduced by large annual dividends. 


CORRESPONDENCB 
YERGER & ELLIS, General Agents, hey Ohi 
2 


8. S. SAFFOLD, General Agent, Eastern O - 


Provident Life and Trust Company 


OF PHILADELPHIA. 


Assets, $67,324,334.35 


for conciseness and simplicity of form and for 
um rates of the Provident are exceedingly low and 


WITH AGENTS SOLICITED. 


- = $12 Union Trust Building, Cincinnati, Ohio 
- = 706-710 Garfield Building, Cleveland, Ohio 
328 The Nicholas, To'edo, Ohio 





GEORGE E. 
ASSETS, - - $21,708,901.70 
LIABILITIES, - 20,471,723.76 


_ ,, (Including Deferred Dividend Fund) 
Dividend-Endowment 


Fund, - - $1,970,463.00 
(Deferred Dividends) 

Net Surplus, . -  1,237,177.94 

Insurance in Force, - 88,368,244.00 


CROOK & CHAPPELL, General Agents - - - - - | ¢ 

JANNEY & PIGKERING, General Agents - - - - - - 325 Marquette Buildin Chicago, I 
ASSETT & REESE, General Agents - - - - - - = 1218-20 Ford Building, Detroit, Mich. 
1860 49th YEAR 1909 


Home LIFE INSURANCE COMPANY 


OF NEW YORK 


IDE, President 


THE RECORD FOR 1908 SHOWS THE 


FOLLOWING GAINS: 
Insurance in Force, - $2,174,947.00 
Assets, - - - 1,704,048.00 
Deferred Dividend 

Reserve, . + + 175,443.00 


Contingency Reserve 


(Surplus) - - - 467,742.51 





D0 YOU THINK A GHANGE 


of occupation would help you? Opportunities to 
make money now, and build up an income for the 
uture are offered by 


THE PRUDENTIAL 


All you need is energy 
and ability. We supply 
the rest. Ask us for 
particulars. 

We want Agents. 

We want Managers. 


We want YOU! 





THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 


Incorporated as a Stock Company by the State 
of New Jersey 


JOHN P. DRYDEN, Home 
President. 


Offies, 
NEWARK, N. J. 








Lewis Building, Pittsburgh, Pa. 


Write for Agency 


WHY is it easy to write insurance for 
THE MANHATTAN LIFE INSURANCE CO. ? 
BEC AUS Its premium rates are low; 

its annual dividends are 
large; The recent exam- 
ination by the New York 
Insurance Department 
shows the Company to be 
absolutely sound, and that 
it makes no discrimina- 
tion between policy: 
holders. 


Direct contracts with exclusive territory 
will be made with good producers. 


Address: W. B. LANE, Vice-President, 
The Manhattan Life Ins. Co. 








66 Broadway, New York City. 





Au 


— 
— 


_ 
fo] 


mee igo wee eo 








August 26, 1909. 





THE WESTERN UNDERWRITER. 


17 

















don, C. I. Beauchaine and L. J. Wea- 
Lp Taiedo: J. L. Carter, Rising Sun. . 


Mutual Ben.—E. S. Petrel, Racine. 
Mutual, N. Y.—D. R. Francis, Ironton. 
Mass. Mutual—Lep Zimmern, Dayton. 
N. W. Mutual—W. E. Russell, Massillon. 


National, Vt.—A. L. Trask, Geneva. 

Penn Mut.—M. E. Rapp, Marion. 

Pittsburgh L. & T.—David Broida, Youngs- 
town; H. C. Levite, Steubenville; C. D. Thurs- 
ton, North Baltimore. ; 

Security Mut.—O. E. Mason, East Liverpool; 
Howard Sleor, Lorain; G. E. Felver, Akron; 
Rudolph Pullwitt, Cleveland; G. H. Boucsein 
and D. W. Edwards, Youngstown. — 

Security, Va.—C. D. Duty, Marietta. 

Travelers—F. B. Wetmore, Geneva; Page & 
Hutson, Betrel; J. M. Friend, Pataskala; W. G. 
Overmyer, Fremont; J. H. C. Watt, Toronto. 

Tilinois. 

Aetna—C. A. Robbins, Chicago. 

Bankers, Ia —F. W. Browning, E. St. Louis. 

Conn. Mutual—E. N. Coleman, Davenport, 
lowa; A. W. Lawler, Mt. Sterling; Theo. Isaac, 
Chicago. = 

Germania—L, E. Eaker, Chicago. 

Manhattan—R. V. Benton, Forsyth. 

Mo. State—W. G. Herrick, Pekin. 

Mut. Benefit—J. A. Campbell and C. D. 
Knapp, Chicago; Cyrus Leathermann, Woodland; 
F. M. Richardson, Chicago Heights. 

National, Vt.—C. F. Heaton, New Burnside; 
0. T. Ragland, Metropolis; W. F. Simmons, 


Simpson. : 

N. W. Natl.—R. W. Thornton, Elgin. 

Penn Mut.—J. F. Heck, Marion. 

Prov. Savings—B. Bevan, G. F. Little and 
Gayhart Larsen, Chicago. 


Goes to Columbian National Life 


Henry W. Gennerich, with the Security Mu- 
tual Life at Cincinnati, has resigned to join @ie 
home office agency force of the Columbian Na- 
tional Life. Mr. Gennerich was at one time 
one of the leading personal producers of the 
Equitable Life in New York City. 


LIFE NOTES 
The Provident Savings Life has been licensed 
in Illinois. 
The National Life of Vermont has been ad- 
mitted to Montana. 


The state insurance department has admitted 
the Missouri State Life of St. Louis to do 
business in Iowa. 

David J. Brown, manager of the Home Life 
at Indianapolis, becomes general agent of the 
Interstate Life there. 


The Standard National Life is being organized 
at South Bend, Ind. Gillis is the or- 
ganizer. He was formerly treasurer Hamilton 
National Life. 

Life companies wrote $1,429,948 in Hawaii 
last year and have $13,803,931 in force. The 
New York Life wrote $633,068, the Sun Life 
of Canada $232,285. 


Beginning with Sept. 1 a fee of 50 cents will 
be charged by the Illinois Life for each extra, 
additional, or fractional policy issued that is re- 
turned for cancellation. 


The Bankers Life of New York has been 
denied a license in Montana. The department 
objects to its past record, and states its present 
condition is not satisfactory. 

The Chicago general agency of the North- 
western Mutual Life wrote as much business in 
the first twenty days of August as in the same 
period of any month this year. 

The attorney-general of Missouri has held 
that burial associations are in violation of the 
insurance laws of that state, and the superin- 
tendent of insurance purposes to run them out 
of business. 

The appeals of the Equitable, Prudential and 
Metropolitan from the decision of the Missouri 
supereme court upholding the law barring fr@n 
Missouri companies which pay their presidents 
more than $50,000 a year, reached the United 
States Supreme Court last week. 


Bascom H. Robison, president of the Bankers 
Reserve Life of Omaha, in the course of a 
business trip of several weeks’ duration, extend- 
ing to the Pacific coast, is spending the week 
at Colorado Springs, where the insurance com- 
missioners’ convention is in session. 


The $200,000 Club for the southwestern de- 
partment of the New York Life, with head- 
quarters in St. Louis, increased in membership 
from five to twenty-one during the year 1908 
to 1909. The twenty-one wrote $5,574,000, an 
average of $265,000 for each man. 

The Register Life & Annuity of Davenport 
has let the contract for a handsome new $27,- 
000 building which, when completed, will be 
one of the finest insurance buildings in the 
state. It is the expectation to make the build- 
ing fireproof and thoroughly up to date. 

The twelfth anniversary of the founding of 
the Equitable Fraternal Union was celebrated 
last week at Neenah, Wis. The feature of the 
celebration was the dedication of the new $80,- 
900 home office building. About 10,000 people 
were present at the dedication exercises. 

The St. Louis National Life is working on a 
Plan to change the basis of valuation of its 
Policies so as to enter Illinois. The change will 
in no way affect rates, but simply the system. 

€ company is now operating in four States, 
and ‘its business is increasing at a healthful rate. 

Among the important agency appointments 
made by Vice-President Danford M. Baker of 
the Pacific Mutual Life on his recent eastern 
trip was that of E. J. Costello as general agent 
or the life department for northern Georgia 
with headquarters at Augusta. Mr. Costello 
Spent nineteen years in the same territory for 
the Northwestern Mutual Life, during which 
time he achieved a splendid record. Tnis ap 
Pointment will strengthen the company’s position 
in the South Atlantic states. 


The Penn Mutual Life has successfully con- 








tested the payment of a policy on the life of 

e Maner, who, on the eve of fighting a duel 
rear his home in Texas, took out policies of 
$100,000 on his life, $25,000 of which was in 
the Penn Mutual. The other companies in- 
volved paid their share of the risk to the widow, 
but the Penn Mutual stood suit, setting up as 
its defense that the purpose for which the in- 
urance was sought was canceled from the com- 
pany, that it was sought in anticipation of the 
combat, and that the man in fighting a duel 
leliberately invited peril to his life. The United 
states circuit court has sustained the company’s 
contention. 





From a Western Viewpoint 
(CONTINUED FROM PAGE 12) 


ing insurance premiums. The west is particu- 
larly drastic in this regard, demanding two, 
two and a half and three percent on the gross 
amounts of premiums collected within the state. 


It is indeed a singular thing that our people, 
who, as a rule, go to an extreme in exempting 
property belonging to church and other ele- 
emosynary institutions, should see fit to place 
enormous burdens upon the funds accumulated 
for the unselfish purpose of supporting the 
widow and orphan. And who pays this tax? 
You; you, the policyholder, pay every dollar of 
it. If you hold a non-participating policy, the 
actuary has figured the premium so as to 
cover the tax, and charged you with it; if you 
hold a_ participating policy, your dividends are 
reduced in proportion to the amount of the tax 
which the company is forced to pay. In many 
instances you exempt your home companies, but 
this exemption only applies at home, and wher- 
ever that home company goes it has got to pay, 
as a minimum tax, the amount of your tax. 

It is indeed singular that the states of America, 
and that now the national government should 
stand almost alone among civilized nations in 
the impositions of these excessive taxes on 
thrift. The taxes in Europe on life insur- 
ance, as a rule, recognize the fact that the tax 
is upon the policyholder, and endeavor to so 
adjust the taxation that it may pay for proper 
supervision and publicity, but otherwise leave 
this form of protection of the family unbur- 
dened. 

Think for a moment what our excessive taxa- 
tion means. Last year the legal reserve com- 
panies paid, in this form of direct taxation, 
something like twelve million dollars. Assui- 
ing the average age of the insured at thirty- 
five and the average premium of insurance at 
$30 per $1,000, this twelve million would buy 
four hundred million dollars of insurance. 

Gentlemen of the west, I want you to take 
home with you the meaning of the present in- 
surance situation in your section. I want you 
to bear in mind that the small company is safe, 
that the small company is small because you 
continue to insist on paying your premiums into 
the foreign concern; that you are surrounded 
by virile young organizations, officered by men 
whom you know, whose investments are open to 
your investigation, who are removed from the 
temptation of speculation and manipulation, who 
place their funds in home mortgages, in home 
bonds, county, city, state, municipal and school; 
who, together with you, are working for the 
upbuilding of your section. | 


When you hear that there are introduced into 
your legislative halls bills drastic in their na- 
ture which are aimed at destroying elasticity 
and not promoting it, when you find bills in- 
troduced requiring regulation of every detail of 
the business, when, in a word, you learn that 
there are bills which go farther than the neces- 
sary publicity and safeguarding of investments, 
ask your representatives to go slow, and to listen 
dispassionately and with an open mind to the 
arguments of the men who are building these 
financial institutions; ask them not to consider 
the life insurance company as an outlaw, but 
to look upon it rather as the protector of the 
fire side, as the bond which holds together the 
family when its head is called away; tell them 
that these companies are, as a rule, officered by 
men whose one ambition is to build sound, safe 
and progressive financial institutions; whose 
whole lives are dedicated to the study of this 
subject, and who must necessarily know more 
about the practical workings thereof than any 
legislative body can possibly know. If your leg- 
islators will meet the companies on this plat- 
form, and will hear their side without prejudice, 
I feel certain that they will see the solid basis 
for the desire of the companies that they be 
left alone, and allowed to work out their des- 
tiny without hindering laws, which cripple the 
company, and do not add to the safety of the 
policyholder. 

When the question of taxation comes up re- 
member that you pay the tax; remember that 
the tax is a tax on industry; that it is a tax on 
saving; that it is a tax on the widow and the 
orphan, for, in so far as the insured is required 
to pay this tax, to just this amount is the in- 
surance which he can carry reduced, and to just 
this amount is the widow and the orphan, the 
beneficiary under the policy, taxed to sustain 
your government. 





Insurance in Uruguay 


Consul Frederick W. Goding, of Monte- 
video supplies the following facts re- 
garding fire insurance in Uruguay: 

“A law by which insurance companies working 
in this country were required to give guaranties 
and pay a tax on the premium was sanc- 
dene by the Uruguayan government on Jan. 
18, 1908, to take effect six months later. The 
law provides that foreigu fire companies shall 
deposit $30,000 ($31,020 American currency); 
foreign marine companies, $20,000 ($20,680); 
and if working in both fire and marine insur- 
ance, a deposit of $35,000 ($36,190) in gold. 
The premium tax on foreign companies is five 
per cent for fire and four per cent for marine 





insurance, while the ‘national’ companies must 





deposit one-half the sums mentioned, and are 
taxed two per cent on both fire and marine insur- 
ance premiums. Any foreign insurance company 
may qualify as a ‘national’ one by investing 
$150,000 ($155,100) in local real estate, bonds, 
or making a permanent local bank deposit. 
“The Montevideo branches of three British 
insurance companies have made the necessar 
deposit and have become ‘national’ institutions.” 





Fire Insurance in Chile 
In reporting that there should be a 


good opening in Chile for American fire , 


insurance companies, Consul Alfred A. 
Winslow, of Valparaiso, presents the 
following facts: 





quarter ending Sept. 30, 1908. All foreign in- 
surance companies are required to deposit with 
the Chilean government an amount varying 
from $40,000 to $60,000 United States gold, ac- 
—s to the size of the company, as a guar- 
anty that all claims will be duly adjusted, and 
that the laws of the land will be complied with. 
A_ two = cent tax is charged on all premiums 
collected, and quarterly statements must be made 
to the Chilean government. 

The fire-insurance companies doing business 
in Chile are divided into two classes. Those in 
the first class have a capital stock of $182,500 
United States gold, or more, and those with a 
maller capital are in the second class. All of 


the foreign insurance companies are in the first 
lass, also nine of the twenty-two Chilean com- 


anies. There are several strong fire insurance 


: _. agencies in Valparaiso, but there is room for 
The foreign companies now in the field, which more. 


A list of the foreign fire insurance com- 


number sixteen, carry total risks at present of panies doing business in Chile may be secured 


$70,574,922 United States gold, 
premium of $1,303,390 was collected for 


on which afrom the Bureau of Manufactures at Washing- 
the ton. 








OLDEST IN AMERICA 


THE MUTUAL LIFE 


Insurance Company of New York 


STRONGEST IN THE WORLD 





Largest Margin of Assets in Excess of Legal Liabilities. 
No Company More Economically Managed to-day. 


The only company which has increased its dividend 
scale four years in succession—1906, 1907, 1908, 1909. 





34 Nassau Street, 





For terms to producing agents address: 


GEORGE T. DEXTER, 2nd Vice President 


New York, N. Y. 











The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for jeach of the last fifteen years has had more new 
insurance accepted and issued than any other Company in America. 

THE DAILY AVERAGE BUSINESS DURING 1908 
441 per day in Number of Claims Paid. 6,343 per day in Number of Policies 


Placed and Paid for. 


$1,202,352.87 per day in New Insurance Placed and Paid for. 
iy day in ——_ to Policyholders and addition to Reserve. 
n 


Increase of Assets. 


$166,633.89 
$126,996.37 per day 





THE EQUITABLE LIFE OF IOWP 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 








See Official reports or other publications 


A _kistory of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure Policies, etc. 


These are effective helps with intelligent prospects. 


Separate Territories to Agents a=<_LONG CONTRACTS o<__j FAIR TERMS 





Beating Its Record! 


FOR 1908 


In amount of new business written, Its 1909 business 
is already much larger than that for the corresponding 
period of 1908. It is UNION CENTRAL Dividends 
that help to make it easy to scll UNION CENTRAL 

‘olicies. © company excels it in lowest cost to the 


policyholder. 
The 


Union Central 
Life of Cincinnati. 


Assets, $67,933,245,40. Liabilities, $65,434,131,29 
Capital Stock, $500,060.00. 


Several good openings for first-class men. Address 
JESSE R. CLARK, President, or 
ALLAN WATERS, Sup’t of Agents. 





THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


OF BOSTON, MASS. 





The only Massachusetts Non- 
participating Company 


The Most Modern Forms of 


Life, Accident and Health Insurance 


Correspondence desired with good pro- 
ducers. References required. 
ARTHUR E. CHILDS, President 
Wm. H. BROWN, Secretary and Treasurer 
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PAPERS THAT WERE READ 
STATE COMMISSIONERS MEET 





National Convention in Session at Col- 
orado Springs Discusses Subjects 
Relative to Department Work 


Colorado Springs, Colo., Aug. 25.— 
(Special.)—In his annual address Pres- 
ident Crouse, of Maryland, after his 
welcome to the members and visitors, 
said in part to the Insurance Commis- 
sioners’ convention which is meeting 
here: 

I have no disposition to enter into a lengthy 
discussion of the subject of taxation of insur- 
ance companies, but I feel that it should receive 
our most earnest attention and consideration 
at this meeting. At our last annual convention 
at Detroit a very exhaustive and strong report 
was filed by the special committee that had the 
matter in charge and its recommendations re- 
ceived the almost unanimous vote of those 
present. I think that we should not fail to re- 
emphasize the main features of that report and 
thus demonstrate that we propose to stand 
firmly in favor of a reduction of what we be- 
lieve to be excessive taxation on those who 
by their industry, thrift and frugality are creat- 
ing a fund for old age or in event of death 
to provide for those whose support is gone. 
The insurance business should undoubtedly bear 
its fair and proper share of governmental ex- 
penses, but should not be burdened with heavy 
and excessive taxes simply because it can be 
done by hiding and covering them up in the 
premiums paid by policyholders or by reducing 
dividends which otherwise would be largely in- 
creased. I know how difficult it is to get 
legislatures to surrender a source of large 
revenue such as the insurance business, espe- 
cially when the expenses of government are 
greater than the income, but if the people who 
do the voting are clearly convinced that those 
who pay insurance premiums are paying ex- 
cessive taxation on their savings some relief 
will undoubtedly come. Especially ought the 
taxation of mutual fire insurance companies to 
be very largely reduced as no part of the 
premium paid for indemnity of this character 
is ever returned to the insured except in case 
of fire and then only to reimburse him for his 
actual losses. 

Comments on Surety Question 

If it were not for the fact that the special 
committee on fidelity and surety matters will 
present an elaborate report of its hearings and 
investigations of those subjects during the past 
year I should feei it my duty to give expres- 
sion to some suggestions of my own on this 
very important subject. This business has grown 
so enormously in recent years and is likely to 
expand even more rapidly and to a greater ex- 
tent in the near future that it is incumbent upon 
those who are charged to see that it is properly 
and carefully conducted and regulated, to give 
it their most earnest and intelligent considera- 
tion. The lack of experience in this branch of 
the business has been one of the greatest diffi- 
culties of the companies and while many of 
them have attained marvelous success and are 
now much better equipped and qualified to take 
care of their business than formerly yet the 
greatest dangers still lurk about them and few 
of them feel that their affairs are on a safe and 
sure foundation. 

Fraternal Insurance 


Fraternal insurance is another subject of very 
great importance and will receive special con- 
sideration at the hands of Commissioner Young 
of North Carolina. <A discussion of the merits 
and demerits of this character of insurance is 
not intended here,’ as all of us would gladly 
acknowledge the splendid results accomplished 
by the legitimate fraternal associations for a 
large class of people, who otherwise would not 
carry any insurance whatever. Besides there is 
no conflict or should be none between that and 
other plans of insurance, as all have their proper 
places, but one of the great troubles which con- 
fronts every insurance department is how to 
deal with a very great number of associations 
styling themselves fraternal whose conduct and 
actions toward their members are of the most 
unfraternal character. They are doing a great 
amount of harm to the legitimate fraternal as- 
sociations, in fact a great deal more than to the 
éld line companies because the rates of the latter 
preclude the possibility of those who join these 
fake concerns from applying for the more ex- 
pensive insurance. Some plan should be de- 
vised to eradicate these concerns which exist 
only to rob those who are induced by false 
promises of rich returns to become members. 
Protection to this class of our citizens should 
be amply afforded and laws should be enacted 
with penalties sufficiently severe to prohibit the 
formation of these so-called “fraternals.” 


f 


TALES ON FRATERNALS 


Paper Read by Commissioner J. B. Young 
of North Carolina 





The subject of Comissioner James 
R. Young of North Carolina was “The 
vraternal Insurance Situation.” He 
spoke in part as follows: 

One difficulty in approaching this subject is 
that many of the. states have no supervision, 
others only provide for the supervision of a 
few classes of orders or societies, while still 
other states, like my own, provide for the 
supervision of every class of society or fraternal 
order, from the largest fraternal order in the 
country to the smallest society only operating in 


one town or community. In my opinion it is a 
very great mistake to limit the supervision and 
control of these societies to the large fraternal 
orders operating in many states; for while the 
wrongs and abuses practiced by the officers of 
the small societies cannot as far-reaching as 
those of the larger orders, yet they are more 
frequent and more general in proportion to their 
membership and the amounts collected from the 


people. 
Sees Lack of Uniformity 


One great trouble is lack of uniformity in 
character and management. If you discuss any 
class of fraternal orders you will be immediately 
reminded of the friendly societies in England 
and those in Switzerland and other countries, 
or referred to the record of some one society 
operating apparently with great success in this 
country. ho of us has not heard this and does 
not recall how only a few years ago some so- 
ciety and its record was pointed to as proof of 
the successful working of fraternal insurance, 
and how convincing at that time was the exam- 
ple? How different is the character and con- 
duct of these friendly societies from our average 
fraternal order; and, indeed, how different are 
the management and work of the different fra- 
ternal orders operating in our states. 

here is no doubt but that this is a vexing 
question for us to handle but our duty is none 
the less plain and imperative. Fraternal orders 
are nothing more than assessment insurance 
companies, not organized for profit, but with a 
fraternal spirit and providing for a representa- 
tive form of government. Even when they are 
so conducted the rates are often too low and a 
change is demanded, though they may claim to 
give their members all they have paid for. 
When they are not conducted in accordance with 
this principle, but are organized and run in the 
interest as few officers and deputies and at a 
high expense ratio, prompt and decisive action 
is called for. 


Permits Irresponsibles to Operate 


The lack of necessary laws and proper super- 
vision permits many irresponsible fraternal or- 
ders, with deceptive and fraudulent methods or 
practices, to operate in many states. That a 
change in the laws governing fraternal orders, 
as well as in the methods and practices of these 
societies, is needed, is admitted by all thoughtful 
leaders in this work. The order that has an 
honest management and is operating strictly as 
a fraternal beneficiary society need have no fear 
of being hurt, for on the contrary it will be 
benefitted. The association that is neither or- 
ganized nor conducted for the benefit of its 
members needs to be remodeled and improved 
and, with proper laws, must either come up to 
the standard or else cease to deceive and de- 
fraud its members. They should no longer be 
allowed to stand in the way of proper practices 
in the business and the success of those societies 
that are entitled to succeed because they are 
honestly doing the work contemplated. 

We must get away from the conditions exist- 
ing in many fraternal orders—inadequate rates, 
unlimited assessments, coupled with the fact that 
they can scale their claims and are not bourfd 
for any definite sums to the beneficiaries of their 
members. Fraternal feeling may for a _ time 
prevent a disruption of these societies, but ulti- 
mately failure is inevitable. 

{ shall undertake to name, under different 
heads, some of the practices of fraternal orders 
as they are now conducted, and suggest for 
your consideration a few lines along which the 
management might be improved and reforms 
looked for. 

Charters and Contracts 

Cuarters—These fraternal orders and socie- 
ties operate under charters issued by our differ- 
ent states. In almost all states there are few 
or no restrictions placed upon the granting of 
these charters. If possible, these charters should 
be granted upon such conditions as would make 
certain that those receiving them propose and 
will conduct the corporations along the lines de- 
sired, and really give to their members repre- 
sentative forms of government and associations, 
conducted, in fact as well as in theory, for the 
sole benefit of their members. There should be 
found some way by which these charters, it 
granted to promoters and those seeking only 
places of emolument, could be revoked. There 
should be some means devised by which those 
who are in charge of any society cannot, for 
personal gain, when they get in trouble, sell 
out their members to some other organization 
and then decide in a few months to organize a 
society under a new name, to be chartered and 
vouched for by the state as being run solely for 
the benefit of those who may join it. 

Contracts—A great deal is said in reference 
to uniform contracts and much _ discussion 
aroused as to how far the state should go in 
limiting the contracts of the different classes of 
insurance. The great variety of certificates or 
policy contracts issued by fraternal orders upon 
applications, contain little, but usually enough, 
upon which to base an evasion of the obligations 
assumed, are found in every state. Few of 
these contracts are issued upon any scientific 
basis, but each association seems to vie with the 
other in attempting to include a little more to 
be given for the amount proposed to be col- 
lected than is given by other societies. No cal- 
culation is made as to whether the benefits 
promised are possible of fulfillment or the con- 
tracts can ever be performed. 

Government and Rates 


GoveRNMENT—Too little attention is paid to 
the management of these societies in regard to 
the character of their government, and it seems 
that heretofore the supervision exercised has 
been powerless to enforce such by-laws and rules 
of conduct as will protect the members and pre- 
vent the societies from being run by a few, as 
they may see fit. While many of our state laws 
demand a representative form of government as 
a prerequisite for any society to be classed as 
a fraternal order, this demand is 1gnored and 
the representative form of government exists 
merely in name and is of no practical use or 
benefit. The societies are run by the officers, 





in many cases, regardless of the law or the 





wishes of their members. Often these societies 
do nothing more than to give fat salaries to 
those who have the control of them. The ex- 
penses are heavy, and, instead of the funds be- 
ing collected and disbursed to the members at a 
small ratio of expense, in many cases more of 
the money collected from the members on their 
contracts is used in expenses than is returned as 
benefits to the members of the society. Assess- 
ments made for the mortuary fund are largely 
used for expenses. 

Apveguate Rates—Much has been said about 
uniform rates by different fraternal orders. It 
it not a question of uniform rates, but of ade- 
quate rates. 

Is there any right reason why societies col- 
lecting inadequate rates and founded on erro- 
neous methods should be left entirely alone, even 
though the motives of their founders and work- 
ers are good and the societies have run for 
some years? Why not realize that the day of 
reckoning must come for all such, as it has al- 
ready come for some? The officers of these 
societies should know what are adequate rates 
and reserves, and must provide for them. 


Supervision of Fraternals 


Superviston—Should there not be a full and 
careful supervision, fearlessly exercised for each 
and every class of association or society purport- 
ing to furnish insurance and protection to our 
people? Should there not be frequent examina- 
tions, coupled with such publicity as will give to 
each and every member of these societies, as well 
as to their head officers, a correct understanding 
of the condition of their orders? Should there 
not be some standard of solvency for fraternal 
orders, based upon proper rates and _ reserves, 
that will guarantee the carrying out of their in- 
surance contracts? If such a standard could be 
arrived at, then it could be applied to the con- 
dition of every society, and the public would 
understand the status of the society and its 
ability to meet its obligations. Is it not a part 
of proper supervision to call a halt in the many 
makeshifts being tried, and take a determined 
stand to compel fraternal orders, as well as all 
insurance companies, to do the right thing and 
give a square deal to their members? 

Should not this supervision demand and re- 
uire that separate amounts should be collected 
or payment of losses to the assured and for the 
expenses of running the society. In my opin- 
ion it is absolutely necessary, for the proper 
management of all mutual orders and associa- 
tions, that their managers should not be al- 
lowed to mix the funds collected for payment of 
claims with those collected for the running ex- 
penses of the organization. Every member 
should understand exactly how much he pays to 
protect his fellow-members and how much is used 
by the officers of his society for expenses of its 
management. This supervision should require 
that there should be a proper selection of risks, 
and it should be shown to what extent care is 
taken to safeguard the interests of the societies 
in this respect. I had an application not long 
since for the formation of a mutual association 
> eae which would only insure substandard 
risks. 

Proper Business—One great trouble with fra- 
ternal orders and societies is the disinclination 
of their managers to confine themselves to the 
proper business in which the societies should 
engage. They should not be allowed to mix up 
the regular business for which the society was 
organized with outside enterprises. How can 
associations chartered and organized as fraternal 
orders under our laws and operating in accord- 
ance with their rights and privileges, as em- 
braced in their charters, offer all kinds of in- 
vestment and endowment features in their con- 
tracts? In many cases they are engaged in 
running other kinds of business such as _ banks, 
printing houses, laundries, orphanages and many 
other enterprises, collecting funds for this pur- 
pose, in the way of stock and otherwise, and, 
where it is not sufficient, taking it from the 
amount collected for their mortuary fund, even 
when they are unable to meet their losses. 


INSURANCE COMPANY TAXATION 


Commissioner Love of Texas Discusses a 
Very Important Subject 


Commissioner Love of Texas spoke 
on “Taxation of Insurance Companies.” 
Mr. Love disagreed with the attitude 
of the commissioners on life insurance 
taxation as expressed in the report of 
a special committee at Detroit ° last 
year in favor of the exemption of the 
life company assets and his paper was 
a well fortified argument against the 
reasons advanced by the committee. 
His address in part was as follows: 


If property taxes had been paid upon all the 
assets of life insurance companies for the year 
1907 at the same rate as was paid by them upon 
their real estate, presumably the average rate 
paid by other ‘property taxpayers, their total 
taxes for the year would have aggregated $37,- 
243,334, or nearly three and one half times the 
amount actually paid out by them for taxes, 
licenses and fees of all kinds. 

But for various reasons it is urged that the 
owners of life insurance property should not 
be required to pay the same measure of tax 
imposed, but are entitled to partial or total ex- 
emption from taxation, and a vigorous general 
campaign has been in evidence for some time 
past having for its avowed object the abolition 
or at least the considerable “revision down- 
ward” of the taxes now imposed. 

Disagrees With Special Committee 

In the report of a special committee of this 
convention, appointed to consider this question 
at the annual meeting of 1907, presented at the 
Detroit meeting last year, substantially all the 
arguments which have been adduced in support 
of this movement were assembled. The author 
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of this re was unable to agree with that re- 
port and voted against its adoption by the con- 
vention, and it is desired to respectfully submit 
at this time some of the grounds of his dissent. 
This report as one of the committee’s concly. 
sions, stated that: a taxed the real es. 
tate and other property of these corporations 
(life insurance companies), on the same basis as 
other property is taxed, and imposed upon them 
in the form of fees the no eg of the cost of 
their own supervision, further and additional 
taxation is unjustifiable.” This statement jm. 
plies the assumption that the real estate and 
other property held by life insurance companies 
has been taxed by the various states on the 
same basis as other my is taxed, and 
herein lies an error of fact which apparently 
underlies much of the discussion on this sub- 
ject. The real estate of life insurance com- 
panies is undoubtedly taxed on the same basis 
as other property, but the property of life in- 
surance companies other than real estate is not 
taxed as other property. As has been pre- 
viously shown, all taxes paid by life insurance 
companies of every kind are far less in amount 
than the taxes which would be paid by others 
owning property of equal value. It has also 
been strongly argued that life insurance assets 
should not be taxed for the reason that they 
constitute a trust fund and that such taxation 
diverts the portion required to pay the tax from 
their intended use. 
Life Insurance Not Charity 

It is difficult to contemplate the great life in- 
surance interests of this country with their thou- 
sands of millions of assets, their millions of 
surplus earnings, their high salaried officers and 
managers and their enormous annual expendi- 
tures for the purpose of acquiring new patrons, 
as being in the same financial category as our 
churches, schools, cemeteries and institutions of 
public and private charity, It is difficult because 
it is impossible to do so logically. The life in- 
surance business is a most beneficent business, 
but there are many others also, and beneficence 
must not be confounded with benevolence. 

The man who contributes his money year after 
year in life insurance premiums does perform a 
“most worthy and commendable act in guarding 
his family from misery and want after he has 
passed away,” but such an act can certainly be 
no more worthy or commendable than that of 
the man who devotes a portion of his earnings 
to the acquisition of a home for the purpose of 
“guarding his family from misery and want” 
during his life as well as after he has passed 
away, yet a very large proportion of all the 
taxes contributed in the American states are paid 
by reason of the ownership of the homes of the 
country, and these taxes have the direct effect 
either to increase the cost or to reduce the com- 
fort and utility of the home; yet there has been 
no demand for any abrogation of these taxes. 


Other Businesses Serve the Public 

The clothing merchant or manufacturer is en 
gaged in a beneficent business absolutely neces- 
sary to the welfare of mankind, as is the grocer, 
the butcher and the farmer who produce the 
world’s supply of cotton, and wool and food- 
stuffs; yet all these businesses and the property 
devoted to their use are taxed and all such 
taxes must operate either to reduce the amount 
or to increase the cost of the beneficence to the 
public which flows from their transactions. 

If the life insurance business should be ex- 
empt from taxation, then all other businesses 
and causes which operate to provide for those 
who but for such provision would become charges 
or wards of the state, all which afford oppor- 
tunities for labor and the means of gaining 2 
livelihood, by all odds the most potent “means 
of diminishing public burdens” should also be 
exempted from taxation, and in this event there 
would be little left to bear the burdens of gov- 
ernment. But it cannot be true that life insur- 
ance provides “for widows and orphans who 
but for such provision, in the majority of in- 
stances, would become charges or wards of the 
state.” If this were true, then in the majority 
of cases where men die without insurance leav- 
ing dependent widows and orphans, they must 
become charges or wards of the state, yet we 
all know that such cases are relatively very few 
in number while the great majority of men do 
not carry life insurance. 


Pairness All that is Desired | 

The form of tax, the name by which it may 
be designated or the method of its measurement 
are of little importance or consequence either 
to the life insurance company, the policyholder 
or the state; the end to be sought is the im- 
position of a fair tax and only a fair tax upou 
the business of life insurance to be levied an¢ 
collected by the most convenient and economical 
method which can be devised, and by that 
method which will work the least possible dam- 
age to the life insurance business. It is con 
fidently believed that for these reasons, all 
things considered, all taxes imposed upon life 
insurance companies should be measured by a 
percentage of their premium receipts. In order 
to prevent discrimination between policyholders 
residing in different states, as nearly as it 
practicable to do this, the rate of tax collected 
within each state should be the same. | The 
average rate of tax now paid by the life insur. 
ance business of the country, while evidently 
less than that paid by the owners of property 
generally, whose property is listed for taxation, 
can be defended upon the ground that it ‘s 1™- 
possible for the owners of life insurance assets 
to evade taxation, while in the case of = 
other owners of personal property, such evasie 
is easy and common. 

Suggests Uniform Rate of Taxation 

If, therefore, a uniform rate of gross — 
taxation were agreed upon for all of the state 
which would yield approximately the same 
amount of tax now paid by life insurance com 
panies of all kinds, for all state and local Pole 
poses, it is believed that the nearest poss! . 
approach to equality of taxation would ae 
tained, and that no materially unfair tax bur 2 
would be imposed upon life insurance - 
panies or their policyholders. In all the stats 
the real estate belonging to companies pene 
have to be taxed as other real estate in propo 
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tion to value, and the taxes thereon paid to 
local authorities, and in many states by consti- 
tutional requirement, some local occupation taxes 
are and must be paid to counties and munici- 
palities. There is nothing, however, to prevent 
the passage of a law in any of the states —_— 
a uniform rate of gross premium tax to be pai 
by all companies which would provide that from 
the aggregate amount of tax due the state as per 
this rate for each year there should de- 
ducted, the total sum of all real estate and 
other taxes, licenses or fees paid by the com- 
pany within the state for the same year. 
Reduction not to da For 

The movement to abolish life insurance taxa- 
tion or to substantially reduce its present aver- 
age rate must be a futile one. It cannot, and, 
as I believe, it ought not, to succeed, but it is 
possible and highly desirable to get a general 
agreement upon a standard percentage of gross 
premium receipts which shall be contributed alto- 
gether, in all forms of taxes, licenses and fees, 
in each of the states. Such a movement could 
be supported upon grounds of justice and com- 
mon sense and would appeal to the people and 
to their lawmakers. For its promotion appeals 
to false sentiment and endeavors to excite the 
tax-dodging cupidity of policyholders would be 
unnecessary. It should be inaugurated by the 
insurance commissioners of the various states 
who are part and parcel of their various state 
governments charge with the necessary, difficult 
and unpopular task of apportioning the burdens 
of taxation among the people and who are also 
the hired representatives of all the people of the 
state in insurance matters. If a committee of 
this convention should devise a plan for the re- 
adjustment and equalization of life insurance 
taxation upon the basis of a standard rate of 
gross premium tax which would include the 
whole tax to be collected within the state rather 
than for the abolition or reduction of life in- 
surance taxes, there would be at least a fair 
chance for the accomplishment of such a reform. 





COMMISSIONER BUTTON'’S PAPER 





Talks on the Mutualization of Stock Life 
Companies 





Commissioner Button of Virginia 
spoke on “The Mutualizing of Stock 
Companies.” He said in part: 


The distinction between one who simply makes 
a bargain involving future promises with an- 
other, and one who holds funds or in any other 
way acts as trustee for another, is well known, 
not only by lawyers, but by laymen. Among 
the long accepted principles governing trustee- 
ship is that a trustee shall not mingle funds of 
the cestui any trust with his own funds. 

Apparently there is every reason why not only 
the trustees of a mutual company, but the di- 
rectors of a stock company, issuing policies 
promising to manage the funds and business for 
and divide the profits among the policyholders, 
should be held to be trustees for the policy- 
holders, and every duty imposed by law on 
trustees should be exacted of a company so as 
trustees handling the funds entrusted to their 
management and trusteeship by policyholders. 

Keeping Separate Accounts 

From the very nature of the business, of 
course a life insurance company cannot issue 
policies for profit to the company and _ policies 
Promising profits or surplus to policyholders, 
without a complete commingling of the funds 
and business of both. A guardian or an execu- 
tor must keep strict book account of the trust 
fund, showing at all times the condition of the 
trust fund. This duty, if exacted of a com- 
pany issuing both participating and non-partici- 
pating policies, would be impossible of perform- 
ance because of the impossibility of segregating 
expenses; of keeping receipts from two classes 
in separate investments; the work of keeping 
mortality of each class separate, and the im- 
mense complexity of any large company’s ac- 
counts, even though only one kind of business 
1s transacted. 

Apparently, however, it has been decided by 
the courts that a life insurance company is not 
a “trustee” for its participating holders. 


Trustee for the Participating 


While one can understand and perhaps ap- 
Prove the reasoning upon which courts have re- 
fused to compel an insurance company to ren- 
der an account at the suit of its participating 
policyholder, that reasoning does not affect the 
instinctive feeling that an insurance company is 
a trustee for its participating policyholders, and 
therefore the funds handled for such policyhold- 
ers should not be mingled with the operations of 
a company conducted for its own profit. It is 
just as bad policy to allow a company to mingle 
the funds entrusted to it by participating policy- 
helders with the funds of the company managed 
for its own profits as it is to permit a guardian 
to mingle the funds committed to him in trust 
for his ward with funds invested for his own 
Profit. There is nothing in the law to prevent 
a company using profits derived from its partici- 
Pating policyholders to make up for losses sus- 
tained on its non-participating policies, and noth- 
ing requiring such a company to refund if sub 
Sequently its non-participating business becomes 
Profitable. 

Should not Allow Mixed Business 


It is unfortunate that the law ever allowed a 
dontany to issue both kinds of policies. It is 
re whether the courts would not have for- 
be en such dual business if the question had 
- = taised early in the operations of life insur- 
— hes this country, and there is much reason 
4 r thinking that the courts would have forbid- 
Mer Se cempany transacting both kinds of busi- 
— cause of the necessary intermingling of 

e funds ordinarily prohibited in trusteeship; 
nat apparently without question, the dual busi- 
- : man has been tolerated until it has reached 
Such enormous proportions that likely courts now 
would not interfere. 


t is unfortunate that statutes have been en- 








acted requiring companies to submit annual state- 
ments of profits and losses with reference to 
participating and to non-participating business. 
Such statutes appear to recognize and approve 
both cl of business by the same company, 
and such statutes probably would prevent any 
possible tendency of the court holding now, that 
a company can not issue both kinds of policies. 


Should Have Some Legislation 
Therefore it would require positive legisla- 
tion to forbid a company issuing both kinds of 
policies. Such legislation is desirable and should 
forbid a stock company issuing participating poli- 
cies and forbid mutual companies issuing non- 
participating policies. This would be in exact 
accord with the nature of each company. A 
stock company is organized for profit, and the 
profit is designed as in other corporations for 
stockholders. A mutual company has no stock- 
holders and none pecuniarily interested in the 
profit or welfare of the company except policy- 
holders. 

If we are not to forbid a life insurance com- 
pany doing dual business, then there should be 
some statutory regulation forbidding imposition 
by a stock company upon participating policy- 
holders. The amount of dividends to stockhold- 
ers should be limited; separation of accounts in 
detail should be required; losses from non-par- 
ticipating business should be required to be made 
up by stockholders. And as the business of 
such a company ordinarily involves a large por- 








tion of participating business, and as _policy- 
holders are not permitted to call the company 
to account as a trustee, then there should be a 
law requiring the participation in the manage- 
ment of the company by directors elected by 
policyholders. If the participating business pre- 
dominates, then policyholder directors of the 
company should predominate in the directory of 
the company. 





INSURANCE LEGISLATION 





Review of the Subject by Commissioner 
W. ZL. Clayton of Colorado 


Commissioner Clayton of Colorado 
spoke on legislation. He said in part: 

I am informed that during the meeting of the 
various legislatures last winter no less than 
1,300 bills were introduced affecting casualty 
and surety companies alone, to say nothing of 
all other classes of insurance. 

My suggestion to the commissioners is that 
they follow up the good work I saw them 
doing at New York and that the proper laws 
be worked out to govern and protect the in- 
surance companies as well as the policyholders; 
that the commissioners as a. body approve these 
laws, and ask the several legislatures to pass 
them. My experience as a legislator is that this 
will be easy of accomplishment. The ordinary 
legislator goes to the assembly with a thorough 
desire to do his very best in the passage of 
needed _ legislation. 
assembly is new and as they have their own 
session, they must of necessity rely upon some 
outside source rather than the careful study of 
the subject to guide them in their vote for or 
against the different measures. 


Kind of Legislation Needed 


It is my opinion that what we need in the 
way of insurance legislation is simple, prac- 
tical and concise legislation granting the com- 
missioner the right to examine insurance com- 
panies anywhere in the United States and the 
power to refuse or revoke licenses when the 
examination shows a company insolvent or its 
methods incorrect, and this, coupled with the 
right of publicity, will give the commissioners 
all the power they need. 

I regard the law enacted by the Colorado 
legislature approved April 1, 1907, as a_ good 
law, and would respectfully recommend this 
law to the consideration of the commissioners, 
especially sections 14 and 15. 

I do not believe in the heavy tax that is now 
collected from the insurance companies. I think 
that a united effort should be made by the 
commissioners to abolish this tax. My opinion 
is that no greater tax should be levied against 
the companies than is necessary for the proper 
and efficient conduct of the commissioner’s 
office, and that the tax should not be as it is 
now, made for the purpose of producing a large 
revenue to the state. Over twelve millions of 
dollars are collected annually in the form of tax 
upon companies that in my opinion should be 
kept in the hands of the policyholders. 


Wants More Uniform Laws 

Referring again to the desirability of the 
commissioners adopting some uniform laws and 
recommending that they be passed by the differ- 
ent legislatures, I believe that this is entirely 
practicable and feasible. If the legislatures 
were apprised of the fact that the commissioners 
as a body had approved certain legislation and 
through the commissioners of the different 
states, request that these laws be passed, the 
members of the legislature would take into con- 


sideration the high authority from which this 
came and I believe would pass the laws almost 
unanimously. 


I recall now the fact that in the last session 
of the Colorado legislature there were a number 
of bills introduced on the subject of insur- 
ance. A number of the members requested that 
I look over the bills and tell them whether or 
not they were needed or wanted in this state. 
I had just been inducted into office, but Mr. 
Blair, my efficient deputy, Mr. Hann, my actu- 
ary, and myself carefully considered the meas- 
ures and requested the members to pass none 
of them. As a consequence no legislation upon 
insurance was passed. I mention this to em- 


phasize the fact that members of the legislature 
were seeking information to guide them in their 
deliberations and would be inclined to consider 
any request that came for legislation from the 





commissioners as a 


y. 





As a rule the work of the 


personal business to be taken care of during the | 


WANTS NO DISCRIMINATION 


(CONTINUED FROM PAGE 2.) 
and furnish same for sale, and I replied as 
follows: 

“The question whether the maintenance of a 
rating bureau is a violation of law is purely a 
judicial question; therefore, my opinion would 
have no legal effect or significance. A party 
compiling and offering for sale information as 
an expert in such matters if he offers to sell 
same to anyone and does so independently and 
absolutely upon his own responsibility, it would 
certainly seem to me that he would not be 
violating the law. And, as the attorney-general 
says: 

_ “If the act of the insurance companies were 
simply to obtain information from the rating 
book, which information they used as they were 
pleased, the use of the rating book would not 
be a violation of law. If insurance companies 
with or without an agreement restrict trade and 
insurance, with or without a rating book, the 
act is illegal and if knowingly done is a crime.” 


Position of the Commissioner 

What companies purchase the estimates now 
made and offered for sale in Oklahoma City I 
am not advised, nor am I advised whether said 
estimates are religiously used by any company 
or companies, nor have I any official knowl- 
edge of the system of rates used by any particu- 
lar company. No case of alleged discrimination 
has been passed upon by our courts. I have 
simply asserted that discrimination is in my 
opinion legally and morally wrong, that I can- 
not understand why one man should pay a com- 
pany one rate and another man pay said com- 
pany a different rate for an identical risk. I 
have never advised directly or indirectly that 
any company or companies purchase or use the 
estimates of any particular person. I have sim- 


ply stated it is my opinion that a company 
should uniformly apply its schedule of rates 
without discrimination. 





TO FIGHT RATE REDUCTION 

(CONTINUED FROM PAGE 1.) 
new antidiscrimination law. The super- 
intendent of insurance has pronounced 
the new law the most enlightened in- 
surance legislation ever enacted by any 
state in the Union and I believe that his 
judgment is exemplified in this case and 
will be fully vindicated by the results 
accomplished.” 

Some companies feel it is useless to 
fight the reduction and argue it will be 
wiser to refuse to write unprofitable 
classes at the new rates. 

Should Have Given a Hearing 
_ The main complaint is that no hear- 
ing was accorded the companies as is 
done with the railroads when the Inter 


state Commerce Commission makes a 
move as to rates. The companies de- 
clare Commissioner Barnes acted 


abruptly without knowing whether his 
course was equitable or not. It is said 
he attended a meeting of business men 
at Lawrence who were loud in their 
complaints and he was told his political 
scalp would be taken unless he issued 
a rate reduction order. 

Say 25 Percent was Contemplated 

One story that reached Chicago was 
that Commissioner Barnes was intend- 
ing to issue a 25 percent general de- 
crease, but Vice-President Going, of 
the Shawnee, held out for 10 percent if 
a reduction was to be made. The com- 
missioner then decided on 12 percent 


Phere are but few risks of certain 
classes in Kansas. A bad loss on any 
one risk would knock out the profit 


for many years. 


Getting Information Ready 
_Up to Wednesday noon managers in 
Chicago had received no official notice 
of the reduction, either from the Kan 
sas insurance department or from the 
Kansas rating bureau Nevertheless, 
they have been giving the subject most 


careful consideration Many of the 
companies have not worked out their 
experience by classes in individual 


states, but they are expecting a request 














to prepare this information in order 
that exact data may be at hand to use 
in the suit which it is expected will be 
brought. 

W hat incenses some of the managers 
most is the apparent fact that this re- 
duction was ordered in response to the 
demands of merchants. One manager 
says his company is receiving losses all 
the time where the profits are figured 
at from 25 to 40 percent by the mer 
chant claimants, yet, when the insur 
ance companies have carried the mer- 
chants’ stocks at a loss for years, mak 
ing up the deficit on other classes, and 
now want rates which reduce this de- 


ficit somewhat, the merchants secure 
an order, which, if it stands, will mean 
loss to the companies on many other 
classes. 

Barnes’ Letter to Companies 


Commissioner Barnes says in his let- 
ter to companies accompanying the 
rate reduction circular: 

I have made a careful investigation of the fire 
insurance situation in Kansas, and have 
reached the conclusion that the people of the 
state are entitled to a substantial reduction in 
the rates paid for certain classes of property, 
and accordingly I have made the order, to which 
I will expect a prompt and, I hope, a cheerful 
compliance. 

The subject of fire insurance rates is an im- 
portant one, and this department is clothed with 
unusual power, which should not be abused, and 
which, I trust, will not be while I occupy the 
office. 

I have taken great care not to inflict injury 
upon the fire insurance companies that furnish 
the indemnity, for such action might be as dis- 
astrous to the people as to the institutions them 
selves. I do not want to imperil the solvency 
of the companies. It is not my purpose to 
weaken the efficiency of a single fire insurance 
company to perform the functions for which it 
was created, but, on the contrary, the new law 
will give strength and furnish a safeguard to 
the people. When rates are reduced by my 
direction it will be the result of careful investi- 
gation, and as near as I now can determine, 
the present order will amount to a saving of 
approximately $450,000 annually to the people 
of this state. 

This new law is the most enlightened insur 
ance legislation ever enacted by any state, and 
the judgment of the legislature will be fully 
confirmed before the meeting of another session 


As New York Views It 

New York, Aug. —(Special)— 
Managing underwriters will oppose the 
act of Commissioner Barnes of Kansas 
in ordering a reduction of 12 percent in 
rates on all classes of business except- 
ing preferred. A number of classes 
have shown no profit, a feature not 
taken into consideration by Mr. Barnes 
It now believed that the constitu 


tionality of the law will be tested 


or 


av. 


is 





Will Rule on Twisting 
Auditor of State Bleakly of lowa has 
asked the attorney-general for an opin- 
ion upon the recent warning sent out 
by the auditor against the practice of 


twisting by insurance agents. In this 
order, issued some six weeks ago, it 
was hinted that licenses would be re 
voked for the practice Later the 
auditor decided that he is not permit 


ted to take such action against life in 
surance agents, but to get the matter 
straightened out he has submitted th« 
case to Attorney-General Byers. The 
latter will prepare a written statement 
of the law in this respect covering the 
rights of the state auditor, not only as 
to fire insurance agents, but to life in 
surance men as well and setting forth 


rules to which insurance agents must 
be confined. 
It is said at the state house that a 


movement has been started to ask the 
next legislature to amend the insurance 
laws on publication of reports so as to 
compel the publication of the agents 
for each company in lowa in connec 
tion with the reports. It is expected 
that the agitation along this line will 
be somewhat interesting when it gets 
under way 





German Union Figures 

rhe German Union Fire has filed the 
following statement with the Maryland 
department : 


New York City 4% corporate bonds $123,900 
New York City 4% assessment bonds 15,150 
Niagara Falls City 4% school series 

yond ... ‘ ee ce -» 10,00 
Norfolk City 4% Brambleton Ward 


Improvement bonds seedeswen 
Rockland Co., N. Y., 4% funding bonds 


10,000 


25,250 


Wilmington City, Del 4% sinking 

fund bonds death : 5.000 
Baltimore City Passenger Railway 5% 

bonds 2,320 


Mortgage loan 


5,000 
Interest due and 


accrued. 8,500 





Cash in bank.. , , 6,528 
Furniture and fixtures and maps 4,500 
Agency balances 40,275 


$251,523 


Less losses 15,000 


unpaid 





Surplus to policyholders - $236,523 

Allowing agency balances, maps and 
fixtures to be classed as assets, the net 
surplus $36,523 It is stated the 
Maryland department will examine the 
company at once 
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THE WEST AND NORTHWEST 


STARTLING FIND BEEN MADE 








Local Agent at Moberly, Mo., Been Is- 
suing Policies in Traders Fire 
of New York 





A. B. Little, a local agent at Mober- 
ly, Mo., calls attention to the fact that 
he has documentary evidence, including 
the policy, to show that an agent in 
his town issued a policy in the Traders 
Fire of New York, July 8, 1907, to 
expire July 8, 1910. Mr. Little advised 
the state insurance department. Super- 
intendent Kennish advised Mr. Little 
that the Traders Fire of New. York 
went out of business in 1900. He asks 
that full information be filed with the 
department so that proper action may 
be taken, 

It is not known to what extent these 
policies have been issued. 





Mason City Agents Organize 

Local agents as Mason City, Ia, 
got together this week to stand for 
good practices, Attorneys claim agents 
can organize to stand by the estimates 
of companies. If the plan holds water, 
the local board movement will be ex- 
tended over Iowa. 





Arkansas at It Again 

The war on the fire insurance com- 
panies in Arkansas, which drove most 
of the companies from the state sever- 
al years ago, has been renewed by a 
suit against sixty-five companies for 
$1,000,000 in penalties begun by Prose- 
cuting Attorney R. E. Jeffery at New- 
port, Ark. The revocation of the li- 
= of the companies is also asked 

or. 

It is alleged that the companies have 
violated the anti-trust law by following 
the rates published by E. L. Barkley 
of Memphis. 





Suspend Missouri Operations 
The Austin and Commonwealth of 
Texas have quit writing new business 
in Missouri because of unsatisfactory 
rate conditions. E. M. Davis & Co. of 
St. Louis are Missouri general agents 
of the companies. 5 





Gobbling the Grain Business 
Local agents in Manitoba are com- 
plaining of the inroads made by John- 
son & Higgins of New York, on ele- 
vators and grain in the province. The 
firm is said to be working in con- 
juction with Willis, Faber & Co. of 
Montreal. London Lloyds and unad- 

mitted companies are being used. 





Outside Agents Organize 

Ten of the nonboard offices of Seat- 
tle, Wash., formed an association to be 
known as the Associated Independent 
Fire Underwriters of Seattle. Its ob- 
ject is the promotion of better prac- 
tices. to secure equitable rates and to 
formulate rules and regulations for the 
management of the local business. The 
association starts off with the largest 
and strongest of the independent agen- 
cies in Seattle as members and all of 
the nonboard agents have agreed to 
join. 

One of the moves to be made iry the 
association will be to reduce the time 
for payment of balances by biokxers. 
Sixty days was the time formerly and 
this was later extended to ninety days 
or more. The matter »f brokers com- 
plying with the state laws as to getting 
licenses before placing business will 
also be enforced. 





Nebraska Reinsurance 


The fire companies which were at sea 
for some time over the Nebraska de- 
partment ruling on reinsurance now 
find that an admitted company can re- 
insure either in admitted or unlicensed 
company, but one full commission 
must be paid on the full original pre- 





mium to a resident agent. Companies 
are not permited to reinsure any busi- 
ness of unlicensed companies. 


Omaha Agencies Merge 

The McCall Insurance Agency at 
Omaha, by process of consolidation, is 
the successor of itself and the fire in- 
surance firm of Abbott & Montgomery. 
Its offices are located at 657-9 Brandeis 
building. Harry G. Montgomery, of 
the merged firm, becomes an additional 
member of the new one. The fire in- 
surance companies effected by the 
change are the Boston, Fidelity of New 
York, Glens Falls, Dubuque, Queen 
City, Mechanics & Traders, Girard, 
Milwaukee Fire and State of Nebraska. 


Sallee Takes the Atlas 
John M. Sallee, of Bethany, Mo., has 
been appointed special agent of the 
Atlas of Des Moines. 











PROSPECTS IN IOWA IMPROVE 





Fire Insurance Men Expect a Brisk 
Business This Fall with Better 
Rates Prevailing 





Des Moines, August 23.—(Special 
Correspondence.)—Des Moines fire in- 
surance men say that prospects for the 
coming fall and winter which might ap- 
propriately be termed the “insurance 
season,” were never brighter. For the 
past two months insurance men have 
done little work except such as always 
accompanies a vacation. The hot sum- 
mer and the drouth in Iowa have af- 
fected all business lines, but insurance 
men are returning to the city and with- 
in a fortnight the wheels will be turn- 
ing. In Iowa business dates from the 
state fair, which is held the week of 
Aug. 30, and after that time business 
picks up in all lines. 

Rates are much more steady, accord- 
ing to reports from all sections of the 
state. There is less disposition for 
“throat-cutting” competition and more 
of a disposition to conduct business 
along a safe and profitable line. It is 
predicted by fire insurance men that 
the coming year will witness a decided 
change in this direction. While the de- 
mand for the repeal of the Blanchard 
anticompact law may as a consequence 
be less insistent, insurance men plan to 
devote every snare minute to fighting 
that statute. 





Says Field Material Is Scarce 


According to a Des Moines fire in- 
surance man, there is a shortage of 
field men and the timber out of which 
to make them in Iowa these days. 

“Tf I could find a good man, I would 
like to name a new special agent for 
southwest Iowa,” said the president of 
a Des Moines company the other day. 
“When I was in the field years ago, 
good field men were plentiful. But 
now they are so scarce that they get 
real saucy and independent with us. I 
cannot conceive of a better field for a 
young man today than for him to make 
insurance his life work and specialize 
along the line of work in the field.” 





Missouri Agency Appointments 


Royal Ex.—A. D. White, Independence. 

Roch. Ger.—A. C. Whitson, Mexico; W. 
Divers, Milan. 

Niagara—F. R. Heisey, Lockwood; W. A. 
Dudley, Troy; E. M. Perry, Cardwell; O. H. 
Thias, Washington; C. - Howell, Cabool; 
Theo. Franklin, VanBuren. 

Northern, Eng.—Moore & Ellis, Vandalia. 

N. B. & M.—H. K. Givens, Fayette; J. E. 
Engle, Grant City; W. D. Byrd, Caruthersville. 

orthern, N. Y.—L. F. Pues, Washington. 

North River—C. A. Cook & Son, Sikeston. 

_ Pa. Fire—Smith Boeeck & Forster, Farm- 
ington. 

hoenix—J. C. Peightel, Leslie. 

Prus. Natl.—R. S. Thomason, St. Louis; W. 
B. Johnson, Kansas City. 

State, Neb.—Carr Bros., St. Louis. 

St. Louis—W. E. Crow, DeSoto. 

St. Paul—A. B. Price & Son, Glasgow. 

Westchester—J. C. Alexander, Neosho. 
WwéNW 


American—W, T. Wilson, Monticello; J. L. 
Curt‘s, Hickory; Sallee & Botts, Meadville; J. T. 
Bird, Millet. 

Connecticut—E. W. Bennett, Salem; Arthur 
Chrisman, Vanduser. 








Continental—M. C » me is; O. 
ag re ramer, t. Louis; O. E. 

Concordia—R. E. Turner, Glasgow; A. J. Lad- 
ley, Louisiana. 


\ a N. Meck, St. Louis; 

C. E. Sallee, Bethany. 

Glens Falls—A. J. Ladley, Louisiana. 
Hanover—J. A, Jones, Marshall. 
Hartford—Chas. Leman, St. 
man & Goebel, St. Louis. 
Home—F. D. Rhodes, Blodgett; F. L. Bow- 
man, Kingston; George C. issler, Buckner; 
Lucien M. Johnson, Schell City. 

Franklin, Phila—J. L. Bess, West Plains; G. 
H. Fink, Lebanon; R. S. Phillips, Marshfield. 

L. & L. & G—C. E. Sallee, Bethany. 

Mich. Coml.—A. F. Dinwiddie, Columbia. 

Milw. Mech.—C. J. Bratiot, Poplar Bluff. 

New Hampshire—T. E. Hook, Mexico. 

N. W. Natl.—A. W. Walker, Bogard. 

Phenix—J. H. Cusick, Mooresville; T. M. 
Bugg, Vanduser; L. W. Graham, Leadwood; F. 
P. Baird, Sedalia. 

Queen—H. T. Weirich, Gerald; Henry Ber- 
ger, Summerfield. 

St. Louis—W. J. Carlon, Brookfield. 

Shawnee—G. R. Hotchkiss, New Carlisle; T. 
W. Schultz, Senath; C. D. Bray, Campbell; C. 
F, Burton, Sikeston; R. B. Bear, DeWitt; L. 
Minter, Keytesville. 

Sun—C. A. Conrad, Bonne Terre. 
‘ Wmsburg City—L. A. Brennecke, Cape Girar- 
eau. 


Louis; Zimmer- 





To Build Itself a Home 


It is announced that the Security Fire of 
Davenport has purchased a portion of property 
in that city from the Elks’ lodge and will next 
year erect thereon a two-story modern office 
building to be used exclusively by that com- 
pany. The Davenport company is shown by its 
reports to be growing rapidly and the promised 
new building is regarded as indicative of satis- 
factory progress. 





Numerous Iowa Losses 


Following a fortnight remarkably free from 
fires, Iowa got a couple of bad ones last week. 
Minburn had a fire in its business section that 
did damage estimated at $20,000. The Bur- 
lington basket factory at Burlington burned 
with a_loss of $30,000. A $15,000 fire in the 
Iowa Central round house at Marshalltown is 


reported. A $10,000 blaze destroyed the Pleas- 
antville roller flouring mills. The state has been 
singular] 


free from loss by lightning or wind 
storms for the past month, though a severe 
electrical storm visited Mason City and northern 
Iowa last week. 





Minnesota Agency Appointments 

Cent. Natl.—S. R. and A. E. Kirby, Duluth. 

Concordia—S. R. and A. E. Kirby, Duluth; 
G. E. Gates, Red Wing. 





—— 





Germania—F. F. Wilde and John Doch 
Stak Eng.—Andrew J tr mr 
oenix, Eng.—. rew Jaco Alexandri 
Sun, Eng: hristian Haugsted, Dilworth; D. 
D. Greer, Coleraine. 
Connecticut—A. J. Hodge, Mazeppa; P. H. 
Harrington, Slayton. 
Delaware—Martin Otterness, Minneapolis; J, 
x. remgnene, St. Paul; J. P. Hoffman, ¢: 


‘aul. 
Phoenix, Ct.—H. L. Borgendale and O. W. 
Schulz, Madison; J. H. McGilvea, Milaca. 

Natl. Union—John and F. W. Brandl, St. 
Paul; Clark & Melvin, Winona; Wm. Hoschied 
Phock, Ger.—G. C. O 

och. Ger. . C. Olmsted, Fergus Falls, 

Old Colony—W. J. Easterly, Beardsley; G. C. 
Wilde, Crookston. 

Mich. Coml.—G. L. Brozich, Eveleth; A. Cart 
son, Kennedy} N. C. Pike, Lake City; C. R 
C. Blom, Milan. 

Prov. Wash.—L. H. Colson, Hewitt. 

Brit. Amer., Ont.—W. K. Barnes, Alexandria. 

Royal—L. Sersen, Browerville; .- = 
Thorn, Rushmore. 

Royal Ex.—A. H. Turritin, Sauk Rapids. 

Boston, Mass.—J. A. Anderegg, Le Sueur; 
H. P. Reed, Hibbing; J. A. Johnson, Mankato; 
Bonnallie and Bartlett, Tracy. 
aie. N. J.—J. B. Gaass, Red Lake 

alls. 

Firemen’s—Phibbs & Klein, Bemidji; Fran 
Gawze, Chisholm; M. E. Hirsch Coomheten: c 
F. Keller, Minneapolis; E. J. Wheeler, Moor- 
head; T, P. Hamre, Thief River Falls; J. A. 
Barton, Two Harbors; E. ossom, Virginia. 

L, & L. & G, N. Y.—L. A. Winsor, Grand 
Rai — 2 

Nort iver—G. L. Brozich, Ely; H. P. 
Hibbing; A. P. Pierce, Red Wing: —_ 

N. W. Natl.—H. L. Banfield, Austin; Frank 
Hopkins, Fairfax; B. O. Lee, Granite Falls; H. 
<. a Sacred Heart; J. H. Vosburgh, Win- 
nebago. 

L.& L. & G., Eng.—P. O. Shennum, Canby. 
Marine—C. F. How, Duluth; G. R. Rice, 
Northfield; M. F. Smith, Rochester; C. K. Kel. 
ler, St. Paul. 

Norw. Union—D. D. Greer, Coleraine. 

Scott. U. & N.—A. J. Peterson, Dawson; L. 
O. Johnson, Granite Falls. 

Legs. re A. Emmel, St. Cloud; Frank 
Gauze, Chisholm. 

Alliance—Mosher-Lewis Co., Minneapolis. 

German, W. Va.—J. P. Carey and Matt Kos- 
tainsek, Virginia. 

Continental—W. W. Shulean, Isanti. 

National, Ct.—T. L. Jones, Warroad; Tobias 
Reep, Nielsville; F. A. Mannen, Minneapolis; 
Ackerman & Boynton, Hastings; L. C. Newcas- 
tle, Hibbing. 

N. B. & M.—G, F. Koepke, Bellingham; Henry 
Ringey, Stewartville. 

Pruss. Natl—N. Moynihan, Hibbing. 

| yor momma aay ae So Agency, Duluth. 

American—A. C. Paulson, Alden; G. E. Pet- 
erson, Olivia. 

Boston—J. W. Butler, Akeley; M. F. Kum- 
mer, Cold Springs. 





W. IRVING OSBORNE, President 


JAMES A. PATTEN, Vice-President 


OTTO E. GREELY, Secretary 


CALUMET INSURANCE COMPANY 


iZ1 La Sallie Street, CHICAGO 





Indiana State Fire Insurance Co. 


JOSEPH L. EBNER, Prest. 


Tndianapolis, Tnd. 


ALVIN T. COATE, Secy. 


ASSETS, DECEMBER 3isr, 1908, $147,901.85 


We desire correspondence with Agents who have excess lines on which the 
capacity of their own offices is exhausted. Pindings by telephone or telegraph. 
Prompt and careful attention to all matters submitted. 


American Central Life Building. 


ALVIN T COATE, 
Secy. 





B. CREMER, President 


ESTABLISHED 1876 


CHAS. CREMER, Secretary 


German Fire Insurance Company 


CAPITAL $200,000 





Of PEORIA, ILLINOIS 





Admitted Assets - $809,095.85 
Policyholders’ Surplus $275,051.71 


Paid in Baltimore - $102,000 
Paid in San Francisco $470,165 





Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 





In pusiness continuously under the same 
management since 1872, 


Application from leading agencies solicited. 


Henry P. Magill & Co. 
General Agents 


184 La Salle Street 





Chicago 





STRICTLY FIREPROOF 


nore, BREVOORT 


HOTEL 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 


August 26, 1909. 
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ommerce—Hepworth-Kirby agency, Duluth. 
ree J owler, Lake City; David 
Davidson, St. Peter. f 
County—G. A. & E. F. Barth, Winona. 

Des Moines—C. A. Emmel, St. Cloud; G. J. 
Dressel, Waterville. 

Germania—W. O. Johnson, Amboy. 
Hanover—A, Peternell, Albany; A. J. Dodge, 
{azeppa. 
Miatord—F. W. Boesch, Amboy; W. M. 
Smith, Redwood Falls; J. Groebner, Wabasso. 
Home—F. E. Dix, Hopkins; Martin oct: Al- 
pany; L. C._Dorweiler, Chokio; E. J. Chladek, 
Mound; A. i: Hodge, Mazeppa; H. F. Droege, 
Hamburg; . R. Bubholtz, Medford; G. T. 
Swearington, Madison Lake. 

State of Ill.—G. L. Lytle, South St. Paul. 

L. & L. & G., Eng.—Gus Anderson, Badger; 
F. H. Brown, Warroad. 
Merchants Mut., N. D.—C. M. Lohn, Crooks- 


n. 
oMich, Coml.—R. N. Stuntebeck, Bluffton; C. 
R. Sather, Donnelly; G. S. Miller, Nevis; E. 5. 
Holman, Pine River; F. O. Larson, Starbuck; E. 
Nordgren, Sunrise. 

Milw. Mech.—Vaule & Murphy, 
Hepworth-Kirby agency, Duluth. ; 

North America—A. Hauser, Sleepy Eye; W. 
L. Peterson, Lancaster. 

North River—J. E. Malone, Owatonna. 

N. W. Natl.—A. B. Swain, Elysian; N. Norell, 
Kandiyohi; Sigurd Pederson, Ruthton; Hep- 
worth-Kirby agency, Duluth. 

Old Colony—C. Erlandson, Kennedy. 

ueen—G, T. Williams, Aitkin. 

St. Louis—Hepworth-Kirby Agency, St. Paul. 

Svea—Goodhue County Abstract Co., Red 
Wing. 





IOWA NOTES 
Tones & Reed of Des Moines will have the 
city agency of the Atlas of Des Moines. 
The Franklin Fire of Philadelphia has trans- 
ferred its Des Moines agency from A. T. Roddy 
to the McCutchen-Verran Company. 


GENERAL WESTERN NOTES 


The Spring Garden is entering Montana. The 
Stuyvesant will also enter. The Sun of New 
Orleans has been admitted. 

The Weed-Parker Company of St. Paul have 
placed the Great Western Railroad schedule in 
the Western Railway Fire Underwriters of Chi- 
cago. 

The State Farmers Union of Oklahoma in 
annual convention at Shawnee passed unani- 
mously a resolution recommending state insur- 
ance “as the best means to prevent the annual 
drain of dollars from the many to the few.” 


MISSOURI NOTES 

E. E. Amick has purchased the E. W. Moore 
agency at Bunceton, Mo. 

Wayts & Beadles succeed Harry L. Curtis in 
his local agency at Hume, Mo. 

C. J. Gratiot of De Soto, Mo., has disposed 
of his agency there to W. E. Crow and has 
opened another agency with some of the same 
companies at Poplar Bluff, Ia. 


MICHIGAN NOTES 


John B. Burns has bought the agency of Dr. 
Lee O. Miller at Three Rivers, Mich. 


The firm of Alexander & Benjamin at Grand 
Rapids, Mich., has been dissolved. G. Alex- 
ander will continue in business alone. Thomas 
and W. A. Benjamin do business as the Benja- 
min Real Estate & Insurance Agency. 














Automobile Mutual Concern 

The Automobile Owners Mutual 
Protective Association has filed articles 
of incorporation at Des Moines for the 
purpose of insuring automobile own- 
ers against personal injury damage 
cases. W. H. Springer, of the Way- 
land Ballard Insurance Agency, Des 
Moines, is chief mover in the organiza- 
tion. His associate incorporators are 
H. C. Hargrove, C. T. Cole, O. J. Fay, 
J. M. Pierce, George F. Lamber, R. L. 
Parrish, all prominent Des Moines men. 
Auditor Bleakly a few weeks ago ruled 
that such insurance is contrary to the 
lowa statutes. Insurance men made 
such an uproar that he referred the 
question to the attorney general. They 
have a hunch that he will overrule the 
State auditor and hold that such insur- 
ance is not contrary to the Iowa stat- 
utes. In case the attorney general 
holds with the auditor the new asso- 
Cation will disband. The plan provides 
for $20 per year each dues; any auto- 
mobile owner is permitted to join. 





Th .,, Will Enter New York 

New © yuilwaukee German Fire will soon enter 
dl ork. President Edward Schroeder and 
. etary A. F. Pray will visit New York City 
‘on to seek a connection there. 





May Increase Its Capital 


none ee has gone forth that the Peoples 
$2 ten Fire is to increase its capital to 
990,000 and add $1,000,000 also to surplus. 





Van H. Kin i i i 
- King of Salina, Kan., is preparing to 
pooel an inearence omapeener of Kansas 
year. was a candidate four years ago, 
but withdrew from the race, _* , 


Crookston; 





NEWS OF FIRE PROTECTION 


FIRE PREVENTION DISCUSSED 








Fire Engineers Endorse State Fire 
Marshal Laws—Barry Talks 


on National Waste 





The thirty-seventh annual conven- 
tion of the International Association 
of Fire Engineers was held at Grand 
Rapids last week, with a large attend- 
ance from all parts of the United 
States and Canada. 

A number of papers were read, fol- 
lowed by discussions. Dr. Maris ot 
Columbus, Ohio, urged the need of 
state fire marshals and the system, as it 
has worked out in Ohio, was explained 
and figures submitted to show its un- 
questioned success. Chief Knofflock 
of Mansfield, Ohio, said that incen- 
diary fires had been reduced greatly 
since the establishment of a state fire 
marshal in that state. “Keep the office 
out of politics by all means,” said he. 

Ex-Chief Johnson of Philadelphia 
recalled instances of gangs of men or- 
ganized for incendiarism. “These fel- 
lows,” said he, “will open business in 
a town and stay there just long enough 
to load on all possible insurance. Then 
there will be a fire and they will move 
into new pastures.” He told of a case 


where a furniture establishment had ' 


burned and investigation showed sixty- 
five candles burning about the building, 
each surrounded by a pile of jute and 
inflammable stuff. 

The fire chiefs of Charlotte, Mich., 
Gloversville, N. Y., and Ogden, Utah, 
and from elsewhere, spoke in favor of 
the new office of state fire marshal. 
On motion of Fire Marshal Lemoin of 
Grand Rapids the convention went on 
record, without a dissenting vote, in 
favor of establishing such an office in 
every state not now so provided. 

The fire chief of Montreal, Que., who 
was in attendance, explained the suc- 
cessful workings of the house to house 
inspection that is made there under 
direction of the fire department, saying 
that during the one year it has been in 
operation the fire alarms from con- 
gested districts have been reduced 77 
percent and the reduction in rates has 
saved the property owners more than 
$250,000. Last year 5,887 inspections 
were made, and there were only three 
arrests of persons who refused to fol- 
low the orders given them. 

A feature of the convention was the 
banquet held Thursday night, with 
Commissioner J. V. Barry of Michi- 
gan as one of the principal speakers. 
Mr. Barry gave some figures to show 
the enormity of the fire waste in this 
country, saying in part: “Aside from 
forest fires, which in themselves drain 
the country of millions each year, the 
fire losses on property directly accu- 
mulated by the labor of man last year 
reached $215,000,000. In addition the 
cost of maintaining the vast systems of 
fire fighting apparatus was $49,000,000, 
special water service in addition to that 
used for commercial purposes cost 
$29,000,000, fire protection equipment 
installed by private firms cost $18,000,- 
000, and excess insurance premiums 
meant $146,000,000. Thus you will see 
fire waste in the United States placed 
a tax of $457,000,000 direct and indirect 
upon the taxpayers of the country. 
The excess of fire loss in this country 
last year over the combined loss of the 
six continental countries of Europe 
would maintain the vast German army 
for a whole year.” Mr. Barry con- 
tended that this loss is not due to 





Local agents should get prices on 


Policy Labels 


The Western Underwriter Co 
145 La Salle Street, Chicago 





WHEN YOU GET AN INQUIRY 


for something to replace protection ‘that is unsatisfactory, or if you 
desire to lessen a risk and please your client, recommend Waggoner 





Buckets. 


WAGGONER 


SAKATOR’ 


FIRE 


BUCKET 














They are “approved,” never require any atten- 
tion or expense to maintain and are always ready and 
reliable when called into service. 


Send for descriptive booklet and souvenir pencil. 


Northern Fire Apparatus Co. 


Chicago Pittsburg 


AGENTS WANTED 





REDUCE YOUR INSURANCE COST 


BY USING 


IMPERIAL 





Non-explosive Tanks, Cans and Safety Devices for all 
Explosive Liquids. 


Imperial Cans are the only Cans Inspected and Labeled by the 
National Board of Underwriters. 





MANUFACTURED BY 





UNIVERSAL SAFETY TANK & CAN COMPANY 


72-78 North May Street, 








CHICAGO 


LOOK WHO'S HERE!!! 
THE FIRE PROTECTION CO. 


Indianapolis T. M. Goodloe, Pres. 


M. DeF. Sample, Sec’ y-Treas. 


Detroit 


ALL KINDS OF FIRE PREVENTION AND PROTECTION DEVICES 





Goods sold f. o. b. cars or installed subject to approval. 


LIGHTNING RODS 


The demand for good rods is growing every day. 


Every farming com- 


munity is aroused over the immense lightning loss, and 
good conductors are 


PROVEN SAFEGUARDS 


Insurance men can make good money selling our goods. Get our literature and prices. 


E. A. FOY & CoO., 


411 E, Eighth St., Cincinnati _ 





chance, but can be reduced immeasur 
ably by properly arousing public senti- 
ment in the passage of stringent laws 
to shut off fire waste just as epidemics 
of disease are prevented. 

The convention will be held next 
year in Syracuse, N. Y 





Protection Inadequate at Akron 


The Buckeye Rubber Company of 
Akron, Ohio, has suffered two heavy 
losses recently and these with other 
recent losses seem to indicate that the 
fire protection at Akron is inefficient. 
At the first fire in the Buckeye plant it 
is said only one hydrant was avail- 
able. The loss in that case was $100,- 
000 and the second loss was about 
$60,000. It is suggested that the ques- 
tion of improvements be taken up by 
the National Board. 





Work Kept Up Well 

The Iowa State Fire Prevention As- 
sociation in its bulletin last week 
showed that up to date there have been 
162 inspections and that the work has 
kept up remarkably well this summer. 
No town report has been made for 
some weeks, but it is expected that 
with the first of September, a town 
report will be forthcoming each week 
or so and every city in the state will 
be properly inspected. 





Some Protective Devices 
While the automatice sprinkler prob- 
ably plays the most important part in 
fire protection, there are many other 











devices to 
these are: 

Cast iron mains 
construction. 

Fire pumps, steam rotary, centrifu- 
gal and electric, their construction and 
installation. 

Hose and play pipes, their construc- 
tion and care. 

Hydrants, their construction and in- 
stallation. 

Valves for automatic alarms. 

Carbonic acid gas fire extinguishers. 

Dry pipe valves for sprinkler systems. 

Fire doors and shutters. 

Fire pails. 

Gate valves for outside and inside use. 

Hose houses for mill yards. 

Private fire department. 

Open sprinklers. 

Reservoirs for pump or sprinkler sup- 
plies. 

Signaling systems, watch clocks, ther- 
mostats, etc. 

Steam pump regulators. 

Tanks, gravity and pressure. 

Wire glass. 

Water supplies. 


be considered. Some of 


and their proper 





Service of a Local Agent 


The live local agent can readily see 
the advantage of takine up with the 
assured who is to erect a new building, 
plans for better fire protection, safety 
and the like, while the specifications 
are being considered. The proper 
method is to take the schedule and see 
what credits are allowed and what 
charges are made for deficiencies. The 


rating bureaus can give information as 





22 


THE WESTERN UNDERWRITER. 





August 26, 1909. 








to sprinkler equipments, fireproof ma- 
terial and the like. When an assured 
finds an agent well informed as to re- 
ducing the hazards of a risk in as eco- 
nomical a way as possible, the latter 
is pretty sure to have a strong lever- 
age in getting the line. 


FIRE PROTECTION NOTES 


A new pump is being installed at the water- 
works at Wyandotte, Mich. 

It is announced that Marengo, Iowa, will soon 
have several blocks of new water mains, con- 
struction to begin this fall. 

A new 40,000 gallon standpipe has _ been 
erected at Cerro Gordo, Ill., and mains are be- 
ing laid through the streets. 

The installation of the new $60,000 municipal 
water plant at Winterset, Iowa, has been all but 
finished. An electric pump is being installed. 

Additional protection has been provided by 
the Power & Mining Machinery Company of 
Cudahy, Wis., by the installation of a sprinkler 
system. 





The new reservoir under construction at the 
city waterworks, Albion, Mich., will hold 250,- 
000 gallons, which is more than double the ca- 
pacity of the old one. 

The village of Buckley, Mich., is installing 
unique waterworks. A big wind mill is being 
erected, which will pump the water into a tank 
placed at an elevation of 100 feet, and is cal- 
culated to give a strong pressure at all times. 

President Lenehanhas appointed J. W. Robert- 
son of the Fire Association to succeed Bush & 
Robertson, and A. G. Dugan of the Hartford 
to succeed J, M. Neuberger on the committee 
on fire protection engineering of the Western 
Union. 

After an extensive overhauling, the water- 
works pumps at Dowagiac, Mich., are declared 
to be in the best of condition. At a recent test 
four streams of water were thrown under pres- 
sure of 100 to 120 pounds, the pumps working 
without difficulty. 


Charges of neglect of duty made against 
Chief Kratz of the Manitowoc fire department 
are being investigated by a joint fire and police 
commission. Kratz is charged with not mgin- 
taining the signal alarm system in an efficient 
state and with being arbitrary. 

During the recent convention of the Interna- 
tional Fire Engineers’ Association held in Grand 
Rapids, Mich., President Fillmore Tyson said: 
“I am astonished that a city the size of Grand 
Rapids does not possess a water tower in its 
fire fighting equipment. In Louisville we de- 
pend upon our tower to extinguish the majority 
of the fires that occur. It is indispensable to 
our department.” 

Indications are that the equipment of the Mil- 
waukee Fire Insurance Patrol will be further 
increased by the purchase of a standard automo- 
bile patrol in order that much of the distant 
residence property of the city may be given bet- 
ter protection. The Milwaukee board has long 
realized the need of either an additional patrol 
house or of an automobile to be kept in the 
third ward quarters. 

After learning that it took the fire depart- 
ment twenty minutes to get water out of a fire 
plug at a critical fire, and that other fire plugs 
had been found in as bad condition, the city 
council of Council Bluffs, Iowa, at its last meet- 
ing ordered the fire department to make monthly 
tests of all fire plugs and to see to it that they 
are working properly hereafter. It transpired 
that no such tests had been enforced for sev- 
eral years. 

The West Virginia Inspection Bureau has 
issued reports and advisory estimates on Davis, 
Tucker county, of the fourth class; Mattewan, 
Mingo county, four-and-a-half class; Buffalo, 
Putnam county, fifth class; and the following 
West Virginia towns of the sixth class: Elk 
Garden, Mineral county; Ellenboro, Ritchie 
county; Winfield and Red House Shoals, Putnam 
county, and Sewell, Anstead, Glen Jean and 
Iiawk’s Nest, Fayette county. 





Aeroplane Rates. 

London brokers expect to do a large 
business in aerial insurance, and for 
the present they are prepared to offer 
the following quotations to prominent 
aeronauts: 

Against flying the channel.......... £35 to £40 


(Within two months.) _ 
Against fatal personal accident on 


OD. on 6 0x ekdbncnese boussecereéee £10 
Against personal injury on sea..... £13 to £15 
Against accident to aeroplane on 

GOR on cs0cs cveucnseses 6480006609 £5 
Against fatal accident on land..... £16 
Against personal injury on land... £20 





Uniform Fire Policy 

The difficulties in the way of a uni- 
form fire insurance policy have been 
summarized by William B. Ellison, the 
distinguished insurance lawyer of New 
York for the National Association of 
Credit Men. He says there is no useful 
purpose in having states adopt uniform 
laws unless there is some court with 
full power finally to pass upon all ques- 
tions arising under them. State courts 
will construe the same law differently 
and thus destroy uniformity as fast as 
created. A uniform law is necessary, 


he thinks, but that is possible only 
under Federal authority and his opinion 





is that an amendment to the constitu- 
tion would have to be adopted to se- 
cure it. —Firemans Fund Record. 


STATE OFFICIALS MEETING 
(CONTINUED FROM PAGE 1) 
Actuary Henry Moir of New York, 
Actuary John F. Roche of Los Angeles. 

The train bearing the easterners was 
badly wrecked in the Omaha yards 
Sunday midnight. Part of the train 
was split and took another track, one 
sleeper being dragged, half turned on 
side. Fortunately on one was injured. 
which is considered almost miraculous. 
The whole train was so badly broken up 
that new sleepers had to be provided. 
There were sixty-eight people aboard. 
It reached here three hours late. 

Hotchkiss Wants Secret Sessions 

Today’s session was suddenly inter- 
rupted by Superintendent Hotchkiss of 
New York, who asked for an execu- 
tive session to consider whether it was 
proper to discuss departmental prac- 
tices in the presence of the press and 
company official guests. After de- 
bating it some time the convention 
took a recess until tonight, when a 
special committee of five will report its 
views. This committee will be ap- 
pointed this afternoon and meet at 6 
tonight on the return from the outing. 
It is Mr. Hotchkiss’ idea that matters 
affecting legislation should always be 
debated by department people in pri- 
vate sessions and the recommendations 
of the commissioners resulting front 
such discussions should be kept from 
the public until given to the various 
governors. There is likely to be a 
struggle on this point, many holding 
that the press and visiting company 
officials should know what is to be rec- 
ommended in the way of legislation. 
Since Hotchkiss is easily the big man 
of the commissioner family his views 
have much weight and may prevail. 

At Sea Over Standard Clauses 

All this results from the lobby here 
on the part of the accident men. The 
special committee report on standard 
clauses has been held up and constant 
conferences are the order. The re- 
sult at this meeting appears to be that 
the accident men do not know what 
they want and the committee is all at 
sea. 

Commissioner Love’s paper, as seek- 
ing to show that life insurance is not 
unjustly taxed, is declared by all to be 
one of the ablest ever heard. Com- 
missioner Young’s paper on fraternals 
will result in a resolution tomorrow 
embodying his ideas of the proper sup- 
ervision of fraternals. 

Commissioner Clayton of Colorado 
made a hit with his talk on legisla- 
tion. He believes taxes are too high 
and that it is up to the departments 
to keep tab on all legislation and 
—_ to secure the passage of good 
aws, 

The Wyoming department is now 
represented. One hundred and seventy 
people are here. Louis Fibel is here. 








American Credit Officials Retire 

New York, Aug. 25.—(Special)— 
Rumor here connects the retirement of 
S. M. Phelan, president, and S. D. Win- 
ter, treasurer, of the American Credit- 
Indemnity with incidents pertaining to 
the filing of an amended statement 
with the Massachusetts department 
in which an impairment of over $71,- 
000 is shown. Since the amended 
report was filed, stockholders have con- 
tributed $100,000 to surplus account 
making the net surplus $28,758. 





It is reported that David L. Rockwell, who 
has been mentioned as a prospective successor 
to Superintendent C. C. Lamert of Ohio, is go- 
ing to run for mayor of Ravenna, Ohio. Poli- 
ticilans take this to mean that he is out of the 
running for superintendent. 


State Auditor Bleakly, John A. McKeller of 
the Des Moines Life, formerly state actuary; 
Sidney A. Foster of the Royal Union, Frank L. 
Miner of the Bankers Accident, George B. Peak 
of the Central Life, are among Des Moines in- 
surance men attending the National Convention 
of Insurance Commissioners at Colorado Springs. 





OBENCHAIN & BOYER 


LOGANSPORT, IND. 
Manufacturers Fire Apparatus 


Insurance Agents, write us and learn how you can protect your 
customer and save money for your companies. 


AGENTS, ATTENTION! 


Help reduce the fire waste. HOW? 


By showing the assured how he can improve his risk, thereby getting 
reduction in rate. Our line is fire doors, fire shutters, fire escapes and 
other fire retarding devices. Have the assured write us. 


C. G. Folsom Manufacturing Co. 
South Bend, Ind. 


S A FE TY 


Is one of the most important features in the storing and 
handling of volatile liquids. 


The Bowser System for handling hazardous fluids is safe 
in every particular. No matter how explosive the liquid 
may be, there can be no explosion when it is stored in a 
Bowser Tank and, even though fire may rage about it, it 
cannot possibly get to the liquid and cause an explosion. 


Bowser Outfits are constructed so as to insure the measure 


of safety prescribed by the National Board of Fire Under- 


writers. 


Write for our Safety Bulletin No. 32. It explains the 
Bowser «System thoroughly and will give you lots of 
valuable pointers on the subject. 


S. F. BOWSER @ CO., Inc., 


FORT WAYNE, IND. 


209 Fisher Bidg., 612 Howard St., 50 Church St., 255 Atlantic Ave. 
Chicago San Francisco New York Bosten 


1341 Arch Street, Philadelphia 66-68 Frazer Ave., Toronto 




















RECORD IN SERVICE 


VER sixty thousand 
machines in use for the 
average period of three and 
three-quarter years. First 
machine went into com- 
mission in March, 1901. 
Total number of accidents 
attributable to these ma- 
chines, direct or indirect, is 
sixteen. Total loss $4,928.50. 
Average per annum per 
machine, 2 cents. 
Estimated value of prop- 
erty at hazard three hun- 
dred and sixty million dol- 
lars.. Loss per hundred pet 
annum, therefore, is /ess 
than thirty-seven hundreths 
of a mill. 








Insurance Men Please Note: 


If you want the best, cheapest and safest lighting and cooking facilities in the 
world, communicate with 


THE INCANDESCENT LIGHT & STOVE COMPANY 


Paid up Capital $1,500,000. 426 East Pearl Street, CINCINNATI, O- 
Manufacturers of “F. P.”” GASOLINE GAS MACHINES 
FIRE PROOF MODEL C FOOL PROOF 
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Report on Old Colony Life 
(CONTINUED FROM PAGE 2) 
claims; $3,441 for salaries of officers 
and employes; $178 for legal expenses 

and $300 for actuarial expenses. 

The assets June 30 amounted to 
$155,785, of which $121,850 is in mort- 
gages, $5,000 in bonds and $10,147 in 
uncollected and deferred premiums. 
There are no agents’ balances. — The 
net reserve on outstanding policies is 
$19,091. The net present value of four 
annuities which came over from the 
Provident association is $10,674. The 
surplus to policyholders is $125,355. 

General Manager Austin says that 
except about 25 percent of this rein- 
sured business, which was written on a 
monthly payment plan, it is renewing 
well. Mr. Austin says that the com- 
pany probably will withdraw from Ala- 
bama owing to the excessive occupa- 
tion taxes charged by municipalities. 
The company wrote and paid for about 
$500,000 in new business the first half 
of the year. 





Income from the Big City 
The proportion of the premium in- 
come received in New York City as 
compared with the entire premium in- 
come of companies as figured by the 
Insurance Press, from the returns is 
as follows: 










Norwich Union.... 
American Ceneral.. 


Companies— P.C. Companies— PL 
STON ccccccccece 20.1 Northern ......... 7.3 
North River....-.- 18.8 Royal Exchange.... 7.8 
German Alliance...16.3 Hanover .......... 7.2 
Lumberman’s ..... 36.2 Adies, Hag... cccsce 7.1 
Scottish U. & N...15.3 Commercial Union. 7.0 
Williamsburg City..15.1 Royal ............ 6.7 
Liv. & Lon. & Globe.14.4 Fidelity, N. Y..... 6.3 
German American..13.8 Aetna ............ 5.9 
British America....13.4 Orient ..........6+ 5.8 
Hamburg-Bremen .12.1 Fire Asso. Pa...... 5.4 
Caledonian .......- 11.8 Security, Conn..... 5.3 
Commonwealth ....11.5 National Union.... 5.2 
Lon. & Lan. ...... SS BD Sasesccecs 5.2 
Firemen’s, N. J....10.9 Franklin, Pa 5.1 
Camden .... -10.7 Phoenix, Conn oF 
Detroit F. & M....10.7 Alliance, Pa.. - 4.9 
National, Pa....... 10.7 Concordia . . 49 
No. Brit. & Mer...10.7 National, Con 4.9 
Reliance .......00- 10.7 Continental ....... 4.7 
Providence Wash..10.6 Spring Garden..... 4.5 
London Assurance.10.2 Phenix, N. Y...... 4.3 
Globe-Rutgers ..... 10.1 Pennsylvania ...... 4.2 
Western, Can...... 9.9 Rochester German.. 4.2 
Va. F. & M....... 9.8 Prussian National.. 4.1 
Aachen & Munich.. 9.7 Firemen’s Fund.... 3.9 
Sun. Eng.......++. 9.7 Glens Falls........ 3.9 
Westchester ....... 9.5 Milwaukee Mech... 3.4 
_,. . a 8.9 Springfield F. & M. 3.3 
Agricultural ceeeee ee CE wescenacxes 3.2 
Germania ...ccccce 8.7 Shawnee .......... 2.9 
OS eae 8.4 New Hampshire.... 2.7 
ME cccvccccccce 7.9 Ins. Co. N. A..... 2.6 
SS eee 7.8 St. Paul F. & M.. 2.5 
Phoenix, Eng... 7.8 Salamandra 2.5 
Buffalo German. 7.7 Hartford ..... - 2.4 
American, N. J. 7.6 Connecticut 2.0 
7.5 0 
7.3 


Northwestern Natl.. 2 





: To Visit Three Towns 
Joint field committees have been appointed to 
visit three Illinois towns to Straighten out 


rate conditions. They are Ashley, Apple River 
and Palestine. 





, MISCELLANEOUS NOTES 
mien; — yay of the Home Life at 


G H died a few days ago. 
corge H. Morris of Chicago, who has be 
trecial agent of the Empire State Surety & 
~_ for the past few months, has resigned. 
Massachustn att of Chicago, manager of the 


tual, is home from tri 
abroad. He atte id d ing of the 
Messethusstn: ae | y annual meeting of the 


ency Associati 
ome office last week. gency Association at the 


Major John H. Leathers, vi i 
<0 n H. » vice-president of the 
Kouisville Fire, has been elected president of 
le Canny to succeed the late Theodore Har- 
oe ce A. Newman, Sr., one of the direc- 
— elected vice-president. 
ces have been opened by the newly in- 
Pg Commonwealth Tale Resurenne Com 
be’ Nebraska at 520 New York Life build- 
Ge maha. There the officers are completing 
Th ; ion and getting capital paid up. 
© referred Life is being organized a 
a Rapids, Mich., by W. ~ Watts, ek 
the # the State Bank of Lowell.’ Amon 
endl e known bankers and capitalists o 
Withee’ who will be stockholders are L. 
Chay Hi ey, Henry Idema, Claude Hollister, 
Gold “Fipollister and E. Stowe, also E. 
coptaleny of Manistee. The company will 
surplus of wore and will start with a 
and nowin the expulsion of Bernhard Korn 
a cingart from the Germania Mutual 
~~ as Society at Milwaukee, suit has been 
choses against them and other members on the 
Thee def, conspiracy to ruin the organization. 
junets efendants have secured a temporary in- 
leeoven to prevent their examination under the 
line Ty statute. The expulsion led to the 
of charges against the administration of 





the society with the insurance commissioner and 
a suit to secure reinstatement. 

The insurance department of the District of 
Columbia expects to resume the vigorous prose- 
cution of the small mutual societies which are 
rooted among the poorer classes of the city of 
Washington and which are doing business prac- 
tically without licenses. Commissioner Drake 
estimates that there are more than 100 of these. 
Last year he started to clean them out but was 
met by a temporary injunction. He won in the 
supreme court of the District, but the case was 
remanded for a new trial when it reached the 
court of appeals. 


POINTERS 


FOR LOCAL AGENTS. 











The following is the scale of charges 
for endorsements used by the agents 
at Marion, Ohio: 

Assignment of interest in case of sale 


eoccee 50c 
Removal permit (transfer of location)...... 25c 
Mortgage or loss payable clause............ 25c 
Vacancy permit for unoccupied building.... 25c 
All other endorsements and permits........ 25c 


The following is the schedule of pre- 
miums on $1,000 or less insurance on 
dwelling houses and their contents: 


70c 60c 
Frame Frame 50c 
Amount Shingle Roof Slate Roof Brick 
$300 or less..... $3.10 $3.00 $3.00 
400. ccccccccece -80 3.40 3.00 
BOO. wccccccccce 4.50 4.00 3.50 
GOO. ccccccccecs 5.00 4.40 3.80 
FOO. ccccccccoee 5.30 4.70 4.10 
BOO. cccccccccce 5.60 5.10 4.40 
BOO. cccccccccce 6.30 5.40 4.70 
1,088. cccccccccecs 7.00 6.00 5.00 


In a former issue in this department 
it was stated that the rate on auto- 
mobiles under floater marine contract 
ranged generally at 2 percent. This is 
not exactly correct, as 2 percent is only 
allowed for Chicago and _ Illinois. 
The companies accepting automobile 
business in other states make a mini- 
mum rate of 24% percent except the 
London Lloyds, which has a minimum 
rate of 2 percent. 

(Supplementing “Pointers” book, p. 181.) 


Question.—Are there any fire insur- 
ance companies writing insurance on 
automobiles against collision damage, 
that is damage not alone to the ma- 
chines or property of others, but to the 
owner’s machine as well? 

Answer.—Fire companies writing 
automobile floaters cover fire, lightning, 
self-ignition, explosion, collision and 
theft. All this covers the machine 
itself, but not any other machine or 
property which it may damage by col- 
lision. 

The following companies are now 
writing such policies: Aetna; Alliance 
of Philadelphia, Boston, British & For- 
eign Marine; Columbia of New Jersey; 
Federal of New Jersey; Firemans Fund; 
Home of New York; North America; 
Marine of Eugland; Michigan Commer- 
cial; United States Lloyds of New 
York; St. Paul Fire & Marine; Hart- 
ford Fire and London Lloyds. 

‘ 


Question—Could you give me the 
name of a company which insures 
florists’ hot houses against either fire 
or tornado, or both? 

Answer—We presume that you refer 
to greenhouses, and will state that the 
St. Paul Fire & Marine of St. Paul, 
Minn., and the Home of New York 
write the better class of such risks 
against fire. 


(Supplementing “Pointers” book, p. 184.) 


Question—Will you kindly advise me 
what companies, if any, will insure 
stock of goods for a local dry goods 
firm while in the hands of their travel- 
ing salesmen, who have their goods on 
sale for a few days in each of various 
neighboring towns, policy to cover 
goods anywhere after leaving their 
store? 

Answer—Some companies writing this 
class of business are the Federal, repre- 
sented by Chubb & Son, 5-7 South Wil- 
liam street, New York; the Columbia 
and Firemans Fund, represented by 
Orr & Wall, 2-4 Sherman street, Chi- 
cago; The Insurance Company of 
North America, Philadelphia. The rate 





is 2 or 2% percent, covering fire and 
inland navigation. This includes the 
perils of transportation, collision and 
derailment, also the sinking and strand 
ing of boats. Some companies include 
theft insurance where an entire package 
has been stolen. 

(Supplementing “Pointers” book, p. 184.) 


— 


Question—How do insurance com- 
panies regard the use of incubators in 
dwellings? 

Answer—Companies do not regard 
incubators with favor. They would 
rather have them in dwellings than in 
the barn, because the odor of gaso- 
lene can be more readily detected by 
persons in the house. Insurance com- 
panies will not give a permit for incu- 
bators unless they have to. In most 
cases, due to competition, however, a 
permit is given to use incubators. 


— 


Question—A owns a grocery store 
and sells on contract to B. B pays 
$2,000 down and is to pay in install- 
ments $100 per month, agreeing to 
keep the property insured for $10,000 
and pay the interest. The property is 
unencumbered. A assigned his policies 
to B at the time of sale, but I am of 
the opinion that the policies should be 
in A’s name with an endorsement stat- 
ing that B has a contract for a deed 
and loss, if any, is payable to him as 
his interest may appear. This being 
correct should B assign policies back 
to A. 

Answer—The book “Pointers for 
Local Agents” on page 125 states a 
case like the one you present and an- 
swers it as follows: 

“Issue the policy to A and insert in 
the policy the following clause: ‘It is 
understood that B holds an interest in 
the within described property under 
contract for deed, and loss, if any, 1s 
made payable to A and B as their re- 
spective interests may appear, or use 
simply the following clause: ‘Loss, if 
any, payable to B as his contract inter- 
est may appear.’ 

“Issue the policy to B with the fol- 
lowing clause: ‘It is understood that 
the interest of assured in the within 
described property is that of a contract 
for deed from A and loss, if any, is 
made payable to each as their respec- 
tive interests may appear.’ 

“Issue the policy to A and B, with 
the clause: ‘It is understood that B 
holds a bond for deed from A.’ ‘ 

“Issue the policy to A and assign it 
to B and add a loss payable clause as 
follows: ‘It is hereby understood and 
agreed that the within-described prop- 
erty is purchased on a contract for a 
deed. Loss, if any, payable first to A 
as his interest may appear, residue pay- 
able to B.’ This last method protects 
B’s interests better than the first, as 
under the first A might settle so as to 
protect himself but in a way highly 
detrimental to B. Under this last 
method, as A has first claim on the 
proceeds of the policy, he is sufficiently 
protected by his possession of the 
policy, which he naturally would re- 
tain.” 

The best opinion appears to be that 
the policy should be in B’s name either 
by assignment or rewriting. A loss 
payable clause is sufficient to protect 
A, especially as he keeps possession of 
the policy. Your letter does not show 
that there is any loss payable clause on 
the policy and this should be added to 
protect A. This subject is discussed 
at length in the “Pointers” book. 


—= 








Want Column 








Two dollars per insertion of five lines, 
Additional lines, 40 cents 
each per insertion. 


Ques 





WANTED—Position with an old and well es- 
tablished fire company, to do field work, with 
headquarters at Salt Lake City, Utah, by young 
man, age 36, who has had 15 years’ experience 
as a local agent in Illinois and who has per- 
formed some field work. Best of references. 
Address 35-I, care Tue Western Unperwriter. 











_Brominent Chicago Hoents_ 
Members of the Chicago Underwriters Associatios 


FFr=Evd.- 8. JAMES & CoO. 
171 La Salle Street, Chicago 
Agents for the Connecticut, Phenix, Mochanics & Traders, 
National of Hartford, British America, n Alliance, 
North British & Mercantile, Calumet, National Surety Co. 
and Casualty Co. of America. For Surplus Lines, unexcelled 
facilities in Central Insurance Company (Lid.) of England 
The Leather Trades & General Insurance Co. of England, 
FE eas Eel eae 
oe usive tract uaran- 
teed Underwriters. 











RITCHELL MILLER 
WHITNEY & BARBOUR 


138 La Salle Street, Chicago 


Sole A ts: Phoenix of Lendon; in, 
P. aM, American, N United 


La.; Pe 





Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 





Leading Agents and Brokers 
: CHURCHILL WHITTEMORE CO 
= Successors to Wall & Whittemore 


118-120 North Fourth Street - - ST. LOUIS 
Commission allowed non-resident agents 
on insurance on St. Louis properties. 


ETTIBONE & KROUSE, 
General Agents 
325 Walnut Street, Philadelphia 





Representing Queen City Fire Insur- 
ance Co., Ohio, Penna., N. J. & West Va. 
and Hawkeye Ins.Co. Ohio and West Va. 








Actuarial. 
Jj, % NTcute. 





ACTUARY, 
153 La Salle Street, 


919 Association Building 
Central 739. 


CHICAGO 


TELEPHONES: Automatic 3992 











Insurance Attorneys. 
Re°Y M. MARSH 


Attorney at Law, 
510 Oxford Building, 84 La Salle Street 


CHICAGO 


Life Insurance matters given especial 
attention. 








Hartwell Cabell. 
c— & KOHL, 


J. Louis Kobl. 


Attorneys at Law, 
810 First Nat’l Bank Bidg., Cincinnati, O. 


Special attention given to insurance cases. 


“POINTERS” 


Read the List of Chapter Heads and 
See the Wide Scope of the Book 





The t and His Duties. ...++ ssee++ eeeeeevees 16 pages 
CEReUaE shes 4<a0s0 cese-c0et ocenss 008s e0ts 3% 

The Daily Report... + 2 . 

Policy Forms. ...++++0+s++++* eeeees envene civate . 

Clauses Endorsements «+++: sseees severe cess 


pe te a eeccese 
— lnterest—Mortgagees and Vendees. . 
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The FRANKFORT “""" 
Mandprarecrass INSURANCE CoO. 
UNITED STATES DEPARTMENT, 100 William St.; New Yore of Frankfort-on-the-Main, Germany 
INSURANCES TRANSACTED 


LIABILITY— BURGLARY 
Employers, General, Vessel Owners, WORKMEN’S COLLECTIVE 
Public, Landlords, Contigent, INDIVIDUAL ACCIDENT @ HEALTH 
Teams, Elevator, Druggists and Physicians INDUSTRIAL ACCIDENT 6 HEALTH 


M, J. GROGAN, Resident Sec’y Cook County Branch, National Life Bidg. Coteegs, Mt, 
THOS. M. ROBBINS, Resident Sec’y Ohie, New England Bidg., Cleveland, Ohio 
AGENTS WANTED FOR UNOCCUPIED TERRITORY 





‘“‘The Fire Insurance Agent and His Agency”’ 


A New Work for the Benefit of Fire Insurance Agents 
By an Experienced Field Man 


This book is designed to supplement the instructions usually given fire insurance agents by the 
companies they represent, and to afford ideas and advice, based upon many years of experience and 
observation, which should, if followed, be of permanent advantage to any agent. The author’s style 
is simple and clear, and he not only tells the agent what he should do to merit and secure a growing 
business, but he gives good and sufficient reasons in connection with the suggestions he offers, and 
which should be helpful to the veteran, as well as to the novice. A single idea obtained from this 
practical work may be worth many times its cost every year. Every local agent who is ambitious to 
secure the best results from his time and work, should possess a copy of this book. 


Sent Postpaid on Receipt of $1.00 





“Mutual Fire Insurance Fallacies” 


A new 16-page leaflet by the author of the above-named book. It analyzes the indemnity offered 
by mutual fire insurance companies; exposes the fallacious foundations of mutual fire insurance; 
describes its dangers and emphasizes the extensive liability assumed by members. 


Prices: single copy, 10 cents; 100 copies, $4: 500 copies, $15: 1000 copies, $25; 
5000 copies, $100; 11,000 copies, $200 


THE SPECTATOR COMPANY, Publishers 


CHICAGO OFFICE, 159 LA SALLE STREET 135 WILLIAM STREET, NEW YORK 
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The State Life Insurance Company 
INDIANAPOLIS, INDIANA 





Unequalled in Splendid Achievement—Management Economical—Growth 


Unparalleled—Security of Every Policy Guaranteed by Deposit With 
the State of Indiana. 


Assets, December 31, 1908, $7,378,853 
RECENT GAINS. 


Surplus, $860,562 


1906—$1,226,696 $74,309 
Admitted Assets { 1907— 1,001,409 Surplus 27,775 
1908— 1,023,700 153,161 


Unusually Attractive Agency Contracts—-Liberal Commissions—Renewals on New 
Plan—Contracts Direct With Company. 





Address all Communications on Agency Matters to CHARLES F. COFFIN, Second 
Vice-President, 1231 State Life Building. 





REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law or inpiana 
Reliable Agents Wanted. Address 


WITH MONTHLY SALARY 





Something entirely NEW in the agency line, securing the agents work as a 
Permanent Life Investment 


For Particulars Apply to 


THE GREAT AMERICAN LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 


—$—a_ 


UNION LIFE INSURANCE CO. 


OF CHICACO 








HOME OFFICE 


FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 


S. W. Corner State and Madison Streets 





Live Men of Ability can secure the best contracts offered by 
any sound, conservative company to men who can 
deliver the goods. 


FOR GENERAL AGENCY Address, THE HOME OFFICE 














A Combined Annuity Pension Policy makes insur- 
ance sure, insures income, insures estate, insures 
life and physical earning capacity. 


Write for additional information. Top Notch Commission Contracts. 


Over $100,000.00 deposited with the State of Illinois 
for the benefit and protection of policy holders. 


Western Life Indemnity Co. 


Masonic Temple, Chicago 


GEO. M. MOULTON, President W. B. MUSSELMAN, Supt. of Agencies 


RELIANCE LIFE 


PITTSBURGH 


Policies that can’t be beat. 
Assets over two and one-half million. 
Exceptional opportunities for General Agents in: 





Pennsylvania, Ohio, Iowa, Illinois and Alabama 
NATIONAL LIFE INSURANCE COMPANY 


of the United States of America 
CHICAGO 


BSTABLISHED 1868 





ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-Presidert 
ROBERT D. LAY, Secretary 

















Increase in Surplus Funds - - = $ 495,980.03 

RECORD Increase in Yearly Income - - - ~- 1,167,464.28 
SIX YEARS| Increase in Assets - - - - - + §,848,855.77 
Increase in Insurance in Force - - 23,968,070.00 


EXCEPTIONAL OPPORTUNITIES FOR MEN OF ABILITY __ 


The Bankers Life Association 


OF DES MOINES 


A Mutual Association of Preferred Risks. Exceptional 
record for 29 years for Low Rate of Mortality, Prompt 
Payment of Claims, Economy of Management, Security 
of its Funds and Satisfactory Results for its Policy Holders. 








Gross Assets January 1, 1909, $13,502,474.5! 





ERNEST E. CLARKE, President. 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
E- F. HORS, Manager, Tacoma Building, Chicago, Il. 
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Casualty and Surety 


i 


Supplement 


To Aid Agents in Their Work and Help Them Make Money 








O talk about service in casualty in- 
T surance may appear to be harping 
on one string, but it is a question 
that many agents do not take seriously 
enough. In almost any line of the 
casualty or bonding business there are 
from two or three up to a large num- 
ber of companies whose indemnity is 
perfectly good and whose contracts are 
similar enough so that there is little 
choice among them. Why, then, should 
a man insure in one company or with 
one agent rather than another? For 
no business reason other than that one 
company or one agent will give him 
better service than another will. 
Service is not confined to the lia- 
bility business alone, though in that 
branch its value is more apparent than 
in some others. The first service i 
on the part of the agent in writing the 
policy correctly. It is a poor way to 
hold customers to have an adjuster 


tell them the company is not liable be- ! 


cause they were not covered against 
the particular loss which has occurred. 
That is something which not infre- 
quently happens in the case of liability 
policies. It is part of the good agent’s 
business to see that the policy remains 
right after it is written correctly; in 
other words, he should keep some- 
thing of a lookout on the risk, if 
changes take place which would void 
the policy or would require an en- 
dorsement and extra premium to keep 
the coverage complete, to call the as- 
sured’s attention to the fact. 

The agent should also point out to 
the assured any conditions he finds that 
are likely to cause loss, for instance. 
window dressings put up in such a 
way that they are likely to fall through 
a plate glass front, valuable articles in 
show windows marked with the price 
so as to guide a burglar in making his 
selections, unguarded machinery, teams 
unhitched or recklessly driven, chauf- 
feurs out “joy riding.” There are dozens 
of unnecessary hazards which the as- 
sured has not noticed or is ignorant of. 

Here is an example of service of a 
valuable kind. A surety man executed 
a contract bond in a case that looked 
good to him. The contract had 


no 
objectionable features and appeared to 
have a good margin of profit in it. 


The contractor understood his business 
and was absolutely honest. His avail- 
able cash, however, was less in quan- 
tity than might have been desired. Un- 
expected conditions were met in the 
early stages of the work and, before 
it had been carried to a point where a 
large payment was due, the contrac- 
tor was out of money. His creditors 
were commencing to press him and 
his men were unpaid. It looked like 
a case of loss of everything to the con- 
tractor and a job thrown upon the 
hands of the surety. Then the agent 
got busy. In a few days he was able 
to negotiate a loan for the contractor, 
Which helped him over the high point 
and enabled him to carry out the con- 
tract with profit to himself and to the 


"taped for it got its premium and no 
OSS, 


It is in the handling of claims, how- 
‘ver, that the value of good service comes 
'n. lvery assured likes prompt attention 
ind, if the circumstances warrant, imme- 
Hate settlement. 
‘or weeks or months disgusts any as- 
|. To have a show window board- 
p while a plate glass company hag- 
sles over the price of a replacement, 
to have two or three persons call at 
intervals of a week or two to make in- 
‘uiries about. an accident claim which 

ould have been settled on the first 
visit, to have delays in handling a lia- 
bility claim until the undertaker gets 


ed u 





is | 


after the family of the deceased, the 
family gets after the employer, the em- 
ployer after the agent and the agent 
after the adjuster—these are not cir- 
cumstances which either hold old busi- 
ness or bring new. 

If the agent is at a distance from 
the general agency or branch office 
and is given any powers in handling losses, 
it is up to him to do this part of his 
work promptly. If the company he 
has gives only a poor or indifferent 
claim service, he would better keep his 
eyes open for one whose service is 
first class, as he can not afford to be 
handicapped in getting business by 
poor.service on the part of the com- 
pany. 


In Hawaii, the total casualty and 
surety premiums last year were $41,- 


391 and the losses $4,2€2. The com- 
| pany record is: 

Prems. Losses 
a $1,125 aed 
Continental Casualty ............ 1,867 $ 143 
Employers Liability ............. 7,587 1,154 
Fidelity & Deposit............... 3.212 pees 
DE EE awecé6sa0weneres 1,400 1,078 
London Guar. & Acci............ 1,616 15 
Metropolitan Casualty ........... 629 110 
Pacific Coast Casualty........... 2,148 367 
Pacific Mutual Life.............. 2,182 237 
Or ere rr re 7,798 10 
Preferred Accident ............. 5,221 457 
EE SSE per 691 
U. S. Fid. & Guaranty........... 3,489 az 


























No company can afford to have any 
“knockers” .that it can avoid. It js 
worth while for any agent to do what 
he can to stop adverse criticism whee? 
he finds it. Considerable “knocking” 
is done without any warrant and a 
little explanation often will cause the 
man who has been indulging in it to be 
ashamed of himself. 


The United States Fidelity & Guar- 
anty is doing the entire surety business 
a good service in its constant warfare 
on personal suretyship waged through 
the columns of the Monthly Bulletin. 
Issue after issue it sets before the 
largest surety agency force in the coun- 
try the dangers in these bonds both to 
the sureties and the obligees, and the 
superiority of corporate bonds. This 
army of agents passes the word along 
and, while they may reap the first 
fruits, other agents and other com- 
panies come in for a share in the bene- 
fits. 

There is a vast amount of this sort 
of work to be done, not only in the 
surety field, but in the casualty field 
also. Comparatively few companies 
are bearing their share of this burden 
of educating the public through regu- 
lar company publications. It is a work 
that several of them could take up with 
profit to themselves and to the business 
generally. 

Along similar lines is the newspaper 
advertising the American Surety has 
done at times in various sections of 
the country. For example, a couple 
of years ago it spent about $6,000 ad- 
vertising in newspapers in Iowa. All 
the companies there reaped some of 
the benefits. 


Secretary Meininger of the German 


To have a claims drag | Commercial Accident calls attention to 


the prosperous condition of the farmers 
and the effect of their thrift in all busi- 
ness and professional interests in rural 
communities. While during the last 
ten years the value of all commodities 
rose ten points, the value of farm prod- 
ucts went up twenty-three points. 

Country agents, therefore, have a fer- 
tile field to work in, because of the good 
times on the farms. 























Liability Insurance 











The Travelers gives the following 
prolific causes of industrial accidents 
that can largely be reduced by inspec- 
tion suggestion: : 

Collapse of—Factory construction, 
coal bins, self-bearing concrete struc- 
tures, scaffoldings, shoring, mine and 
tunnel roofs, structural steel bridges. 
improper foundations, etc. 

Falling of—Elevators through break- 
ing of cables, failure of automatic 
clutches or other defects; piles of 
stock, building materials, earth, rock, 
etc. 

Struck by breaking of and falling— 
Derrick booms, guy wires, hoisting 
hods or buckets, cranes (including fall- 
ing of objects being hoisted when 
chains, etc., broke), small tools, levers. 
cases of goods, etc. 

Machinery — Punch presses, rolls, 

saws, knives, emery wheels, belting, set 
screws on shafting, cog wheels, moving 
platforms, fly-wheels, chips of steel, 
etc. 
Falls caused by—Unguarded hatches 
and shafts, defective flooring, stairs, 
sidewalks and frame scaffolding, place 
of employment, and into vats contain- 
ing acids or hot liquids. 

Railroads operated adjacent to plants. 





Two cases of interest to liability 
men have recently been decided in 
Illinois, both in the United States cir- 
cuit court of appeals. 

In the first case a millwright helper 
or apprentice was sent by his foreman 
to put back the cables on an elevator 
drum, the cables having unwound when 
the elevator reached the bottom. While 
he was on the crossbeam of the ele- 
vator, reaching toward the drum, which 
was attached to the basement ceiling, 
the counterweight fell from the top, 
broke out of its guides and struck his 
left leg, crushing it so that it had to 
be amputated near the hip joint. 

The court said: “The jury had the 
right to accept the testimony of plain- 
tiff that immediately after the accident 
the cable at the point in question ‘was 
all busted and unraveled, looked like 
fifty or sixty small wires, all sticking 
out, looked all rusty and black.’ From 
this the inference of a rust-eaten con- 
dition of long standing might fairly be 
drawn.” 

Two weeks before the accident, the 
man whose duty it was to inspect the 
cables found one of them defective, 
and made a requisition for 300 feet of 
new cable, but he could not say whether 
it was the elevator or the counter- 
weight cable. The court said that: “If 
he found the one cable to be defective 
it was his duty to have examined the 
other that was on the same drum and 
subject to the same rust-producing at- 
mospheric conditions of acid fumes and 
moisture; and defendant is chargeable 
as of that date with knowledge of what 


such examination would have dis- 
closed.” 
The court further held that a ver- 


dict for $7,500 was not excessive. The 
plaintiff had been earning $2.50 per 
day. 

In the opinion in the other case it is 
stated that the plaintiff had been sent 
up to the fourth floor of an elevator 
to move a spout that was about seven 
feet from the floor and near the ele- 
vator. The elevator opening was 
guarded by a sliding bar. In moving 
the spout it was customary to use a 
stick to lift and guide it. 

The plaintiff went up on the elevator, 

















which everyone used as convenience 
required, put the guard across the open 
ing, saw that the elevator was in place 
and began to move the spout. While 
walking around the opening, with his 
eyes directed upward, he came to the 
opening. The elevator was gone, the 
bar was out of place, and he stepped 
through the unguarded opening. 

The foreman had meantime come to 
the same floor and saw the conditions, 
but supposed the plaintiff knew them 
also and said nothing. 

If it be conceded that on this state of 
facts defendant was negligent in adopt 
ing such a construction and location of 
spout and elevator guards, and such 
methods of operating them, the court 
holds that, nevertheless it is clear that 
the peremptory instruction for the de 
fense was right. All the conditions 
were obvious and were as well known 
to plaintiff as defendant. He knew the 
situation and methods under which he 
would have to work. And so, the risk 
of the movement of the elevator by 
some employe, the risk of the failure 
of himself or another to secure prop 
erly the bar across the opening, and 
the risk of the failure of foreman or fel 
low servants to understand his peril 
and shield him from it, were all risks 
that he had assumed. 


Some agents of liability companies, 
especially in large cities, are giving 
more attention than formerly to own 
er’s indemnity and contractor’s indem 
nity insurance. These policies are in 
tended to protect the owner from loss 
which may arise through his being 
made a defendant to a suit brought 
primarily against a contractor, or a 
contractor where the suit is primarily 
against a sub-contractor. There is sel 
dom a loss under one of these policies, 
as the liability policies of the con- 
tractor or sub-contractor provide pro- 
tection against claims which arise, but 
these indemnity policies are valuable 
to the assured as service contracts. As 
the premium is small the owner or 
contractor often prefers to pay such a 
premium than to take chances on hav 
ing to pay an attorney a much larger 
sum to defend him against a suit that 
may arise. 

The Standard Accident got out new 
forms of these policies recently, the in 
suring clause in the owner’s form be 
ing as follows: 

Does hereby agree to indemnify the 
assured, named and described in the 
declarations forming part hereof, 
against loss or expense by reason of 
the liability imposed by law, and to 
defend, as hereinafter provided, against 
the claim that liability is so imposed 
upon the assured for damages on ac 
count of bodily injuries, including death 
at any time resulting therefrom, acci 


, dentally suffered by any person or per 


sons by reason of the negligence of 
any contractor or subcontractor of the 
assured while engaged in the operations 
described in said declarations, and dur 
ing the continuance thereof, or by rea 
son of materials intended for such 
operations placed upon the premises 
hereinafter described, or lawfully main 
tained upon a highway immediately ad 
jacent thereto, or by reason of such 
injuries caused to or by any watchman, 
employed by the assured, while caring 
for such premises and materials; al- 
ways provided such bodily injuries are 
suffered within the policy period de 
fined in said declarations. 





It’s the poor horse, not the thor- 
oughbred, that shies at every dark spot 
in the road. 
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Surety and F idelity 


In the July Bulletin, the United 
States Fidelity & Guaranty says: 

“Owing to the importance of the 
matter, we desire to call especial at- 
tention to the fact that we now have 
165 agents who are authorized to direct 
the issuance of judicial bonds. This is 
a decided increase, as only fifty-nine 
agents possessed the authority. How- 
ever, as the service rendered by these 
agents had been so uniformly satisfac- 
tory and of such advantage to our 
clients, we concluded that the interests 
of the company demanded that we con- 
fer the authority on a larger number.” 

This simply shows the desire on the 
part of the company—and this one is 
like most others in this regard—to give 
its agents authority as fast as they 
show themselves capable of exercising 
it. The agent with broad powers has 
a great advantage over his competitor 
with narrow ones. The contractor do- 
ing work in many states or the lawyer 
filing papers in many courts is not like- 
ly to deal with the agent that has to 
refer everything to the home office if 
one is available who immediately can 
execute the bonds he wants. The way 
to get authority is, not to put up a 
strong talk to the home office, but to 
do business and exercise good judg- 
ment under present powers and prove 
to the company that it would be to its 
advantage to extend them. 

The state manager of one of the 
surety companies recently has appointed 
a number of cashiers or assistant cash- 
iers in banks as local representatives of 
his company and proposes to transfer 
other agencies to this class of men as 
he has opportunity. Those so far ap- 
pointed are proving on the whole more 
satisfactory than insurance agents or 
lawyers. 

This manager figures that in small 
places the bankers are constantly be- 
ing asked to go upon personal bonds 
and the representation of a surety com- 
pany gives them an excellent opportu- 
nity to side-step these requests and at 
the same time to present the advan- 
tages of corporate suretyship. Fur- 
thermore, bankers’ generally know 
more about the man who is seeking a 
bond than do the general run of men 
and are in a better position to judge 
whether the company ought to become 
his surety. The presence of a surety 
agency in a bank is claimed to be a 
good thing for the bank as it enables 
the banker to present claims for the 
deposit of the assets of the estate in 
that bank for purposes of joint control. 











Surety agents outside of the larger 
cities in many instances overlook the 
fact that by failing to push their busi- 
ness they are depriving themselves 
and their customers of privileges they 
might both enjoy. When a surety 
company appoints a new agent it is 
obliged to restrict his authority. The 
chances are that he has not had suf- 
ficient experience to warrant the grant- 
ing to him of broad powers, and even 
though his legal training, business ex- 
perience or knowledge of men may 
make him competent to pass upon ap- 
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plications, the company becomes aware 
of this fact only through experience. 
If an agent contents himself with sub- 
mitting an occasional application the 
company has no reason to believe that 
he has become a competent surety man 
and it is likely never to increase his 
powers. He continues to be handi- 
capped by having to submit nearly 
everything to the home office and have 
much business turned down that he is 
satisfied ought to be accepted because 
he knows the man that wants the bond 
and knows that he will be a safe prin- 
cipal. 

On the other hand, if the agent 
pushes his business hard the company 
soon sees that he is getting experience. 
If his offerings are for the most part 
acceptable it sees that he has under- 
writing judgment. As his _ business 
grows it learns that he is an energetic 
man that other companies will get 
after and that it must show him all 
reasonable consideration in order to 
hold him. His recommendations bear 
constantly more weight. Applications 
which would have been declined once 
are accepted because he makes it clear 
that there are special grounds why 
they should be. He is given power to 
execute bonds for which previously he 
could only take applications. He is 
able to give quicker service and to help 
out men that he knows are worthy. 
Not only does he get more applications 
because he is known as the live surety 
man of the town and can give better 
service than his competitors can, but 
the percentage of applications declined 
grows smaller. He builds up a profit- 
able and satisfactory business and 
places himself in a position where his 
company is generally glad to show him 
every possible consideration. 





As pointed out by an experienced 
surety man, competition among surety 
companies is now on the basis of serv- 
ice, aside from the personality of the 
agent, which is always a very strong 
factor. Until last year rates cut an 
important figure. Now practically all 
companies charge the same rate, and 
the question is largely one of service. 
The company which can furnish the 
bond with the least delay has the ad- 
vantage. This is probably one reason 
why so many companies are giving 
branch offices more extensive powers. 


As showing how little headway cor- 
porate suretyship has made in some 
parts of the country, a former special 
agent of a surety company tells that 
two or three years ago his company 
bonded a judge in Missouri. Shortly 
afterward the judge appeared at the 
Kansas City office and requested that 
the bond be-canceled. He said that 
the people in his district had become 
suspicious of him. They thought that 
if he could not get his friends to sign 
his bond but had to pay in order to get 
a surety there must be something 
wrong about him. To allay this feel- 
ing he had concluded to give up his 
corporate bond and get a personal one. 





If each of us were compelled to turn 
our words into deeds, there would be a 
noticeable diminution in the hot air in- 
dustry. 
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Capital paid in cash, - 
Premium Reserve, - . 
Claim Reserve, - 
Surplus, - - 


Total Capital, Surplus and Reserves 


JOHN R. BLAND, President GEO. R. CALLIS, Vice-Pres. 


Home Office Bldg. 


THE UNITED STATES 
_ FIDELITY 6 GUARANTY 


COMPANY 


Baltimore, Md. 


Calvert, German € Mercer Streets 





- $1,700,000.00 
$1,482,695.84 
704,057.29 

287,316.34 2,474,069.47 

. $4,174,069.47 


nd Treas. ISIDOR RAYNER, Genl. Counse 


| desirable business 
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Miscellaneous Lines 

Agents should find restaurants good 
burglary insurance customers. Many 
of them keep open all night or at least 
are ready for business early in the 
morning. Raids are made at an op- 
portune time by burglars, when there 
are but few patrons. The dangers 


should be presented to restaurant 
owners. 











Mercantile burglary insurance is a 
line that has to be written with much 
care and intelligence if companies are 
to make any money at it. It is the 
experience of managers that very many 
of the risks offered are undesirable, the 
owners feeling that there are serious 
chances of loss by burglary. The really 
has to be solicited 
vigorously, as the owners, like the com- 
panies, think there is comparatively 
little danger of loss by burglary and 
they therefore are inclined to assume 
the risk themselves. 

As show‘ng how little burglary in- 
surance is known, a manager in Chi- 
cago tells that a few weeks ago an 
agent of a life insurance company came 
into his office and said he had heard 
that there was a kind of insurance to 
protect property owners against loss 
by burglary and theft. If he had been 
correctly informed he thought he could 
sell some of it. He was fitted out with 
the necessary supplies and within the 
next few weeks turned in business 
amounting to $100 or more. 


Question.—Can you furnish me the 
name of a company that will write 
burglary insurance on jewelry while 
kept in the show cases? 

Answer.—Most of the regular bur- 
glary insurance companies would write 
jewelry in a show case as part of a 
jeweler’s stock, provided an amount of 
insurance was taken bearing some rea- 
sonable ratio to the value of the stock. 
Such policies, however, limit the com- 
pany’s liability on any one article to 
a specific amount, 

If the stock is put in a safe at night 
and the owner desires burglary insur- 
ance only to protect it while in show 
cases during the day he can get a hold- 
up policy at a much lower rate than a 
-egular burglary policy. 





COMPULSORY INSURANCE 


Consul B. M. Rasmusen, of Stavan- 
ger, describes last year’s operations of 
the Norwegian compulsory accident in- 
surance law: 

“The law was enacted by the Storth- 





factories shall provide accident insur- 
ance for their employees, and failure to 
comply therewith is punishable by fine. 

“There are 242 establishments in the 
city of Stavanger subject to the pro- 
visions of this law, and the number of 
casualties during the year 1908 was 146, 
against 145 in 1907 and 116 in 1906. The 
total amount of premiums paid in 1908 
was $15,116; the benefits received ag- 
gregated $8,917; leaving a net balance 
of $6,199 in the national fund. There 
are at the present time 187 persons re- 
ceiving benefits in the shape of monthly 
pensions from the city of Stavanger, of 
which 11 are widows, 15 minors, and 
161 persons of both sexes whose earn- 
ing ability has been either partly or 
wholly destroyed. The distribution of 
pensions between the several classes 
was as follows: Widows, $480; minors, 
$486; persons injured while at work, 
$5,248; and hospital and care for in- 
jured, $2,703. 

“Accident insurance is gradually gain- 
ing in favor with both employers and 
employes, though the former are 
strongly opposed to the payment of in- 
demnity and for medical services to the 
injured the first four weeks, as the law 
requires. The law gives general satis- 
faction, and its operation has caused no 
sacrifice worth mentioning; on the con- 
trary, it has promoted a more intelli- 
gent understanding of one’s responsi- 
bilities.”’ 





DON’T LIKE THE _ BUSINESS 


Few, if any, of the liability man- 
agers in Chicago who are writing auto- 
mobile property damage and collision 
insurance, regard these lines with any 
favor. They think them poor business, 
but write them because the companies 
are willing and the brokers desire it. 
Most of the managers have no idea 
where the companies will “get off at.” 
Reports have it that several companies 
have shown loss ratios near or above 
100 percent on these lines. 

One manager says that collision 
losses are the worst to adjust of any 
claims he has ever dealt with. Unfair 
and exorbitant claims are constantly be- 
ing filed. A small damage gives some 
assured an opportunity to have a ma- 
chine almost made over and send the 
bill to the liability company. Old parts 
are burnished up and used and bills 
sent for new parts and bills are sent for 
new wheels when the old ones cannot 
be produced. This manager thinks 
companies either must consent to be 
cheated much of the -time or fight over 
adjustments, get bad reputations with 
assured and lose other lines, such as 
automobile liability. 





FIDELITY““DEPOSIT 
COMPANY of MARYLAND 


Fidelity Judicial Contract 


~BONDS 


Capital $2,000,000 


Conkling, Price & Webb 


GENERAL AGENTS 


N. Y. Life Bldg., Chicago, Ifl. 
Frank A. Preston 


GENERAL AGENT 


Lemcke Bidg., Indianapolis, Ind. 
E, Shriver Reese 


GENERAL AGENT 


Soc. for Sav. Bidg., Cleveland, Ohio 


Assets $6,110,216 


Net Surplus $2,536,505 


Roger L. Merrill 


GENERAL AGENT 


Majestic Bldg., Milwaukee, Wis. 


Whitaker Bros. & Penny 


GENERAL AGENTS 


Chamber of Commerce, Detroit, Mich. 


John P. Ryan 


GENERAL AGENT 


Union Trust Bidg., Cincinnati, Obio 
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Accident and Health| 








One of the companies answers the 
question, “What is accident insurance? 
as follows: 

“It is insurance against the misfor- 
tunes that are certain to come, misfor- 
tunes that no man can foresee; it is 
insurance against the disaster that must, 
sooner or later, overtake every man; 
it is insurance against carelessness, the 
carelessness of self and more especially 
against the carelessness of the great 
mob of humanity that has no thought 
for the comfort and safety, the well- 
being and happiness, of others; it is 
insurance of insurance, for not only 
does it provide in time of want and pri- 
vation, but it then enables one to main- 
tain other insurance which short-sight- 
edly is regarded as really essential; it 
is insurance against an insurance in the 
taxes to be paid for the maintenance 
of charity hospitals, poor-houses and 
homes for the aged, which are crowded 
because the inmates, or those upon 
whom they were dependent, did not 
have it; it is ‘beating the devil around 
the bush’ by ‘taking a chance’ on ‘tak- 
ing a chance,’ and winning out by 
lengths and lengths; it is insurance 
against the wear and the tear of inani- 
mate things, to which, daily and hourly, 
man trusts his life; it is 
against breakage and wreckage, the toll 
of which numbers their thousands per 
annum; it is insurance against the ele- 
ments, for lightning, floods, landslides, 


tornadoes, cyclones, hurricanes—these 
give no warning of their coming; it is, 
of all, the insurance that is most nec- 
essary to the man whose time, limb, 
sight or life has value.” 

More than 500,000 men and women 


are injured or killed in the industries 
annually in the United States, or one 
person every minute. This industrial 
carnage costs the people of the coun- 
try, directly and indirectly, 
and a half billion dollars—a sum larger 
than the national debt. 


L. A. Greenwood, manager of the 
life and accident departments of the 
Travelers at Chicago, gives it as his 
experience that all the life insurance 
men he puts on do more life than ac- 
cident business the first year, but there- 
after do more accident than life, based 
on premiums. The first agent he ever 
contracted with declined to take out 
any accident literature or have anything 
to do with that branch. After a few 
months a prospect refused to take life 
insurance, but insisted upon taking an 
accident policy, and the agent some- 
what reluctantly took his application. 
Then he brought in other occasional ac- 
cident applications. At the end of his 
first year he had written $4,000°in life 
premiums and $2,000 in accident pre- 
miums. If all policies renewed he had 
$200 renewals coming on the former 
and $250 on the latter. He threw down 
his life rate book and said he was go- 
ing to write accident insurance ex- 
clusively. But he did not. His acci- 
dent solicitation brought him so many 
good life prospects that he wrote more 
life business the second year than the 


insurance ; 
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first, but increased his accident business 
to a much greater extent. 


“Well.” said the merchant, at last. 
after a siege of an hour, “I think I'll 
take a policy.” 

The agent smiled; he drew out an 


application and a fountain pen and pro 


ceeded’ to write the application. 
“Query 7,” he said, “Are you an auto- 
mobilist ?” 

“No,” said the merchant. 

“A motorcylist, then?” 

“No.” 

“A bicylist, perhaps?” 

i Jo 99 


The agent heaved a profound sigh, 
and tore up the partly-completed ap- 
plication. “I am sorry,” he said, “but 
we no longer write pedestrians.”— 
Stamina. 


The salesman’s personal force is an 
influence that emanates directly from 
his own unlimited belief in his own 
proposition. It is the magnetic powe: 
of sheer earnestness. 

Before an agent can be successful 
as a salesman he must become a mas- 
ter. He must master himself and 
dominate the minds of others. People 
take insurance not of their own voli- 
tion, but due to solicitation. The sales- 
man must modify or rather strengthen 
his own weak points and develop his 
own powers before he can persuade 


others. Infirmities can be overcome 
whether they be physical, mental or 
moral. 


No agent can succeed without self- 
mastery. It pays to analyze one’s pow- 
ers, to come to an understanding of 
one’s capabilities. A surgeon, self- 
confident, cuts to the vitals to save 
life. He knows his capabilities. Luck 
means but little in life’s competitive 
strife. Work is the key that opens 
the golden chest. 


A noticeable movement in the ac- 
cident insurance field at present is the 


| organization of assessment associations 








on the lines of the 
associations, but not 
membership to any one class of busi- 
ness men. The commercial travelers’ 
organizations have proved the correctness 
of their plans by many years’ success- 
ful experience. They have shown that 
notwithstanding the railroad and hotel 
hazard they can carry their members 
at a low rate. Representatives of regu- 
lar companies very much doubt whether 
these new organizations can carry their 
members at a similar rate, as they 
undertaking to do. It is claimed that 
a miscellaneous lot of office and pro- 
fessional men, merchants and_ sales- 
men will show a higher loss ratio than 
traveling men. Whether this claim is 
founded on fact or is put up as an ar- 
gument against the business men’s as- 
sociation, it will require experience to 


traveling men’s 
confining the 


are 


show. 

At some points the new _ business 
men’s associations are making serious 
inroads on the select and preferred 
business of the regular companies. 
With rates about half those of stock 
companies, they prove attractive to 
many notwithstanding the possibility 
of increased or extra assessments. 
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The Continental Casualty Record 
puts in the mouth of an agent a pow 
erful argument to use when the old ex 


cuse, “I can't afford it,” is made. It 
says: 

“Il shall not controvert your state 
ment. | am of the opinion that you 
know your own affairs better than | 
do. If you don’t, you should have a 
conservator, and if you had a _ con- 
servator there is not a company in the 
land that would issue you a policy. I'll 
agree with you that you can’t afford 
it, but I want you to answer an honest 


question honestly—will you do it? If 
you can’t afford to pay five or ten cents 
a day now, while you are able to earn 
a salary, for a policy which will give 
you anywhere from $30 to $90 a month, 
according to your business, if you were 
on your back, what in the world are 
you and your family going to do if you 
do get hurt or sick and the doctor is 
coming to you? Where in the 
world are you going to get the money 


see 


to pay the additional expenses? Look 
me square in the eye and tell me upon 
your honor that you cannot afford to 


spend the few cents per day for a policy 
which would give your wife and your 
children and your loved ones a roof 
over their heads and bread and meat 
on the table at a time when you know 
that you couldn’t earn the money to 
provide for them, and I'll give you the 
price right out of my own pocket to 
make this provision! Your statement 
that you can’t afford it is the greatest 
and best reason that you could have 
found why. you should have this pro- 
tection. What you mean is that you 
can’t afford to be without it. I appeal 
to your good common sense, to your 
reason, to your judgment. Find one, 
only one, good reason now why you 
should not have the protection of some 
good health and accident company, and 
I’ll give you a new hat if you will tell 


it to me. If you do not find it, then 
listen to reason, good common sense 
and judgment, especially when these 


are all your own. 

“To such a person I would point out 
the importance of taking such a policy, 
the cost of which is only a few 
a day, and these few pennies will not 
make any material difference in his 
situation at a time when he is well and 
able to work, and if any misfortune 
should happen, it would make a whole 
lot of difference to him if he had a 
health and accident policy. I would 
also point out to such a party that if 
it takes all he can earn to support 
himself and his family, what would he, 
and they, do if his earning capacity 
was cut off through either sickness or 
accident? In such a case it would cost 
him just as much to live as it does now, 
with the additional expense of doctor 
and medicine, and possibly a nurse, 
and even if he has a few dollars laid 
aside the best investment he could 
make is to invest a few of those dollars 
in a health and accident policy and lay 
it aside.” By doing so, he would at 
least have secured income in case of 
disability until such time as he would 
recover and be able to resume his work 
If a man is really poor and has nothing 


cents 


too, 
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ili 
else in this world but his health and 
strength, and that is all he has as a 
stock in trade, he’s the one of all men 
that needs the protection, and he is 
the one that cannot afford to take 
chances by being without it. 

“You are wrong, my friend; you 
can't afford to be without it. Any man 
can carry a policy of some kind with 
us. If you don’t save something while 
you are able to work, what are you 
going to do when you are disabled so 
that you cannot work? Our poor 
houses, county farms and charity hos- 
pitals would be empty if our people, 
instead of saying, ‘I can’t save,’ or ‘I 
can’t afford it,’ would say ‘Il will make 
provision so that if I am disabled I 


” 


will not be an object for charity.’ 


BACK TALKS TO LIVE MEN 
IN THE INDUSTRIAL FIELD 


lf you were in the middle of a big 
lake, in an old row boat and it sprung 
a bad leak, would you sit idly by and 
watch the boat sink? Not on your 
life. You would grab your hat, or 
anything handy and do some of the 
tallest bailing in the history of the 
world. 

You’d put forth an effort that would 
make all the work you'd done in your 
past life look like a plugged nickel. 

In fact you’d surprise yourself, be- 
cause you never thought it was in you. 
Don’t wait to get in a leaky boat to 
become acquainted with your real self, 
but get out in the open and look your 
self over for bad spots. When you 
find them, mark them with red chalk, 
as danger signals. 

Then go back to work. Work like 
you did when bailing, and you'll be sur 
prised to see what a success you'll be 
in the accident insurance world. 

If you will devote only part of the 
energy to the selling of health and ac- 
cident insurance that you did to bail- 
ing you will make enough golden dol 
lars to be called a well-to-do man. 

Thousands of men have never heard 
of accident insurance and are waiting 
for you to tell them what a wonderful 


help it is to any one who works for 
wages. 
Be a bailer, go out into the world 


every day and bail your way out with 
applications, then when safe at home 
count your well earned money. 

There are over 50,000 reasons why a 
man should carry health and accident 
insurance and only one why he should 
not—and that one is bad risk. 

Make a live wire out of your ener 
gies and watch the actual cash results 
that will come to you. 

loyal to your company. 
policy on its real merits and 
will crown your efforts. 

Prospects won’t come to you—there- 
fore you should hunt them out. 

Yours for work which makes success, 

“One Wuo Has Been THere.” 

P. S. Try the work cure for lack 

of money—sure cure guaranteed. 


Sell the 
success 





There is no man more than half as 
cunning as he thinks he is. 
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THE PHILADELPHIA CASUALTY COMPANY 


WALTER LE MAR TALBOT, Pres dent 


Capital - - - 


Total Assets, April 1, 1909 - 
Surplus (Policyholders) 


AFE 
UPERIOR 


ATISFACTORY 
Health, 


Personal Accident, 


$500,000.00 
$1 ,427,564.00 
$714,598.00 


Pouicies 


Liability, Automobile 


Plate Glass and Credit Insurance 


AGENCY CORRESPONDENCE SOLICITED 
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W. E. A. WHEELER, President Entrance Tali Off 


“Mr. W. E. A. Wheeler, its President, holds the world’s 
record as a business getter for young companies, and produced OFBERS 
the business on such an economic basis that the oldtimers 
— wonder how he did it. With the ae equipment — w. E. A. WHER, Presi 

nion National’ and its marvelous array of specialized talent 
misap : : : -President @RLES y 
in its working forces, all of which are thoroughly organized H. W. BEAUCHAMP, Vice-*res' MSs 


. . . . 7 psj DW 
and working like a perfect machine, Mr. Wheeler will smash GEORGE W. HALL, Vice-President ‘ ARD} 
his own matchless record as a business getter, because he has F. B. MacCARTHY, Secretary AFFERT 
oa at his command which were never within his reach E. C. VAN DYKE, Treasurer ERD & vp 
before.” 






Capable, reliable men should communicate with us atfte, 
W. E. A. WHEEER 
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f@ylvania. Charter Perpetual. 









* Pennsylvania Buiding 
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H. W. BEAUCHAMP, Vice-President 


“Dr. Beauchamp is organizing the field force, and from 
his wide experience in this important branch of the business, 
he is able to select only such men as will bring results, so there 
will be no drones in the hive of solicitors for the Union 
National to drain the treasury by taking money they do not 
work for.” ‘ 


YEBERS 


WH 


R, President 


ent BPLES M.SAULSON, Supt. of Agencies 
nt BDWARD My. GRAMM, Medical Director 
RAFFERTY, Consulting Actuary 
ERD & VAN DYKE, General Counsel 






at fice, Sf f There is big money in it for you. 


HELER, President 
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AMONG GASUALTY AGENTS 


HAS ITS FIGHTING BLOOD UP 
American Surety Company Will Do 
Thorough Work in Testing Some 
Nebraska Statutes 


—_—» 








Omaha, Neb., Aug. 25.—(Special.)- 
That a thorough test of the constitu- 
tionality of the new Nebraska bonding 
law will be made, to head off the va- 
garies of succeeding legislatures in ref- 
crence to such ‘matters, is now the de- 
termination of the American Surety, 
according to instructions given to its 
Nebraska attorneys, Montgomery & 
Hall, of Omaha. Mr. Montgomery has 
just returned from a conference of sev- 
eral days at the general offices in New 
York. 

The law in question is one passed by 
the last Nebraska legislature creating a 
state bonding board, consisting of the 
governor, the attorney-general, and the 
state auditor, to fix the maximum bond 
rates that may be charged in the state. 
The board organized in June, and its 
rates became effective July 1. Though 
deep cuts were at first proposed, the ex 
isting rates were subsequently put into 
effect, with a few exceptions, notably 
on depository bonds. 

The American Surety has already be- 
gun proceedings in federal court at 
Lincoln to bring about a decision on 
the constitutionality of the law, but the 
attorneys decline to disclose for the 
present their plan of action. 

\s to the defense of suits begun by 
the attorney-general in the state courts, 
believed to be out of spite, there is no 
such hesitancy. These suits consist of 
a petition filed in the district court at 
Lincoln asking that the company be 
enjoined from doing business in Ne 
braska because it has not complied with 
the Junkin antitrust law, which re- 
quires that each of “all companies” do- 
ing business in the state shall file an 
undertaking that it will obey the laws of 
the state and that it will file an annual 
report; and of two criminal actions be 
gun in the county court at Lincoln, one 
alleging failure to file the undertaking 
and one clrarging failure to file the an 
nual report. Different years were se 
lected in these two cases. 

Strong features of the defense will be 
that the bonding companies are specific- 
ally governed by the insurance laws of 
the state, and being specifically men 
tioned, are removed from the general 
terms of the Junkin antitrust law, as 
the supreme court has held in similar 
cases; that the state authorities have 
not themselves held the Junkin anti 
trust law as applicable to insurance or 
bonding companies, because they have 
asked for no reports or -undertakings 
under it, or provided blanks whereby 
they might be made, and that on the 
contrary the state auditor has four 
times since the Junkin antitrust law 
went into effect issued an = annual 
license to the American Surety, certi- 
fying to the fact that it has complied 
with all of the laws of the state. 





Conflict in Laws Seen 

In Nebraska, it has become a serious 
question with the bonding companies 
in some instances as to which is the 
larger, the state law or the federal law. 
lor instance, there are several national 
banks located near Indian reservations 
in the northern part of the state that 
do a profitable business in the handling 
of Indian funds. Last year they gave 
bonds written at 50 cents for the safe 
keeping of the funds. The federal gov- 
ernment, by a recent congressional en- 
actment, says that not to exceed 35 
percent increase shall be allowed in the 
bond charges made last year. Thus 
the bonding companies could run their 
charges up to 67% cents and still be 
within the federal law. But the state 
bonding board has fixed a maximum 
rate of 25 cents on this class of busi- 
ness, Attorneys for the bonding com- 
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panies have advised them to stay on 
the safe side. and hold down rates to 
25 cents until pending litigation as to 
the authority of the state bonding board 
is settled. 





Appoints Memphis General Agents 

Agency Superintendent Gilbert Cong- 
don of the Empire State Surety has 
been in the south this week making 
important agency changes at Memphis, 
Tenn. He has withdrawn from the 
territory of General Agent A. B. Ma- 
son of Nashville the counties of Shel- 
by, Fayette, Tipton, Haywood, Lauder- 
dale, Dyer and Obion, and has appoint- 
ed as general agents for these coun- 
ties F. B. Hunter & Co., Porter build- 
ing, for bonds, burglary and all liabil- 
ity lines, and Frank J. Rice, Tennessee 
Trust building, for health, accident and 
plate glass. Hunter & Co. are very 
prominent general fire agents, and Mr. 


Rice was formerly agent for the com-, 


pany and reported to Nashville. <A 
large increase in Tennessee business is 
expected as a result of the change. 


Rates on Auto Trucks 
In some of the large cities where 
auto trucks are being used, liability 
companies find their experience is very 
unprofitable, but some of the newer 
companies writing automobile liability 
are taking the business at rather low 
rates. In Chicago the more conserva- 
tive companies are demanding $100 for 
wholesale delivery autos and $150 for 
retail. Some heavy claims have resulted 
from children especially, being killed 

or injured by these large trucks. 





Will Enter Several States 

The Illinois Surety has received the 
necessary blanks on which to make ap- 
plication for admission to Connecticut, 
Maryland, North and South Carolina, 
Florida, Alabama and Tennessee. The 
reason for this sudden expansion is to 
enable the company better to handle 
the business of certain railroad lines. 
It purposes, however, to establish agen- 
cies in each of these states in due time. 

When asked whether in view of ex- 
tending its field the company would 
now increase its paid-up capital to 
$500,000, President F. M. Blount stated 
that nothing would be done in that di- 
rection immediately. If the present sat- 
isfactory conditions in the surety busi- 
ness continue, it is likely the company 
will increase its capital, but if a break 
should occur and there appear pros 
pects of a return to old cut-rate condi 
tions, it would be easier to earn divi- 
dends on $250,000 than on $500,000. 


Abandoning the Note Plan 

There is a tendency among Iowa ac- 
cident companies to get away from the 
old note system, and the Bankers Ac 
cident has abandoned the plan entirely. 
Hereafter accident insurance in this 
company will be paid for in cash either 
by the year or in installments, but 
notes will not be accepted. It is stated 
that the insurance department has been 
inclined to favor abandonment of the 
note idea, holding that companies 
should seek to retain policyholders be- 
cause the latter like the company and 
not because they afe tied up to it by a 
note to run a certain number of years. 


Aetna Indemnity Increases Capital 

Stockholders of the Aetna Indemnity 
at a special meeting last week unani- 
mously voted to increase the capital 
stock of the company by the issue of 
$100,000 new stock to be sold at 110, 
thus adding $10,000 to the surplus. 
Present stockholders will be given the 
first chance to subscribe and an under- 
writing syndicate will take over any 
stock mot so taken. This will give the 
company $350,000 capital and about 
$127,000 net surplus, based on its last 
statement to the treasury department. 

This is the first move toward placing 
the company back in the position it 
held, as regards capital, before the 1907 
panic, when it unfortunately had on 
hand a lot of Heinze securities and was 





AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident] and Health, Fidelity and Surety Bond: 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 





Special Inducements to Agents?and Brokers 





HUTCHINSON & COOLEY, “*eriumsts' 159 La Salle St., Chicago 


CHRIS. SCHROEDER & SO 


see ects 83-85 Michigan St., Milwaukee 


E. J. SCOONOVER, “torrie” 509 Law Building, Indianapolis 
TRAFFORD N, JAYNE, tor itimessts 109 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr.,“‘cite"sty Noc'ks.” 312 Johnston Bldg., Cincinnati 
THEPHYPERS BROS. 60. ,nortncasters onic 8 12 Park Bldg., Cleveland 


Gen. Agt. for 


RUSS L, WHITNEY, Western Ohio 


739 Reibold Bldg., Dayton 





COLONIAL CASUALTY CU., 
HUNTINGTON, W. VA. 


Writes all forms Personal, Accident and Health 
Insurance. Agents wanted in Ohio, West Virginia, 
Kentucky, Virginia, North Carolina, Tennessee 
and Alabama for the Commercial, Industrial and 
Railway Instaliment Departments. 


“THE OHIO COMPANY. ' 


The Bankers Surety Compan 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paic 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws. 


$200.000 Doposited with Insurance Commissione 








“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 


When better Accident and Health policies ca: 
be written, we will write them. 
Good Contracts in Good Territory to Good Mea. 
Producers address 
H. G. B. ALEXANDER 
President and General Mansga 


£208 Michigan Ave., Chiesgo, Ill. 
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the producer. 


commission basis. Writes 





CAPITAL 
$100,000.00 


Security Casualty Company 


OF INDIANAPOLIS 
Acompany up-to-the-minute in its methods, ideasand policies. Protect 
Wants agents and special representatives on salary o1 


Commercial or Industrial Health and 


Accident, Automobile, Fire, Theft and Collision Insurance. Cor- 
respondence with producers solicited. Address the Company 








WANTED 





Hustlers desiring top notch contracts in growing, progressive Company, 
Popular Up-to-Date Health, Accident and Death Policies. 30,000 risks 


in force in thirty States. 


Liberal compensation guaranteed. 


Monthly and Annual Premiums. 


Cash Capital and Surplus, $200,000. 


FEDERAL CASUALTY COMPANY, Detroit, Mich. 





The Union Health and Accident Company 


DENVER, COLORADO 


SURPLUS, $38,000.00 


CASH CAPITAL, $100,000.00 


Issues all the latest forms of Health and Accident policies on both commercial and industrial plan. 
State Agents wanted in Pennsylvania, West Virginia, Kansas, South Dakota, Washington and California. 
District Managers desired in Colorado, Wyoming, Utah, Alabama, Arkansas and Arizona. 
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obliged to cut its capital in two. Its 
assets are now of very high character, 
its agency plant is in fine condition, its 
underwriting methods are sound and 
conservative, its business is increasing, 
= the company is prospering gener- 
ally. 





Report on Fidelity Accident 
At the request of several states which 
the company desires to enter, the Mich- 
igan department has examined the Fi- 
delity Accident Company of Saginaw. 
This company was recently organized 





with $100,000 capital and $10,000 net 


| es 
Surplus and Capital ../.............. 460,323 
PE MENG oi dctuneneessenckoesess SEE 


Disability Insurance, Sickness or Accident, 
$1.00 per month to $100.00 per year. 


EXCLUSIVE TERRITORY. 


E. FORREST, Secy., Chicago 


United States Casualty Company 


Accident, Health, Disability, Lia- 
bility, Boiler, Burglary, Physi- 
cians’ Defense, Sprinkler Leakage. 


H. H. WOODSMALL & (0., STATE AGENTS FOR 


Law Building, - INDIANAPOLIS 








surplus paid in, and reinsured the fb 


delity Accident & Protective Society, 
an assessment organization, operated 
by the same people. The assessmen 
society had about 7,000 risks, all in 
sured under monthly payment disability 
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policies, and with very few exceptions 
these have transferred to the new com- 
pany. The old society turned over to 
the new company all its assets, includ- 
ing $10,000 in bonds and a considerable 
amount of office fixtures. Secretary 
W. H. Howland was paid $6,905.65 for 
services and expenses in the organiza- 
tion of the new company. The state- 
ment as of Aug. 9 shows total income. 
including capital and surplus paid in, 
$125,381.71; disbursements, including 
organization expense, $15,800.71; total 
assets, including $4,416.97 in the hands 
of bonded collectors but not received by 
the company, $117,354.78; net surplus, 
$9.521.02. 

Deputy Commissioner Rowland, who 
made the examination, says: 

“The company is in the hands of éx- 
perienced underwriters, and men who 
are conservative in their business meth- 
ods, and in my opinion the affairs of the 
company will be conducted in a safe 
manner and in a way that will be satis- 
factory to this department.” 





COMBINATION TEAMS POLICY 


Philadelphia Casualty to Cover Same 
Hazards as Are Found in Au- 
tomobile Contract 


The Philadelphia Casualty will short- 
ly issue a combination teams policy 
covering teams liability, third party 
property damage, damage to assured’s 
vehicles and fatal injury to assured’s 
horses. The company says: 

This may seem like a wide departure in teams 
insurance but our company at the present time 
is covering automobiles far all forms of casualty 
insurance such as public liability against personal 
injury, third party property damage, damage to 
assured’s car and accident insurance; $5,000 for 
owner and $1,000 for chauffeur, all in one 
policy, so that we feel we are but bringing our 
teams policy up to our automobile contract. 

The requests from present policyholders for 
coverage of loss or damage to the assured’s 
vehicles and accident to their horses, have been 
so numerous and urgent that after much con- 
sideration and study we have approved and 
adopted our combination teams policy, covering 
as above in simple language that any one may 
easily understand at first reading, and a new 
prospectus of team rules and rates, for any one 
of the above features separately or combined. 





To Insure Incomes 
Articles of incorporation for the In- 


come Protective Accident Association 
of Des Moines, a new insurance asso- 
ciation for wage earners, have been 


turned over to State Auditor Blakely 
for his approval, by C. H. Baker of 
Des Moines. Mr. Baker proposes to 
form rather a unique concern in the 


msurance field, a company that will 
provide for wage earners who suffer 
accidents or are unable to work be- 


cause of illness. The company will not 
limit its weekly indemnity to a fixed 
amount, but people with small incomes 
will he insured in proportion to those 
meomes. Mr. Baker is an experienced 
Msurance man and has been a large 
Producer of life insurance. His new 
plan will be watched with interest. 


Hope for Favorable Opinion 

Attorney-General Byers has not as 
yet rendered his opinion as to whether 
the lowa statute permits liability com- 
panies to issue automobile liability poli- 
cles in the state, but it is expected that 
the decision will be forthcoming short- 
ly. Insurance men are inclined to be- 
lieve that the attorney-general will 
favor them, but that he will probably 
add a few restrictions to the rules for- 
Merly followed. 


Growth of Benefit Association 


About a year ago the International 
Harvester Company organized an em- 
Ployes’ benefit association, agreeing to 
Contribute to a benefit fund $25,000 each 
year if 50 percent of its employes 
Joned the association, and $50,000 if 
*» percent became members. Seventy- 
ae percent have joined and it is be- 
leved that a larger proportion will be- 
come members this year. There is 
nothing compulsory about joining. 
“tembers contribute 2 percent of their 





wages to the benefit fund. The com- 
pany guarantees this and pays the as- 
sociation 4 percent interest. In case of 
disability a member receives, after the 
first seven days, one-half wages for a 
period not exceeding one year. If an 
employe die from sickness his heirs re- 
ceive one year’s wages, if from accident 
two years’ wages. There are also pay- 
ments for loss of limbs and like acci- 
dents. 


MAY BOND ITS OWN EMPLOYES 


Prospects Now Point to the Creation 
of a Fidelity Fund by the Gen- 
eral Government 





Washington, D. C., Aug. 23.—(Spe- 
cial Correspondence.) — The United 
States government will probably aban- 
don all dealings with bonding compa- 
nies after next year and carry its own 
risks. A fund will be built up in the 
treasury department from which the 
government will reimburse itself when- 
ever loss occurs. 

At the close of the special session, a 
congressional commission was organ- 
ized to study the bonding question, and 
it is hard at work. The self-insurance 
plan seems to strike the commission 
most favorably and the plan will un- 
doubtedly be proposed and recommend- 
ed to Congress next winter. In the 
past eight years, as shown by the rec- 
ords of the office of the auditor of the 
treasury, in transfers amounting to $37,- 
330,000,000 there have been tangles that 
lost the government $8,000. All this 
time the government was paying pre- 
miums on bonds amounting to $235,000. 

The plan under consideration calls for 
the payment of a small sum by each 
official in the departments where bonds 
are required. In a short time a con- 
siderable fund will be available. 

So complete and comprehensive are 
the government’s systems of checks and 
accounting that those favoring the fidel- 
ity fund claim that loss in the treasury 
department is well-nigh impossible, and 
yet the bonding companies advanced 
rates to a very great extent. 

The bonding companies are alarmed 
at this plan of the commission. Should 
the government adopt it, it might mean 
that hundreds of other corporations 
with large numbers of employes would 
adopt the same plan and spend more in 
their systems of checks and account- 
ing. The result would be a great fall- 
ing off in fidelity business. 

The investigation was called out by 
the remarkable increase in bonding 
rates, effective Jan. 1. The House voted 
to refuse all bonds at a greater price 
than those of last year, but the final 
compromise on the question permitted 
an increase of 35 percent in the rates. 


Making a Record 
In its first seven months of exist- 
ence the American Live Stock Insur- 
ance Company of Indianapolis has en- 
tered twenty states‘and written $90,000 
in premiums. Its loss ratio is less than 
fourteen percent so far. 





Plans of Georgia Life 

The Georgia Life of Macon, Ga., 
which received its home state license 
last week, will confine its life business 
to Georgia for the time being. It will 
enter a half dozen or more southern 
states for casualty and will write acci- 
dent, health, liability, steam boiler, 
plate glass and some lines of surety. 
It plans in time to move northward. 
The authorized capital is $1,000,000 
and it proposes to have $500,000 sur- 
plus. Nearly a third has been paid 
in. 


Lawson is Acting Manager 
The home office of the London Guar- 
antee & Accident has sent F. W. Law- 
son power of attorney as acting United 
States manager. General Manager 


Strong stated that he would come to 
America in due time, but he could not 
At the head office 


set the exact date. 


THE WESTERN 


UNDERWRITER. 


LONDON GUARANTEE AND ACCIDENT GO., Lt 


HEAD OFFICE 


CHICAGO 


A. W. MASTERS 


General Manager 


CONKLING, PRICE & WEBB, 
RAYMOND & RAYMOND, 
FRED L. GRAY COMPANY, 
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ESTABLISHED 
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General Agents 
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171 La Salle Street, Chicago 
310 Ford Building, Detroit 
Security j Bank Bldg., Minneapolis 


ASSETS $258,000 00 


Live Stock Insurance! 


It will pay you well to add this branch to your business. 


insures horses, mules and cattle against death from any cause. 





Agente 


Wanted | SUtance Department. 


petition. 











This Company 
Attractive 


policies, fully protected by deposit of securities with Indiana In- 
Unlimited opportunities. 
This is the only recognized company of its kind, en- 


No real com- 


dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1908, $87,522.00 


SURPLUS AS TO POLICYHOLDERS, $131,897.94 


Indiana & Ohio Live Stock Insurance Co. 


(Estab. 1886) 








CRAWFORDSVILLE, IND. 


The Aetna Indemnity Company 


of Hartford, Connecticut 


ExEcUTES— 


Surety bonds for Contractors, 


S.wety bonds required in Court proceedings, 

Surety bonds covering miscellaneous requirements. 

Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 


IssuEs— 
Burglary insurance policies. 
Health insurance policies. 


Plate glass insurance policies, 
Personal accident policies. 


We have desirable territory for agents and would be glad to correspond with 


business producers. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 


German Commercial 
Accident Company 
Authorized Capital, $300,000.00 


Surplus to Policyholders, $132,374.92 
$100,000.00 Deposited with Insurance Dept. 





‘Definite’ Policies of Accident, Health and 
Disability Insurance are “Standard” 


Three Departments: 
Commercial, Industrial and Coupon 





OPERATING IN FIFTEEN STATES 


Address 
Horace B. Meininger, Sec. and Gen. Mgr. 
1011 Chestnut Street, PHILADELPHIA, PA. 








in Chicago it was surmised that he 
would not come until after a meeting 
of the beard of directors and that 


might be impossible at once, owing to 
the absence of a number of members. 


Change in Shepard Agency 

The Shepard Company of Chicago 
has been incorporated by Dee A. 
Stoker, Lewis F. Forth, and J. P. Van 
Doozer. Its capital is $2,500. This is 
the old agency of Shepard & Co., gen- 
eral agents of the German Commercial 
Accident in Chicago. Messrs. Stoker 
and Van Doozer, who are officers in 
the States Accident, bought out the 
Shepard interests and have moved it to 
the Hartford building. Mr. Forth con 





tinues in charge of it and it will rep 








District Managers wanted for 
Home Accident Insurance Com- 
pany, writing business in South 
Dakota only. A_ thoroughly 
up-to-date contract, which is a 
crackerjack cf a seller, and we 
pay good liberal commissions to 
good men. Northern Accident 
Insurance Company, Aberdeen, 
South Dakota. 





resent the German Commercial as in 
the past. It is the intention to sell 
some of the stock in the agency com 
pany to interested parties in Chicago 


Union Casualty Admitted 

The Union Casualty of Pennsylvania, 
a new Philadelphia corporation, has 
been granted a license to do an acci 
dent business in Ohio. This is a com 
pany which bought a building which the 
Pennsylvania insurance department re 
fused to appraise at more than half 
what the company paid for it, and be 
cause it bought some bonds which 
afterward were declared to be worth 
less. These facts prevented its receiv- 
ing a license in Ohio because of the 
resulting impairment of capital, which 
has been overcome. The company has 
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$100,000 of capital stock. It has writ- 
ten no business, so presents no liabili- 
ties. 


Liability Conference Growing 


The General Accident, Frankfort and 
Empire State Surety have joined the 
Liability Conference recently and there 
is a prospect that the Pennsylvania 
Casualty will soon join. A member of 
the conference says that it can scarcely 
hope to become an effective body unless 
at least two out of three big companies 
now outside can be induced to come in. 
These are the Employers, Travelers 
and Aetna Life. 


BUSINESS GROWING SLOWLY 





Liability Agents in lowa Developing 
Greater Demand for the Indem- 
nity They Offer 





While State Auditor Bleakly’s action 
in declaring it to be unlawful to write 
automobile liability insurance in lowa 
has been something of a blow to com- 
panies writing that line, liability agents 
in Des Moines report a favorable busi- 

ess otherwise. ; ; 

2 Building is unusually active in Des 
Moines this summer. Considerable is 
being done in the way of erecting large 
new structures or building additions on 
present ones. A large amount of pav- 
ing and street work 1s also being done. 
This has helped the contract liability 
premium income of some offices. - 

It is reported that citizens of Des 
Moines are beginning to appreciate _ 
value of public liabilty insurance an 
considerable more of it is being writ- 
ten on business blocks than formerly. 

Some of the liability offices at Des 
Moines which cover large territory are 
working up considerable business = 
the outside. Many owners of small 
concerns who never carried employers 
liability, are being induced to take it. 

As a general rule, the companies 
which have salaried managers at Des 
Moines are showing a larger increase 
than those which have general agents. 
Perhaps the chief exception to this is 
the London Guarantee, which is handled 
from Minneapolis. Part of its increase, 
however, may be attributed to its writ- 
ing of coal mines, which constitute a 
considerable part of the liability insur- 
ance of Iowa. Most of the companies 
refuse to write this class or charge 
rates that put them out of the running. 
The general agents who handle the 
newer companies in the field do not 
find it profitable to spend much time 
or go to much expense seeking agents 
and their business is largely personal 
and largely confined to the points where 
they are located. 


New Dayton Institution 
A new fraternal insurance organiza- 
tion, the Central Business Men's Acci- 
dent Association of Dayton, Ohio, has 
been licensed by the Ohio department 
to write accident insurance. 





Remarks Will Be Unprintable 


The National Surety of New York 
has issued an invitation to all of its 


general agents to cluster in and about 
the home office and tell personally to 
the department heads what they at 
times think of them. The gathering 
will take place Sept 27. 


CASUALTY APPOINTMENTS 
Wisconsin 

Cas. Co. of Amer.—A. J, Endress, Manito- 
woc; E. S. Thubauville, Milwaukee; E. V. Fer- 
nekes, Milwaukee; H. W. Wetzler, Milwaukee; 
S. T. Ritchie, New London. 

Emp. Liab.—-Richard Roll, Hustisford. 

Illinois Sur.—C. D. Doig, Park Falls. 

Lloyds Pl. Gl.—J. W. Bovee, Plainfield. 

Metrop. Cas.—C. A. Kornelly, Appleton; Os- 
ten Mathisen, Marinette. 

N. J. Pi. G 

N. A. Acci.—Mrs. S. H. Johnston, Marinette. 

‘Travelers—W. H. Mitchell, Superior; H. S. 
Schroeder, Oconomowoc; O. H. Hoyer, Prince- 
ton. 





Michigan 
Amer. Live Stock—F. A. Wilson, Adrian; A. 
L. Tiffany, Monroe. 
Continental Cas.—Bert Swift, Edmore. 





Great East Cas.—J. F. Freeman, Jackson; G. 
E. Swihart, Sturgis. 
Mass. Bonding—C. B. Turner, Pontiac. 
, é 


N. 1.—Ollila & Wierman, South 
Range. 

Phoenix Pref. Accii—M. N. Gates, Monroe. 

U. S. H. & Acci.—Harold Israel, Flint, 


Bankers Life, Ia.—J. R. Harris, Bad Axe; W. 
M. Hewitt, Saginaw. 

Home Cas., Mich.—Fred L. 
Olds, Flint; George A. Cain, 
Lajoie, Saginaw. 

Income Guar., Mich.—Loring E. Ward, Char- 
lotte; N. G. Fairchilds, Kalamazoo. 

Union Acci. & Ben., Wis.—A. J. Yakes, Lud- 
ington; Geo. W. Sloat, Reed City. 

Workingmens Mut. Prot.—Leo Stevens, Ben- 
ton Harbor; Chas. Hickey, W. E. Shields, W. 


Mack, Arthur T. 


Owosso; Homer 


E. Carr, Kalamazoo. 
Ohio 
Commonwealth Cas.—H. E. Walters, Lima. 
as. Co. of Amer.—L. T. Palmer, Middle- 
town. 


>. 

Fid. & Dep.—F. A. Downs and J. T. Jour- 
nell, Urbana. 

Gen. Acci.—John Roster, Akron. 

Mass. Bonding—R. S. Parks, Chardon; J. T. 
Shea, Galion. 

N. A. Acci.—C. S. Bosch & Co., Hamilton: 
E, A. Kamerer and E. E. Strong, Cleveland: 
Thurston & Ward, Shelby; H. A. Hettinger and 
J. B. Merriman, Akron; W. H. Grabill, Elyria. 

Phila. Cas.—C. E. Kean, Portsmouth. 

Pittsburgh Cas.—The Julian-Sargent Co., Co- 
lumbus. 


Standard Acci.—C, R. Laurenson, Cleveland. 


U. S. H. & Acci.—A. B. Himes, Covington. 
Union Cas.—Paul Richardson, Cincinnati. 
U. S. Cas.—C. H. Schafer, Alliance. 


Woodmens Cas.—W. B. Rutherford, Albany; 
F. B. Hornel, Cincinnati. 
Tllinois, 
Amer, Live Stock—N. J. Claudon. Fairbury; 


William Richardson, Ellsworth: D. I Brother- 
ton, Gibson. 





New Company in the Incubator 
L. H. Morgan & Co. of Houston, Texas, are 
organizing the Gulf States Surety & Casualty. 
It is proposed to have a combined capital and 
surplus of $2,000,000 and to write all classes 
of surety, fidelity and casualty lines, 





May Write Automobile 

The Casualty Company of America, which 
has never written automobile liability insurance, 
is said to be considering entering that field 
at a later date, with good prospects that it will 
decide to do so. This is in keeping with the 
more liberal policy which the company now is 
pursuing. 





CASUALTY NOTES 


C. F, Banks of Wabash, Ind., and M. S. Had- 
ley, W aterloo, Ind., have been appointed agents 
of the North American Accident. 

The Ft. Wayne Mercantile Accident has writ- 
ten the same amount of business to date this 
year as it wrote all of last year. 

A new company, that will probably be calied 
the Missouri Casualty & Fidelity Company, is 
being organized at Springfield, Mo. 

_Employes of the United States Health & Ac- 
cident Insurance Company of Saginaw enjoyed 
their annual excursion to Detroit Aug. 21. 

E. T. Swobe, 
of the National 
is spending this 


the vice-president and manager 
Fidelity & Casualty of Omaha, 
week in Chicago on business. 

The National Association of First Class Post- 
masters in session at Toledo last weel: endorsed 
the proposed plan for a government fidelity fund 
by which postmasters would be bonded. 

The business of the Ocean Accident in June 
was larger than that of any previous month 
since the company entered this country. The 
July business was 50 percent in excess of that 
of any previous July. 

R. H. M. Dickinson of Providence has been 
appointed general agent for the accident depart- 
ment of the Pacific Mutual for Rhode Island. 
He is also general agent for the Mutual Life 
and will divide his time between the two com- 
panies. 

Joseph Keefer and Henry Richmond, as Kee- 
fer & Richmond, have been appointed by Vice- 
President Baker of the Pacific Mutual as gen- 
eral agents for the accident department of the 
Pacific Mutual in central New York and Ver- 
mont, with headquarters at Albany. 

The United States Fidelity & Guaranty has in 
the hands of the lithographer a new bank burg- 
lary policy which is said to be very liberal. 
The United States Fidelity & Guaranty has 
waived the rule regarding population and now 
writes bank burglary insurance in towns of less 
than 1,000 population. 

The Chicago office of the Title Guaranty & 
Surety last week executed the $100,000 bond 
running to the United States required of John 
Marsch on the St. Mary’s Falls lock pit ‘con- 
tract in Michigan. Mr. Marsch was formerly a 
contractor at Cleveland, but recently moved his 
headquarters to Chicago. 

Announcement has been made that the next 
meeting of the industrial insurance committee of 
the Wisconsin legislature will be held in Mil- 
waukee on Sept. 1. Arrangement will be made 
at that time for a public discussion of the ques- 
tion. Several measures proposed for introduc- 
tion at the coming special session of the legis- 
lature will be presented. 

The secretary of state has granted a charter 
for the Interstate Life & Accident Company, of 
Chattanooga, organized last week. The new com- 
pany is capitalized at $100,000 and will do a 
general accident and life business. The incorpo- 
rators are for the majority old insurance men. 
They are, W. H. Grady, O. F. Jones, S. M. 
Chambliss, E. M. Jones and J, R. Barnes. 


UNDERWRITER. 








AGENTS, ATTENTION! 
THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R. HOLT, President H. C. NAYLOR, Secretary 
Paid up Cash Capital $100,000 Net Surplus $25,000 


insures Horses, Mules and-Cattle Against Death From Any 
Cause Anywhere in the United States or Canada 


Liberal Contracts to Agents 


For Territory Apply to Home Office 


THE FIRST HUNDRED Stockholders Bought and Paid for Over 


$150,000.00 


of Our Entire Issue. They are some of THE BEST BUSINESS MEN 

in the States of Ohio and Indiana. They are WITH US AND BACK 

Our Salesmen. This is a REAL OPPORTUNITY for Live Ones. GET 
BUSY. Send References and Outline of Experience. 


AMERICAN LIABILITY CO. 


Second National Bank Bidg., - CINCINNATI 


Bonds— Casualty 


AGENTS {Can command Bond or Casualty Business, 
IF 
YOU 








Are seeking an Agency connection, 


Are not representing another like company, 


Address: 


The Empire 


AGENCY DEPARTMENT 


State Surety Company 
NEW YORK 


« 


UNITED SURETY COMPANY 


BALTIMORE,MD. 


JOHN MCGILLEN, 
GENERAL AGENT FOR ILLINOIS, 
BORLAND BLDG., 181 LA SALLE ST., CHICAGO, ILL. 
TELEPHONE CENTRAL 4287. 
THE FLETCHER Co., THE ELDRED AGENCY, 
N. W. Manacens, GENERAL AGENTS, 
Bank oF COMMERCE Bio«c., 10 MrTcHett Bioa. 
MINNEAPOLIS, MINN. MILWAUKEE, Wis. 








CAPITAL FULLY PAID, $1,000,000 
The American Credit-Indemnity Co. 
of New York 
Credit Insurance Onlv 


E. M. TREAT, Vice-Pres. & Sec’y 








S. M. PHELAN, President 





nsures acturers lesalers against Excessive Annual Loss througt 
Tes We can siuaye use a few high-class solicitors. 
Pierce Building, ST. LOUIS, MO. 302 Broadway, NEW YORK 
in All Principal Cities ICAGO 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CH 























